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Left to right—Baird H. Markham, director of American 

Petroleum Industries Committee and Edwin S. Hall, chair- 

mon of APIC, prepare to try their luck in ‘gas’ tax contest 
even though they aren’t eligible for the prize 


Stations Being Repainted 


and other 
equipment of two mgjor oil 


Service stations 


companies are sporting new 
paint jobs with different color 
schemes designed to increase 
business and promote improved 
housekeeping. P. 25. 


Larger Storage Cuts Hauls 


Even though located near oa 
refinery, one Independent job- 
ber has increased storage at his 
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Exhibit Dramatizes and Whets 
Interest in Gasoline Taxes 


One exhibit at the American Petroleum Institute's 
convention last month drew attention to the large 
amount of money which gasoline provides for the 
tax collector. A guessing contest asked each of the 
1,700 visitors to the exhibit how much gasoline tax 
would be collected by federal and state govern- 
ments in 1947. Winner will be announced and prize 
awarded as soon as official tax figures are available 
for current year. The exhibit was sponsored by the 
American Petroleum Industries Committee. 


* * * 


Map shown below highlights the 1947 legislative 
action on gasoline taxes in the various states. Tax 
was increased in nine states, most of which are in 
the east or west seaboard areas. Permanent tox 
increases were made in California, Connecticut, 
Maryland, Rhode Island and Vermont while tempo- 
rary increases were made in Maine, Colorado, 
Nevada, and District of Columbia. The map also 
shows that proposed tax hikes were defeated in 
25 states—one by veto, bolance by legisloture. 


C) Present State Gasoline Tax 
Increase in State Gasoline Tax, 





new bulk plant to make his 
operation less dependent on 


continuous transport deliveries. 


P. 28. 


passed by 1947 Legislature 
=> Increase in State Gasoline Tax, 

defeated by 1947 Legislature 
EZ Increase Vetoed 
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M,, your Christmas be 


merry and your New Year 
filled with health, happiness 
and plenty... 












Periodic, careful check is kept on en- 
gine condition by Ethyl technologists 
during research involving actual road 
operation. 





Diagnosis—to solve the problems 
of gasolines and engines 





! IS CERTAIN that more and more power will be equipment specially built for investigations in all 
| wrung from every drop of gasoline—that future fields related to the broad problem. Many research 
‘ngines will be more efficient and economical. How- programs have as their objective the development 
ever, many complicated obstacles face the forward- of basic information to serve as general guides for 
looking technologists who are working to make the oil and automotive industries, and others, which 
future engines and fuels, better engines and fuels. may be carried out cooperatively, are intended to 

he job is far from simple inasmuch as gasoline, provide solutions for specific problems confronting 
lubricants, engines and fuel additives are all inter- individual companies. 


related factors in the same problem. A change in one 
may influence the performance of all the others. 


1at’s why petroleum and automotive research must ETHYL CORPORATION 


closely coordinated. 


ee ee See a Ae ee ee ee a ee ee ee 
_ 


i a Ni a el ect ll 


lhe Research Laboratories of the Ethyl Corpo- researc h | d bo ld to ries Es, 
ration are designed specifically for the integrated 
development of fuels and engines. A technical staff 1600 West Eight Mile Road, Detroit 20, Michigan 
with more than twenty years of experience employs 2600 Cajon Road, San Bernardino, California 





icts sold under the ‘““ETHYL"’ trade-mark — Antiknock Compound. . . Detergent Cleaner... Salt Cake... Ethylene Dichioride... Sodium Metallic... Chlorine (liquid)... Oil Soluble Dye 
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Group, annual meeting Blackstone Hotel, 
Chi o, Ill., Dee. 5-9 
L-P Gas Assn., board meeting, St. Charles 
Hote Ne Orleat La Dec. 5-9 
New York Oil Heating Assn., Ine., annual 
Christn party tlotel Pennsylvania, New 
York City, Dec. 
Oil Dealers’ Assn., of Arkansas, annual meet 
n¢ j larion, Little Rock, Ark Dec 
Liquefied Petroleum Gas Assn,, south central 
nd ith easter! ‘tional meeting st 
har Hote New Orleans, La., Dec. 10 
Mid-Continent Oil and Gas Assn., Louisiona 
Kansa ision New Orleans, La., an- 
eeting Roosevelt Hotel, New Orleans 
[¢ 11 
Natural Gasoline Assn. of America, regional 
t I I meeting Herring Hotel 
r le> De 12 
Mid-Continent Oi1 and Gas. Assn., annual ad 
‘ t f r Convention Hall of Ed 
A ad te Jack I Mi Dec 15-16 
API Executive Committee of Lubrication Com- 
mittee, PI yoard room, New York City 








JANUARY 


Oil 


meeting 


Independent 
Inc., 


Men’s 
Hotel 


Assn., of 
Statler, 


New England, 
30ston, Mass., 


























SAE, int l neeting Book-Cadillac Hotel 


1 } Tay 
Li¢ Jan 







etroit, \ 12-16 
Mining and Metallurgical Society of America, 
nnua neeting Mining Club, 33 Broadway 
New York City, Jan. 13 
Oil-Heat Institute of America Ine., meeting 
Commodore Hotel, New York City, Jan. 13 
North Carolina Oil Jobbers Assn., annual meet 












Carolir Hotel, Raleigh, N. C,, Jan. 14 
American Assn. of Petroleum Geologists, re 
mal eeting, Jefferson Hotel, St. Louis 
VI Jar 14-15 
Northwest Petroleum Assn., meeting, St. Paul 
ite St Paul, Minn Jan. 14-15 
Compressed Gas Manufacturers’ Assn., Inc., 
ial meeting, Waldorf Astoria, New York 
y, Jar 19-20 
(corgia Independent Oilmen’s Assn., meeting, 
empsey Hotel Macon, Ga., Jan. 28 








FEBRUARY 


















American Society ef Heating and Ventilating 

Engineers, meeting, Hotel Commodore, New 
rk City, Feb. 2-6 

highth International Heating and 





Ventilating 
New 





Exposition, 





Grand 
Feb 
Petroleum Marketers 
Brown Hotel 


Central Palace, 





rk City 
Kentucky 
! 


2-6 





Assn., annuai 
Louisville, Ky., Feb 





eet 
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Kansas Oil Men’s Assn., annual meeting, Hotel 
sen, Wichita, Kans., Feb. 16-17 
wa Independent Oil Jobbers’ Assn., annual 















leeting Hotel Fort Des Moines, Des 
nes, la Feb. 24-25-26. 

linois Petroleum Marketers Assn., annual 
eeting, Pere Marquette Hotel, Peoria, Il 









MARCH 





ety 
1 
i 


LD 


for Testing Materials, 
ymmittee week, Statler 
C., March 1-5 


Assn., 





rican Soci spring 


Hotel 





r 
ine 























isconsin Petroleum 





annual meeting 










































































roeder Hotel Milwaukee, Wis., March 
ssouri Petroleum Assn., meeting, Hotel De 
t Louis, Mo March 17-18 
itural Gasoline Assn. of America, annual 
tior ynvention Hotel Texas, Fort 
Tex March 24-25-26. 
io Petroleum Marketers Assn., Inc., annual 
nvention Deshler-Wallick Hotel, Colum 
Ohio March 30-31 April 1 
ember 3, 1947 
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“Truck tank manufacturers have made great strides in improving and streamlining their 
products. But from an operating standpoint the most advanced truck tank can be 
only as good as its fittings—vents, caps, hose nozzles, emergency valves, etc. Our specifi- 
cations call for McDONALD Fittings because we know the experience and engineering 
that’s back of them. They complete the picture of safe, efficient and modern delivery 
equipment.” 


MCDONALD EMERGENCY VALVES FOR TRUCK TANKS 


STRAIGHT TYPE ELBOW TYPE 


(Underneath Control) (Underneath Control) 
TOP CONTROL 


Extra-large port holes assure full flow. Ex- 
TYPE 


tra-long cadmium-plated steel spring avoids 


Similar to Plate 976, but 
of elbow type. To assure 


full flow, male thread for 
overstressing and assures prop- 


Note the opening drilled — er functioning when neeced. 
in the valve plunger—assur . Operating mechanism may be 
ance of complete drainage i" changed from right to left 
of the compartment.  Ad- Br side without disturbing pack- 
justable assembly permits > ing. Can be furnished with 
use in various sizes of com- bronze hook rod to permit 
partments. Made of high- operation from top of tank. 
grade bronze except for Furnished in 2” size only, with 
steel rod, special composi- = 2%" male thread for attaching 
tion disc and cadmium- mam to truck tank. 
plated steel spring. Plate PR 

Ms DONALL 977 is furnished for 112” . A. Y. MSDONALD MFG. CO. 

DUBUQUE and 2” pipe lines, and 

designed for easy opera- 


attaching to truck tank is 
¥"’ larger than pipe line 
Bronze hook rod, permitting 
operation from top of truck 
tank, supplied only when 
specified. Sizes: 2” x 2%” 
and 2%” x 3”. 


Write for descriptive literature. 


“The Home of the Swing Joint’ 


; ; DUBUQUE, IOWA 
tion, with no restriction 


to flow. There’s a McDonald Branch or 
; Distributor Near You. 


PLATE 977 
(Valve slightly open) 


M® DONALD 
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CO-OPS COCKY—Now that the evidence is all in, Na- 
ional Council of Farmer Cooperatives is advising mem- 
er co-ops that the odds are “against” the present Con- 
ress making any change in their tax privileges. A 
rincipal reason cited is that 1948 is an election year 
and neither party wants to lose the farm vote.” How- 
ver, the council warns against relaxing vigilance, quot- 
ng one “observer” as estimating that testimony given 
by National Tax Equality Assn. before the House Ways 
ind Means Committee would “be worth $3 million in 
idditional revenue (to NTEA, apparently) to be used in 


” 


fighting co-ops. 


CORPORATE TELESCOPING—The Justice Department 
s reported scrutinizing for antitrust implications the 
yption obtained by Pan-American Petroleum Corp. to buy 
D. P. Hamilton’s 40% stock interest in Root Petroleum 
Corp., which Hamilton heads. Meanwhile, DJ _ insists 
ym not declaring publicly the position it has taken on 
proposed merger of Mission and Pacific Western cor- 
porations into Sunray Oil Corp., although published re- 
ports have it that the department has informed the 
parties involved it probably would not institute suit if 
the merger goes through. 


DIPLOMACY NEEDED—FEffort of the oil industry to 
persuade oil burner manufacturers to ease up on burner 
sales until fuel oil supplies catch up with demand still 
not understood by many burner men, who oppose any 
illing of punches on burner sales. However desirable 
the oil industry may feel limitation of new burner in- 
stallations may be, the suggestion of restraint on sales 
causing some burner manufacturers to think in terms 
distribution outlets outside the oil industry. Whereas 
few months ago it seemed that the oil and burner 
ndustries might find a common ground in warning pros- 
ctive buyers to be certain of a fuel oil supply, they 
drifting further apart, now, and at least a few 
inufacturers are favoring advertising which doesn’t 
en hint of a supply problem. 











'HINGS TO COME—FExperiments are being conducted 
powering motor coaches and trucks with a_ 1,000- 
rsepower Allison aircraft engine. Ultimate objective 
to attain highway cruising speeds of 100 miles per 
ir for the motor transportation industry. Aside from 
hnical obstacles, one of the biggest hurdles is the mat- 
of highways designed to carry this high speed traf- 
Truck men concede that 100-mile-an-hour roads may 
a long time coming, but they want to be ready when 
opportune moment is at hand 
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WAGE-HOUR CHANGES—-An oil trade association of- 
ficial, shortly to appear at hearings of Wage-Hour Di- 
vision of Department of Labor—called to consider new 
regulations—is convinced briefs should also be presented 
to appropriate congressional committees. Regulations of 
Wage-Hour Division have important bearing on effec- 
tiveness of Taft-Hartley law, and he feels members of 
Congress will have great interest in steps by which law 
is enforced. 


COMMERCIAL GASOLINE—Marketers’ in western 
Pennsylvania are having difficulty keeping up with the 
heavy gasoline demand which continues unabated despite 
recent heavy snowfall and cold weather. Source of un- 
seasonal demand is said to originate with truck fleet 
operators, some of whom are taking gasoline at 4-to-1 
rate compared to a year ago. 


MERGER ‘BETTING’ Majority of Wall St. brokerage 
firms are betting that, in spite of strong last minute 
opposition put up by W. G. Skelly, the Sunray merger 
will go through. A strong minority, however, think the 
ex-Mission Corp. president may be able to block the 
move. One straw in the wind is that Eastman, Dillon 
& Co. is moving confidently ahead with plans to market 
new securities called for by merger plans. Subject of 
course to approval by SEC, company is reported pre- 
paring to market $40,000,000 worth of debentures and 
200,000 shares of 5% convertible preferred stock, the 
latter to be convertible at a price roughly 10% over the 
market. 


ELECTION YEAR UPCOMING— Oil rapidly is becom- 
ing the politicians’ most popular whipping boy. No less 
than five congressional committees now are probing into 
various aspects of the oil situation, not to mention others 
that take passing licks at it every day or so and all the 
mayors and governors who, out of nowhere, have sud- 
denly acquired the know-how of telling the industry in 
what manner it should be running its business. 





INDUSTRIAL FUEL OIL—-Recent cold wave forced a 
partial reduction in flow of natural gas to the big in- 
dustrial area centered around Pittsburgh. Number of 
plants switching to standby fuel oil burners has been 


small, however, and fuel oil distributors are continuing 
to make a net gain in filling customers’ storage. Great 
hope is felt that this year’s program of building up 
supplies in customers’ tanks, which was begun early and 
continued throughout the summer and fall, will ease the 
situation during the coming winter 












Here’s Milvaco’s new “Big Four” 
Line — 4-Inch Gate Valve (P-2654 
Illustrated); 4-Inch Cross Valve 
(P-2612), 4-Inch Offset Cross Valve 
(P-424); 4-Inch Angle Valve 
(P-2637) and 4-Inch Combination 


Stop-and-Check Valve (P-324). 
P-2654 Milvaloy 


ue 
ATORS “Get Rid of the Load!” with 
MILVACO’S New, 4-Inch Valves! 


\LDERS 4 
ht 


¢ Here they are—Milvaco’s new, big 4-inch valves—designed espe- 
cially for tank truck owners, operators and builders! Better—because 
they're bigger! Betfter—because they cut costs by cutting unloading 
time! Better— because they weigh no more than ordinary, smaller valves. 
Made of Milvaloy, the heat-treated, anodized alloy that’s one-third the 
weight of bronze yet sets new standards for ruggedness and reliability. 
Yes, and better because they’re made by Milvaco—the name that 


means the most in valve value! Write for complete facts and specifi- 
cations on Milvaco’s new line of big 4-inch valves! 


MILWAUKEE 
Mi |") =< 
COMPANY 
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MILWAUKEE 7, WIS 
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Even though 
it may never use 
them _. directly, 
freedom of en- 
terprise will be no more if the Tru- 

an administration gets the emer- 
gency powers it has asked of Con- 
gress. For as sure as anything, the 
mere fact of their being on the stat- 
ute books cannot have other than the 
same effect as that of a shotgun 
held at a man’s head. 

This is the same “club in the 
technique employed by 
Franklin D. Roosevelt in the early 
days of the New Deal, and a rank- 
ing administration official already 
has publicly acknowledged as much. 


Mr. Yocom 


{ loset”’ 


He is Oscar L. Chapman, under- 
secretary of the Interior, who was 
frank enough to tell the House Bank- 
ing and Currency Committee this 
past week that “the mere authoriza- 
tion of stringent controls’ should 
help to deter if not to avoid” dis- 
turbances in the supply of both oil 
and coal. 









There is no more vicious form of 
government control than _ control 
through fear and an amazing thing 
is that we find certain senators re- 
sorting to the same device and thus, 
in effect, endorsing what the Presi- 
dent has proposed. One of these is 
Nebraska’s Kenneth S. Wherry, who 
has now gotten around to the point 
of telling individual oil companies 
that they had better take care of 
this or that customer, or else there 
will be government allocation of sup- 
pies. 

Were it not for “being good sol- 
liers,”’ there isn’t the slightest doubt 
but that various and sundry mem- 
bers of his official family would 
have taken a walk following an- 
nouncement by the President of his 
anti-inflation program. The evidence 
substantial that many of them dis- 
ree entirely with him, yet are go- 

along solely ‘out of loyalty to 

chief.”’ Which makes for a 
rry state of affairs, because it 
ans denying the public the bene- 

of the honest opinion of men 

) now are in the position of hav- 

to go before congressional com- 
ttees and say, yes, we believe this 
the thing to do, when actually 
y think exactly the opposite. 
Incidentally, speaking of Sen. 
erry, consistency definitely is not 

of his virtues. In opposing sale 
tankers to foreigners, he has 
de light of what the administra- 
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WASRINGTON—By Herbert A. Yocom 


Truman Control Plan Same ‘Club 


In Closet’ Deal Used by FDR 


tion has described as a moral obliga- 
tion on its part to carry out sales 
commitments. Yet, in discussing 
food and the interim foreign aid pro- 
gram the other day, here is what 
the Congressional Record quotes the 
Nebraskan as saying in the Senate: 


“Once we make a commitment, 
we have a moral obligation to keep 
it or carry it out. Would not it be 
worse for us to make the commit- 
ment and then withdraw the aid 
after we had said we would give it 
to them ?”’ 


Not having mentioned him here 
for quite some time, it is with 
pleasure that this corner is able to 
report that Curmudgeon Harold L. 
Ickes has sounded off once more too 
loosely and acidly—-and thereby lost 
the one outlet he had in the nation’s 





“The Independ- 
ent segment of 
Mr. Lamm the oil industry 
producers, re- 
finers, transporters, compounders and 
marketers—needs a joint public rela- 
tions program of its own to cure its 
inferiority complex... . 

“Through the years, increases in 
population and improvements in trans- 
portation and communications have 
changed the status of non-integrated 
Independents. Independence has giv- 
en way to interdependence. : 

“Marketers who do not own a re- 
finery or crude production are much 
more interdependent now than at any 
time in the past. Consider the plight 
of the refiner who owns neither crude 
nor controls his products to the cus- 
tomer. Producers need the help of 
other Independents in obtaining their 
objectives .. 

“Unity within the industry, par- 
ticularly the Independent branch, 
would be a_ constructive force 





capital for the newspaper column 
which he began writing after leav- 
ing the cabinet rather precipitately 
in early 1946. 


His column has been dropped by 
the Washington Star since that 
newspaper felt it necessary to slap 
the former Interior Secretary down 
with an editorial after he accused 
Interior Secretary Krug and Atty. 
yen. Clark of betraying the country 
to the oil interests in entering into 
the California ‘‘Tidelands’” operating 
and “bays and harbors” stipulations. 


The Star couldn’t avoid the con- 
clusion that the _ stipulations just 
made sense, that some kind of op- 
erating agreement had to be made 
to prevent loss from’ well-shut- 
downs and to assure continued pro- 
duction in a supply stringency pend- 
ing a final determination of offshore 
lands administration questions. Also, 
that the government hadn't given 
away an inch of the land it had 
claimed. 


In what we singularly term strong 
language for a newspaper to apply 
to one of its own columnists, the 
Star said Mr. Ickes had been plain 
“vicious” in making the blast he 
loosed at Krug and Clark. 





MIDWEST—By Earl Lamm 


Independents Need Own Public 


Relations, Refining Man States 


would mean strength, power and se- 
curity for the future.” 
+ + * 

These ideas are from an address 
by Lyle W. Munson, sales manager 
of Calumet Refining Co., Chicago, be- 
fore the annual convention of Indiana 
Independent Petroleum Assn. at In- 
dianapolis on Nov. 21-22. They are 
worthy of consideration by Independ- 
ents everywhere for, during his 20 
years with Calumet—an Independent 
refiner and compounder specializing 
in lubricants—Mr. Munson has had 
ample opportunity to observe the dif- 
ficulties of small units in the oil busi- 
ness, especially refiners, jobbers, com- 
pounders and transporters. 

V. S. (Van) Welch, president of 
Calumet is an Independent producer 
with Welch, Flynn & Yates of Ar- 
tesia, N. M., and it is understood that 
Mr. Munson discussed his views with 
Mr. Welch before presenting them 
to the industry. Hence, the views of 
an Independent producer were includ- 
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PREMIUM LUBRICANT 





Now ... the oil you’ve waited for . . . Bio-Prem! the great new 
premium quality oil developed for superior performance in 
passenger cars, trucks, buses, tractors and industrial gasoline 
engines. Bio-Prem is refined from a select, Mid-Continent, wax- 
free crude by a special high-vacuum process and then com- 
pounded with special additives to increase resistance to sludging 
and prevent varnish or lacquer formation. Bio-Prem has higher 
film strength, reduces wear, gives maximum protection to vital 
engine parts at all speeds and temperatures, eliminates ring 
sticking, is non-corrosive — safe! Special detergent properties 
remove hard carbon, keeps engine cleaner, smoother running. 
Performance proved in full-scale engine tests. Bio-Prem passed 
the famous Chevrolet L-4 test with flying colors! A true Premium 
Oil! In all SAE classifications, including winter oils. Tank cars, 
Drums, 1-quart and 5-quart cans. Write, wire or phone today! 


Say... 


“BUY-OH”’! 


Qua 
RT 
© .8327 imPERIA! 


ed in order to cover all of the vari- 
ous phases of operation in which 
Independents are directly interested. 

In pointing out the need for closer 
relationship between Independents 
in all different branchs of the indus- 
try, it was stated that there is a lot 
of “bad blood” within the ranks of 
Independent marketers, refiners, 
transporters and producers due to 
inadequate or misinformation, which 
is in need of clarification. 

In the past, jobbers lived strictly 
within the confines of their businesses 

never looked beyond their suppliers, 
just as producers never looked be- 
yond refiners or other crude buyers 
who sent them monthly remittances. 
Under those conditions it is not sur- 
prising that each branch of the in- 
dustry has blamed the other for all 


of its difficulties. 
* * * 


But the desire for knowledge of 
what the other fellow is doing is 
growing and to foster it, Mr. Munson 
suggested that the Indiana Independ- 
ent Petroleum Assn. and other mar- 
keting associations invite Independ- 
ent producers to speak at their meet- 
ings, along with refiners, transport- 


ers and compounders. Marketers 
were urged to accept invitations to 
speak before producer associations 
and from the other branches of the 
industry. 


“Let’s get to know each other and 
our interdependent problems,” he told 
them. 


In suggesting that Independents 
need a joint public relations program 
of their own, it was not proposed that 
the Independent segment of the in- 
dustry pull away from the over-all 
industry public relations program, but 
merely supplement and strengthen it 
with a campaign of their own to em- 
phasize and firmly establish the im- 
portance of Independents as a whole; 
to build confidence and reliance in 
each other as Independent operators; 
to find ways and means of improving 
their refinery processes, their prod- 
ucts, their methods of operation and 
the effectiveness of their sales per- 
sonnel. 


In a word, the thought was to es- 
tablish the security of all Independ- 
ents and let the public know that 
there are actually 34,000 oil com- 
panies in the United States. 


PACIFIC COAST—By Don Sweeney 


Writer Suggests Oil Industry 


Push Its Story, Not Slogans 


Some blunt ad- 
vice was offered 
last week to the 
API Public Re- 
lations Committee by William Gregg, 
financial and business writer for the 
Los Angeles Daily News. Wrote he: 

“Here in Los Angeles there have 
been manifestations of this public 
relations drive (the API’s) in the 
form of innumerable press releases 
announcing appointment of citizens 
as committee chairmen in various 
sections of the country. Service sta- 
tions have been deluged with litera- 
ture and, if you read the proper mag- 
azines, you’ve seen rather beautiful 
‘institutional’ ads pointing out that 
Petroleum Is Progressive.’ 

“But this hasn’t served to actually 
tell the story of petroleum’s present 
or future problems. The average 
citizen has been left in the dark as 
to the true state of affairs within 
the industry. So have too many 
columnists who, as a _ result, leap 
nto type with oil famine yarns. 

“The fact is, the American Pe- 
troleum Institute should spend less 
time and money publicizing a slogan 
and devote far more effort explain- 


Mr. Sweeney 
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ing the industry's status to a public 
that is infinitely less interested in 
slogans or inter-industry _ self-con- 
gratulation than in knowing whether 
it will have gasoline to fuel its cars, 
oil to run its industry and heating oil 
to warm its homes.” 

Mr. Gregg suggested that API 
should stress the industry’s $4 bil- 
lion modernization and expansion 
program, new refineries, new drilling 
programs and new transportation fa- 
cilities. He concluded, 

“It’s obvious public relations men 
of individual oil companies weren't 
consulted—or heeded—when the ini- 
tial campaign was mapped. The API 
would do well to seek and follow 
their advice since their practical ex- 
perience should qualify them to out- 
line a campaign under which the 
primary objective of acquainting the 
public with the industry’s problems 
and progress would be achieved.” 

While his concluding statement is 
open to question by virtue of the 
existence of the API’s Public Rela- 
tions Operating Committee, his ini- 
tial comments on the modus operan- 
di of the campaign thus far are cer- 
tainly worth noting, particularly 


Interpreting the Oil News 





since he occupies the vantage point 
of an observer completely detached 
from the oil industry. 

* * * 


A study of Standard of Califor- 
nia’s promotional efforts in the farm 
market provides an interesting story 
of industry service and highlights 
the axiom that sales and _ service 
are as inseparable as Tom and Jerry. 
Here’s how California Standard 
goes after western farm business: 

1. The Standard Farm Guide, a 
64-page illustrated booklet which is 
a collection of serviceable ideas for 
the modern farmer. It also contains 
a catalog of the company’s products 
and their principal uses on the farm. 
Distributed free of charge. 

2. Standard Farm Service News, 
an advertisement printed to look like 
a newspaper page. It contains useful 
hints on ways to do fe: isks ea. r 
and cheaper. It appea’s monthly 
farm papers and maga : 

3. Two radio progran:s tailored for 
the farm audience. Heard on a San 
Francisco and a Los Angeles sta- 
tion, the programs include agricul- 
tural news and discussions of agri- 
cultural topics. Both are heard daily. 

4. Engineering counsel by 70 quali- 
fied engineers posted at strategic 
points throughout the farming re- 
gions. Engineers will help famers 
solve fueling and lubrication problems 
in operation of farm equipment. 

5. A motion picture entitled “Good 
xyoing For Tractors.” A _ full-color 
film, the picture is shown to farm 
groups and _ visualizes approved 
methods for maintaining and servic- 
ing farm tractors. 

California Standard is not alone 
in its efforts to woo the western 
farm market. Other companies are 
doing equally effective promotion- 
as well they might since there are 
366,320 farms in the seven western 
states with 678,649 pieces of me- 
chanical equipment. With close to 
two pieces of equipment per farm, 
the western farmer uses an even 
greater percentage of the total gaso- 
line consumption of his area than his 
midwestern or eastern cousin. 

* * 7 

Despite the fact that tourists left 
less money per capita in California 
last summer than they had for the 
past five years, western oil com- 
panies fared well. The tourists ap- 
parently forsook high-priced enter- 
tainment for just driving around, for 
California’s gasoline consumption hit 
a new high in June and again in 
August. They were still driving in 
September. Sales figures for that 
month were greater than any month 
in the state’s history except June 
and August of this year. Sales to- 
talled 256,313,700 gals.—up 14% from 
1946. But thanks to California’s new 
1.5c tax, imposed July 1, tax reve- 
nues jumped 73% over September, 
1946. 














‘Ed’ Bottcher, First Jobber 


Of Independent Products 
To Head S$. Dakota Oil Men 





Edward August Bottcher of High- 
more, S. D., familiarly known to all 
oil marketers in the state as “Ed”, 
is the first Independent jobber of 
an Independent refiner’s products 
ever elected president of South 
Dakota Independent Oil Men’s Assn. 

He moved into that position during 
the association’s 29th annual con- 
vention held at Yankton, Oct. 27-28. 
He markets Kanotex Refining Co. 
products through four bulk plants 
with total capacity of 286,000 gals., 
and one service station. More than 
95°% of products sold are delivered 
direct to farmers by tank wagon. 

In addition to his oil business, Mr. 
Bottcher has had the agency for 
Buick and Chevrolet cars for the past 
16 years. 

He began in the oil business in 1930, 
when D. B. Gurney (father of Sen. 
Chan Gurney) launched the distribu- 
tion of WNAX gasoline—named after 
the Yankton, S. D., radio station, 
which Mr. Gurney also owned. Mr. 
3ottcher was one of the original 


WNAX gasoline distributors, starting 
with only one 12,000-gal. bulk storage 
tank. 

He was born at Highmore on July 
11, 1889, has never lived anywhere 
else and does not want to. He mar- 
ried a local girl, Gertrude Mesick, on 
July 2, 1919, and she likes Highmore 
too. They have no children. 

It gets quite cold in South Dakota 
when the winter north wind sweeps 
down the hills and across the level 
farm land that grows thousands of 
bushels of wheat every year, but 
the president of the South Dakota 
jobber association 
that with a new radiant heated office, 
salesroom, garage and work shop 
costing about $25,000. About $6,000 
of the cost covers the cost of radiant 
heating installation. The new build- 
ing is to be ready for occupancy by 
Christmas. 

This new building is physical evi- 
dence of Mr. Bottcher’s faith in the 
future of oil jobbers. 

“Over a period of years,” he said, 


is preparing for 


A. Bottcher 


“oil jobbers in this state have increas- 
ed both in number and size, and hav: 
acquired greater importance in th 
home life of the communities in which 
they live. The increased demand fo! 
oil products is largely responsible fo 
this growth. The future still looks 
ood.” 

When oil jobbing and automobil 
sales work permit—which has been 
in August of each year since 1939 
Ed Bottcher treks to the Grand Amer- 
ican at Vandalia, Ohio, and unlimbers 
his 12 guage automatic shotgun. 1 
1940, he won tenth place in competi 
tion with 2,000 shooters. Shooting is 
his principal hobby. He is a membe! 
of the Highmore Gun Club and gets 
in a lot of practice prior to the Van- 
dalia shoot. He is also an activ 
member of the local Chamber of Com- 
merce and is a strong believer in 
promoting local civic welfare. Last 
spring, he bought 160 acres of lan 
adjoining Highmore and donated it 
to the city for an airport. 
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Sun Boosts Crude 50c Bbl. but Will Hold 
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the greatest conservation agent. 
People do not waste that which is of 
value enough to conserve, and they 
search for new discoveries in pro- 
portion to price.” 

Harry Hilts, secretary, Empire 
State Petroleum Assn., stated that if 
Sun’s increase became general and 
products prices advanced proportion- 
ately, “the industry will lose its fa- 
vorable position in the commodity 
price index of which it has always 
been so proud.” 


Jase of the Small Producers 


Case for the small producer was 
best expressed by David A. Bartlett, 
president, The Keener Oil and Gas 
Co., who said that his company 
owned interests in 334 oil wells in 
four Oklahoma counties, production 
from which averaged about one bar- 
rel daily per well. “If this advance is 
met by our purchasers, we will give 
up plans to plug a large group of 
these,”’ Mr. Bartlett said. Many other 
producers in the same and similar 
areas will do likewise, he added, and 
since these wells have a very small 
rate of decline, “Sun’s advance will 
add millions of barrels to the U. S. 
reserves.” 

Many high cost secondary recovery 
projects will be financially possible, 
Bartlett declared, citing the fact that 
his company was interested in start- 
ing one water flood that engineers 
have estimated will produce in excess 
of 5,000,000 bbls. of oil. Materials for 
secondary recovery projects in shal 
low fields are currently available, 
Bartlett said, since the millions of 
feet of light weight lapweld pipe 
which has been salvaged from old 
wells is not suitable for present day 
deep drilling. 

Sun’s crude boost was straight 50c 
per bbl. in all fields where it buys, 
effective Nov. 28. The company now 
posts $2.65 per bbl. for East Texas 
oil, a new high for the field, and 
more than double the wartime price 
of $1.25 authorized by OPA. (See sep- 
arate story on P. 39 for Sun’s new 
price schedules in other southwestern 
fields. ) 

If other leading purchasers meet 
Sun’s advance, it will be the fifth 
general increase in crude prices east 
of the Rockies since the 10c postwar 
boost granted by OPA on April 1, 
1946. The latest by Sun was double 
any previous advance since the war's 
end. Other advances were: 25c on 
July 25 and 10c to 20c on Nov. 15, 
1946; 25c on March 10 and 20c to 30c 
on Oct. 15, 1947. The advances will 
total $1.30 to $1.80 per bbl. if Sun’s 
Nov. 28 increase becomes general. 


Large Buyers Take No Action 


Except for Michigan, where Sim- 
rall Gorp. and Bay Pipe Line Corp. 
announced 50c increases in their 
postings, and one small buyer, The 
Panola Co., who met the Sun’s in- 
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crease to $2.65 in East Texas, no ac- 
tion had been taken by large buyers 
of crude east of the Rockies at NPN 
press time. 

Union Oil Co. of California’s boost 
in crude prices, averaging 40c per 
bbl., was effective Dec. 1. As in the 
case of Sun, Reese H. Taylor, Union 
Oil president, cited premium paying 
of other companies in various forms, 


and declared that Union was meeting 
this competition to assure a supply 
of crude for its refineries. Mr. Tay- 
lor also expressed the fear that, un- 
less the California price level in- 
creased, there was danger that some 
California crude or products might 
be shipped east even though there 
is urgent need for all of it in the 
West Coast area. 


Text of Dunlop Statement to Wherry Committee 


On Higher Crude Postings and Supply Problems 


WASHINGTON—Following is the 
text of the prepared statement pre- 
sented Dec. 2 to the Senate Small 
Business Oil Subcommittee (Wherry) 
by Robert G. Dunlop, President of 
Sun Oil Co.: 


Sun Oil Co. is determined, re- 
gardless of whatever is legitimately 
involved, to supply the needs of its 
customers and to provide its pro- 
portionate share of the requirements 
of the Armed Services for petroleum 
products, 


We _ recognize a moral _ respon- 
sibility to stand by our customers to 
the best of our ability during this 
period of tight supply, just as we 
expect them to stand by us in 
periods of difficulty. 


So far we have been fairly suc- 
cessful in meeting this responsibility. 
Sun has not found it necessary to 
establish any quota or allocation 
system for gasoline in any area. We 
are not, however, taking on any new 
gasoline customers, except to fulfill 
commitments made prior to. the 
emergency period. 


No New Customers Solicited 

We are reasonably certain that, 
barring unforeseen mishaps or un- 
usually severe weather, we can take 
care of the requirements of all 
present distillate and furnace oil 
customers. Here again, we have not 
undertaken the solicitation of new 
customers. At the same time we are 
urging household users of our fuel 
to practice conservation this winter. 


With respect to heavy fuel oil 
supplies, Sun has made material 
available to its customers up to the 
full extent of contract obligations. 


The only deviation from our policy 
of taking care of our customers has 
been unavoidable in the case of three 
cargo buyers of distillate oil. Sales 
to them were made possible in 
the 1946-47 heating season, in part, 
through material received by our 
company as a result of the same type 
of transaction. 


Two of these buyers are New York 
terminal operators. We understand 
they draw their supplies from several] 


refining companies. Due to our in- 
ability to purchase any distillate oil 
so far this year and the inyolun- 
tary curtailment of our crude pur- 
chases, we have been forced this 
heating season to reduce commit- 
ments to these two buyers. We are, 
however, making every effort to 
make up the amount supplied to them 
last year. If we got the crude, this 
will be done. 


The third of these buyers is 
a wholly-owned subsidiary of a large 
oil company. Due to the circum- 
stances which I have describe@, we 
have suggested that it look to its 
parent company for its requirements. 


Sun Buys 50% of Crude 


In striving to take care of the 
needs of our customers, we have 
found jit increasingly difficult to 
maintain an adequate supply of crude 
oil for our refineries. During 1946 
our net crude oil production was ap- 
proximately 50% of our refinery runs 
to stills. Thus it was necessary for 
us to purchase the other 50% of the 
needed crude. 


In recent months a number of our 
important suppliers of crude notified 
us they would curtail or cease their 
deliveries to us. We were given to 
understand that in several instances 
this crude was going to others who, 
directly or indirectly, paid premiums 
above posted prices for it. The ex- 
tent of our losses of purchased crude 
is indicated by the fact that these 
purchases were 27% greater in Oc- 
tober, 1946, than in October this 
year. 


Meanwhile, we increased our own 
production by 22% within the last 
year. But this was not enough, in 
view of the losses in crude pur- 
chases, to keep our refineries run- 
ning at the capacity required to meet 
the needs of our customers and our 
obligations to the Armed Services 
The latter constitutes for the most 
part a new and increasing demand 
upon us over last year. 


Refused to Pay Premiums 


We found we could not make uy 
the deficiency from new domestic 
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crude purchases’ without paying 
premiums. We refused to resort to 
this practice, as it constitutes an 
unfair discrimination against sup- 
pliers and royalty holders who do 
not receive the premium. We sought 
to buy crude in South America and 
in the Middle East, but succeeded 
only in acquiring one cargo of Mid- 
dle East oil which is scheduled to 
arrive at Marcus Hook next week. 

Meanwhile we kept our refineries 
running by drawing on inventories 
to the extent of an average of 2,200 
parrels a day. Obviously this practice 
could not be continued indefinitely. 
In fact, we were forced to curtail re- 
finery runs in October for lack of 
crude oil. 

Having exhausted all other mearis 
of maintaining crude oil supplies, 
last week we offered to pay 50c a 
barrel more for all oil that we buy. 
We took this action in the belief it 
was the only way we could halt 
further losses of crude oil and get 
the supply needed by our refineries. 

Increased Production Seen 

It is our belief that an increased 
price will prove an incentive for 
stimulating increased production. In- 
creased price always has had the 
effect of increasing production to 
some degree. At the same time it is 
our earnest hope that this increase 
will eliminate the pernicious prac- 
tice of premium payments. 

We do not intend to initiate any 
price increases for petroleum prod- 
ucts. In order to be able to supply 
our customers’ needs, we are willing 
to absorb the additional cost of the 
crude oil that we purchase. Of course, 
if prices for products are increased 
we may have to follow to protect 
supplies for our customers. 


Socal to Build 25,000 B/D 


Refinery at Salt Lake City 
Special to NPN 

SAN FRANCISCO—C alifornia 
Standard revealed plans Dec. 2 for 
new refinery unit to be constructed 
in Salt Lake City, Utah, area. The 
five million dollar unit will have de- 
signed capacity 25,000 b/d. Initial 
products will be gasoline, heating and 
fuel oils, but design will enable the 
company to add supplementary units 
for other types of production at a 
future date. 

The new unit is scheduled for com- 
letion within 12 months to coincide 
with first deliveries of crude from 
Rangely, Colo., field via projected 
Rangely-Salt Lake pipeline. Work on 
refinery unit will begin soon as 
weather and pipe deliveries permit. 

Company calls the unit ‘first step 
n long range refinery program in 
ntermountain area.” 

Bechtel Corp. will build the crude 
listillation unit. Company says it is 
still undecided as to what supplemen- 
tary units will eventually be added. 
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‘Spot Buyers’ Will Receive 
Supplies, Sen. Wherry Told 


Gulf, Cities Service Say They'll Supply Products 


To Customers on Company’s Sales Books Last Year 


NPN News Bureau 
WASHINGTON — As two more 


Congressional committees prepared 
to look into the oil supply situation, 
Senate Small Business Oil Subcom- 
mittee won promises this week from 
all major oil company witnesses tes- 
tifying in probe of East Coast sup- 
plies that “spot buyers’ would be 
furnished scarce products along with 
“regular customers”. 

Gulf and Cities Service, whose re- 
luctance to include spot buyers in al- 
location programs brought forth sen- 
atorial threats of government ration- 
ing, told Subcommittee Chairman 
Wherry (R., Neb.) they would ac- 
cept his definition of a customer— 
“one who was on the company’s 
sales books last year, regardless of 
whether he was a spot buyer’. 

At the same time, three other com- 
pany executives testified at resump- 
tion of hearings before Senators 


Wherry and Ives (R., N. Y.) that 


they, too, include spot purchasers in 
their distribution programs. 


They were Walter Hochuli, general 
sales manager of The Texas Co.; 
R. H. Colley, president of Atlantic 
Refining Co., and Robert G. Dun- 
lop, president of Sun Oil Co. (See 
P. 12 for text of Mr. Dunlop’s state- 
ment.) Previously Standard Oil Co. 
of New Jersey and Socony-Vacuum 
said they were still supplying spot 
customers. 

The two other Congressional groups 
stepping into the oil investigation 
picture are a House Armed Services 
Subcommittee, headed by Rep. Short 
(R., Mo.), and a Senate Interstate 
and Foreign Commerce Subcommit- 
tee under chairmanship of Sen. Tobey 
(E., 25. 34). 

House subcommittee intends to 
emphasize international aspects of oil 
supplies for the Armed Forces, pay- 
ing particular attention to “strate- 
gic problems involved,” while Senate 
group is mainly concerned over ade- 
quacy of New England fuel oil sup- 
plies for this winter. 

In a brief appearance before the 
Wherry Subcommittee, Mr. Dunlop 
was questioned only briefly about 
distribution problems—and not at all 
about his company’s recent 50-cent- 
per-bbl. price increase on crude oil 
purchases. 

Sen. Wherry said he interpreted 
Mr. Dunlop’s statement to mean that 


Sun Oil ‘adhered’ to the subcom- 
mittee’s “rule” for allocation of sup- 
plies, and Mr. Dunlop replied that 
his company had “taken care of all 
people to the extent that we took 
care of them last year.” 

There was one exception, how- 
ever, he said, and that was the case 
of a subsidiary of another major 
which had been buying from Sun. 
This customer, Mr. Dunlop - said, 
should look to its “parent” for sup- 
plies, not Sun. 

At this point Sen. Wherry nodded 
his head up and down and _ said 
“borderline” cases should be brought 
before his subcommittee for study. 
And, then in a most unusual proce- 
dure, he introduced all the members 
of his subcommittee staff and in a 
five minute speech proclaimed that 
the purpose of his committee, in help- 
ing the small businessman, would 
also be to see that “equity” is done 
major companies on the receiving 
end of complaints. 

The speech concluded, he called J. 
Henry Esser, president of High Point 
Terminals, Inc., Mt. Vernon, N. Y., 
a fuel oil marketer who said he serv- 
ed 20,000 customers, to sit beside 
Mr. Dunlop. 

Esser testified that last heating 
season about 75% of 26,000,000 gals. 
of fuel oil he handled last year came 
from Coastal Oil, headed by Dixie 
Butler, but this season he has not 
been able to get sufficient deliveries 
from Coastal to handle all of his 
business. 


Suggest Sun By-Pass Coastal 


He proposed that Sun Oil, one of 
Coastal’s suppliers, by-pass Coastal 
and sell direct to him or lend him 
supplies which would be deducted 
later from Sun Oil deliveries’ to 
Coastal. Mr. Dunlop said he would 
consider the proposition and let Sen. 
Wherry know later what could be 
done. 

Mr. Dunlop also said that Sun Oil 
supplied Coastal with 53,000,000 gals. 
of fuel oil last season and has com- 
mitted itself to deliver about 40,000,- 
000 gals. already this year and in- 
tends to supply the difference later. 

Sen. Wherry called for Mr. Butler 
to testify but special subcommittee 
Counsel Paul Hadlick said Coastal 
Oil president was in Texas looking 
for oil supplies for Mr. Esser and 
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other customers. Mr. Hadlick said 
Mr. Butler would stop in Washing- 
ton on his way home and Mr. Esser 
would be called down for conference 
in attempt to work out solution for 
getting New York marketer more 
supplies. 


In agreeing to Sen. Wherry’s de- 
mands that spot buyers be furnished 
supplies this year on basis of last 
year’s purchases, R. M. Bartlett, Gulf 
vice president, and Burl S. Watson, 
president of Cities Service Oil Co., 
a Pennsylvania corporation conduct- 
ing East Coast marketing activities 
each sent letters to the subcommit- 
tee. 


In his letter, Mr. Bartlett said 


“Reiterating the statement of sales 
policy outlined in our letter of 
November 21, 1947 which was to the 
effect that Independent wholesalers, 
jobbers and dealers to whom we are 
committed and who look to this com- 
pany for their source of supply, will 
share on an equitable basis with our 
direct wholesale and retail outlets, 
we wish at this time, for the purpose 
of clarifying the record to assurt 
your committee that it is our desir¢ 
and intention to do our fair shar 
in the equitable distribution of such 
products during this period of short- 


age. 


“Based upon such policy, we will, 
insofar as we may legally do so, al- 
locate our supplies into such chan- 
nels as in our judgment will most 
adequately meet the needs of con- 
sumers and resellers in line with what 
we now understand to be the policy 
of your committee. 


“While in our stated policy we 
do not take into consideration un- 
committed sales to other refiners, 
sales through brokers and casual 
sales wherein the customer relation- 
ship, as commonly accepted, does not 
exist, we will, nevertheless, make 
available any supplies, over and 
above our obligations as they now 
exist, to casual purchasers of sup- 
plies up to the extent of their pur 
chases from us during the 1946-47 
heating season.” 


As for Cities Service, Mr. Watson 
wrote: 


Re-Allocation Promised 


“While we originally did not make 
provision for supplying spot cargo 
buyers of heating oil from us last 
season and while all of our visible 
supplies of heating oil have been 
contracted to our regular customers, 
we will nevertheless, insofar as we 
legally can, re-allocate existing sup- 
plies in an endeavor to supply these 
previous spot cargo buyers on the 
same basis as last year. 

“In addition you may be assured 
that we will continue our policy of 
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not soliciting new business during 
this heating oil season and that we 
will reserve any additional supplies 
we are able to obtain to take care of 
these spot buyers. 

“The company intends to intensify 
its program with domestic customers 
for conservation of supplies through 
(1) urging lower temperatures in 
homes and (2) proper adjustment of 
heating equipment.” 


Colley, Hochuli Testify 


Two other witnesses—R. H. Colley, 
Atlantic Refining Co. president, and 
Walter Hochuli, general sales man- 
ager of The Texas Co.—told Wherry 
their companies were continuing to 
supply last year’s spot buyers. 

Mr. Colley said he would accept 
Wherry’s definition of a customer 
one who was on company’s sales 
books in 1946. 

He said that in order to augment 
crude supplies, Atlantic initiated 
movement of West Texas crude to 
Gulf and has been transporting about 
5,000 b/d at loss of 34c per bbl. to 
take care of company’s customers. 
In addition, Mr. Colley said Atlantic’s 
Gulf and East Coast stocks in stor- 
age have been reduced considerably. 

Mr. Colley also mentioned that his 
company can’t buy sufficient new re- 
fining equipment nor has it been able 
to get enough tanker tonnage. In 
regard to latter, he declined to agree 
with Wherry that foreign sales of 
government-owned tankships should 
be halted, saying merely that he 
advocated getting laid up ships into 
service as quickly as possible. 


Marketer Favors Controls 


In regard to threats of govern- 
ment controls Howard Sears, presi- 
dent of Sears Oil Co., Rome, N. Y., re- 
turned to witness stand to say that 
he preferred government “controls” 
as lesser “evil,” if that would get 
supplies to Independent marketers. 

He declared that failure of his 
company—a spot buyer—and other 
Independents to get supplies could 
result in ‘fa slow process of elimi- 
nation” of Independents. He asserted 
that if “something isn’t done to help, 
all Independents will be controlled by 
major companies.” 


Shell Policy Explained 


J. L. Minner, manager of Shell Oil 
Co.’s fuel oil department, told Wherry 
that his company did not have a uni- 
form policy in regard to spot pur- 
chasers. 

In statement submitted to sub- 
committee, Mr. Minner said each 
proposed spot transaction ‘‘must be 
considered on its individual facts.”’ 

“Within our distribution frame- 
work,” he declared, ‘‘which is based 
primarily on our regular customers, 
we will make this decision on indi- 





vidual spot transactions based upon 
what we feel will be fair and equit- 
able to all parties concerned; and we 
wish to here assure the committee 
that the interests of the public will 
be a most important factor in such 
decisions.”’ He added: 

“While we are quite sympathetic 
with the position of the so-called 
spot buyer, it is our opinion their 
total purchases represent a _ very 
small portion of the total volume of 
business involved industrywide. Fur- 
ther, the fact that some of these con- 
cerns have not been covered for all 
their requirements for this coming 
season does not at this time create 
an emergency. The number of com- 
plaints made to this committee as 
compared to the total transactions 
carried on by the great number of 
concerns in the oil industry is neg- 
libible. 


Emergencies Inevitable 


“There are bound to be some 
emergencies, not only in the case of 
spot buyers, but also in the case of 
tank truck dealers, distributors and 
major companies. For example, our 
company today is faced with an 
emergency at one of our terminals 
on the Eastern Seaboard because of 
the tanker situation, and stocks may 
be completely exhausted for a short 
period of time before supplies are 
replenished. We expect such an em- 
ergency to last for only a short dur- 
ation, but in the meantime we do not 
expect any of our customers to go 
cold.” 

Warning that consumer conserva- 
tion is only way to have enough oil 
products to go around this winter, 
Minner declared that “bulk of res- 
ponsibility” for getting conservation 
messages to oil users rests upon in- 
dependent distributors because they 
handle from 70 to 90% of heating oil 
business. 

“We are disappointed in the action 
taken by distributors to date in dis- 
charging this’ responsibility,” he 
added, “‘but we are still hopeful that 
they will soon get underway with a 
aefinite program.” 


Langer Readies Investigation 
Of DJ's Stand on Sunray Merger 


WASHINGTON—Sen. Langer (R.., 
N. D.) is preparing to open on De 
10 an inquiry into position the Jus 
tice Department has taken purported- 
ly favorable to the projected merge! 
of Mission Corp. and Pacific West- 
ern Corp. into Sunray Oil Corp. 


He had planned that the Senate 
Judiciary Subcommittee on O’Mahon- 
ey-Kefauver anti-merger bill, which 
he heads, should begin hearings Dex 
3, but oil company representatives 
who are to be called have indicated 
current litigation would prevent their 
appearance that early. 
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Kentucky Standard Allocates ‘Gas’ 
On Basis About Equal to 46 Volume 


Standard of Indiana Continues Allocation Into 


December; Crude Runs 


By NPN Staff Writers 

Another indication of ever tighten- 
ng oil supplies made its appearance 
during the week past when Standard 
Oil Co. of Kentucky announced that, 
ffective Dec. 1, it was putting into 
yperation ané_ allocation program 
limiting gasoline. Gasoline will be 
sold to Kentucky Standard customers 
to an amount approximately equal to 
1946 purchases. Plan will be in effect 
throughout the company’s entire mar- 


roti ares 
celine area. 


About the same time Standard of 
Indiana made known it has extended 
ts gasoline allocations program one 
more month—from November through 
December—but in an amount some- 
vhat larger than the total supplied 
in December, 1946. 


Highlights of other developments 
on the supply front found: 


1--Crude runs to stills nationwide 
were unchanged from the previous 
week but showed a slight increase in 
Dist. 2. 

2—-Bureau of Mines saying that 
‘highest possible level” of refinery 
operations will have to be maintained 
to meet any increase in demand for 
first quarter of 1948. 


Crude runs to stills showed a slight 
nerease during the week ended Nov. 
22 in Dist. 2, rising from 1,373,000 
b/d to 1,405,000 b/d. Nationwide, how- 
ver, crude runs remained the same 
as for Nov. 15—5,229,000 b/d, ac- 
cording to API. Refinery operations 
also remained unchanged at 92.2% 
of rated capacity while production 
amounted to 5,275,300 b/d Nov. 22, 
up 18,200 b/d from the _ previous 
veek 


Though Dist. 2 crude runs to stills 
eained, gas oil and distillate stocks 
109,000 bbls., totaling 13,- 
184,000 bbls. for Nov. 22. Gasoline 
tocks rose sharply, increasing 1,583,- 
000 bbls. during the week and bringing 
tocks for Nov. 22 up to 23,006,000 
bls. This is within 1,596,000 bbls. of 
he figure for the same period last 
year. 
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Bureau of Mines Nov. 28 reported 
that any increment in demand during 
the first quarter of 1948, compared 
vith the same 1947 period, will have 
to be met from current production 
ind that this will involve ‘‘the main- 
enance of refinery operations at the 
highest possible level.” 


+ 
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to Stills in Dist. 2 Gain 


Reason for this condition, said the 
bureau, is that while recent record 
refinery operations have increased 
available supply of products, ‘total 
stocks of refined oils at the end of 
the year probably will show no gain 
compared with the end of 1946. 


Bureau forecast a December de- 
mand for domestic crude of 5,236,000 
b/d, 14,000 less than estimated for 
November but 463,000 b/d above 
actual demand in December a year 


ago. 


Minnesota fuel oil supplies were 
reported running very low by H. F. 
Horning, secretary of Northwest Pe- 
troleum Assn. He reported receiving 
i0 to 15 calls daily from jobbers who 
have exhausted stocks and want help 
in obtaining added supplies. Mean- 
while, suppliers have tempo- 
rarily withdrawn from the markot 
pending action on product prices as 
a result of Sun’s 50c crude oil price 
increase, Mr. Horning said. 


some 


Minnesota region has been helped 
materially by keeping the Mississippi 
River open to barge traffic, he said. 
Though it was hoped to keep the river 
open, Mr. Horning said the tempera- 
ture last week was down to 23 below 
zero in northern Minnesota and eight 
below in Minneapolis. Fuel oil con- 
sumption in Minnesota has increased 
more than 100 million gals. annually. 


Rumors of a gasoline shortage in 
Chicago were prompted last week 
when slippery streets held up sup- 
pliers’ transports, causing some sta- 
tions to run low on supplies. In other 
sections of Illinois deliveries were de- 
layed by snow and ice but no one was 
reported completely out of supplies. 


Barge deliveries of petroleum to 
terminals located on Illinois River 
waterway between Chicago and St. 
Louis increased more than 87% in 
October of this year, compared with 
the same month of 1946, according to 
a U. S. Army Engineer report. 


Inland Waterways Corp. has agreed 
to NPC-proposed effort to keep Illi- 
nois River waterway open to barge 
traffic this winter, a move which In- 
terior’s OGD said should enable move- 
ment of substantial additional vol- 
ume of oil and coal into the Chicago 
area and also free tank cars and coal 
cars for other services. 


Possible increase in demand for in- 
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dustrial fuel oil was viewed as the 
result of a $750,000 explosion at Mich- 
igan Gas Storage Co., Marion, Mich. 
Supply of natural gas to eastern and 
southern Michigan was curtailed in- 
definitely due to blast on Nov. 30. 
Temporary local increase in demand 
for fuel oil while gas is being replaced 
Was seen as a possibility. 


Eight steamship lines were still 
seeking bunkering contracts for 1948, 
with current contracts expiring Dec. 
31. Several eastern major oil com- 
panies, meanwhile, said they had not 
established definite policies on the 
question of renewing contracts and 
bunker oil sales in general. Ordinarily 
renewals would have been started in 
October, but oil company spokesmen 
said uncertainty of heavy fuel sup- 
plies had postponed action. 


Last week New York City De- 
partment of Health reported it had 
22 pleas from apartment house land- 
lords for help in locating fuel oil 
supplies and said that tenants from 
50 houses in the five boroughs had 
complained of insufficient heat. Land- 
lords’ complaints were viewed serious- 
ly as another idication of tightening 
fuel oil supply situation in New York 
Harbor area. 


Uniform Closing Hours Urged 
By Petroleum Retailer Group 


Special to NPN 
ST. PAUL National Congress of 
Petroleum Retailers is advising as- 
sociation members in 29 states and 
small affiliated groups in others of 
the 48 states to conserve gasoline 
through uniform daily and Sunday 
closing hours. 


Harry K. Franklin, secretary of 
the national association and chair- 
man of Mid-West Conference of Pe- 
troleum Retailers Assn. Executives, 
told NPN “sentiment for voluntary 
conservation is strong, but without 
uniform closing hours, motorists 
merely drive to another station, drain- 
ing the station remaining open, there- 
by defeating the purpose of any unco- 
ordinated voluntary plan of conser- 
vation. We are advising dealers to 
work out plans on a community basis,” 
he said, “as protection to themselves 
and their customers.” 


High-Content Avgas Favored 


WASHINGTON A-NPB still has 
not decided whether to set minimum 
for aromatic content for aviation 
crasoline, but Air Force, asking re- 
finers about possibility of getting 
high-content fuel and its cost, has 
told suppliers to consider inquiry as 
an order to deliver high-content prod- 
uct if they can. 


15 








News of the Oil Industry 





NPC Proposes Halt in ‘Octane Race’ 
In Its Supply Conservation Report 


Committee Says Government Should Keep Hands 
Off Oil: Other Measures Are Outlined to OGD 


NPN News Bureau 

WASHINGTON—The oil industry 
was placed firmly on record this week 
against government meddling in the 
present supply situa”ion. 

In a report suggesting measures 
that can be taken to conserve prod- 
ucts and increase their availability 
among them an implied call to a halt 
in the ‘octane race’—National Pe- 
troleum Council’s Supply Committee 
reported to OGD that, instead of in- 
creasing supplies, federal attempts at 
allocation, price control or rationing 
“can do nothing more than discour- 
age the normal process of free com- 
petition.” 

The committee asserted belief that 
all segments of the industry are fully 
conscious of the part petroleum plays 
in national defense and domestic 
economy ‘and are putting forth a de- 
termined and whole-hearted effort to 
solve any and all problems of trans- 
portation and supply.” 


Also, it expressed the view that 
“progress is being, and will increas- 
ingly be made, to the extent of ex- 
isting facilities, so that the public in- 
terest will be served to the fullest ex- 
tent possible.” 

NPC Chairman Walter S. Hallanan 
echoed the committee’s comments on 
government controls, asserting in a 
statement that allocation or ration- 
ing “would only cause confusion and 
burdens on the industry and make 
the supply problem worse.” 

Blaming many of the present trou- 
bles on wartime controls and citing 
also materials shortages and the fact 
that oil has had to carry the burden 
of the nation’s increased energy re- 
quirements, Hallanan added: 

“The industry is proceeding under 
its own steam to put its house in 
order and will do so if there is no 
interference with the process of free 
and competitive enterprise under 
which the American people have al 
ways had the benefits of an adequate 
supply of petroleum products at rea- 
sonable prices.” 

In its report, the committee, chair- 
maned by Frank M. Porter, followed 
limitations imposed on it by NPC 
Agenda Committee by confining rec- 
ommendations as to industry action 
“to that which is individual and not 
concerted.” It emphasized, too, that it 
had “avoided consideration of meas- 
ures which would lead to or encour- 
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age federal allocation, regulation or 
control of industry action.” 

Following is the text of that por- 
tion of the report outlining measures 
that “may be taken” by government, 
industry and the public to conserve 
products and increase their avail- 
ability: 


By the government— 


i—There are in use an insufficient 
number of tankers, worldwide, to 
make available maximum quantities 
of products to the East Coast. The 
return of surplus government-owned 
tankers to service as early as pos- 
sible is highly important as a meas- 
ure of relieving the shortage of 
tankers in service. The interim re- 
port of this committee dealing with 
the availability of adequate petro- 
leum transportation presents an 
analysis of the tanker situation and 
its relation to the problem under 
discussion and points out helpful 
steps that may be taken. 

2—The quantities of crude oil and 
petroleum products exported have di- 
rect effect on the availability of do- 
mestic supplies, hence, exports 
should be limited to the extent pos- 
sible without the disruption of rela- 
tions with other nations. 

3—The government should encour- 
age and bring about conservation of 
fuel in its own operations; for ex- 
ample, through elimination of unnec- 
essary travel and the efficient con- 
trol of heat in public buildings. 

4—The government, through its 
various agencies and particularly 
through the Oil and Gas Division of 
the Department of Interior, should 
fully publicize all efforts which have 
for their purpose the conservation of 
fuel. 


By the industry— 


1—The interim report referred to 
above, contains certain findings and 
recommendations regarding tank 
cars. The maximum efficient use of 
all transportation facilities will in- 
crease the total quantity and avail- 
ability of petroleum products. Spe- 
cifically, improvements in the em- 
ployment and use of_ tankers, 
barges, tank cars, tank trucks and 
product pipelines are possible: 
(a) The Coast Guard has re- 
cently authorized heavier load- 
ing of tankers. More products 





can be moved by the full loading 
and more raipd turn-arounds. 


(b) The employment of more 
tankers and the efficient use of 
barges, will relieve tank cars 
from use in long movements to 
the East Coast. <A release of 
tank cars from use in local dis- 
tribution by the substitution of 
tank trucks as far as possible 
will aid in securing a better dis- 
tribution of products and a 
movement of products in greater 
volumes. It will be recalled that 
during the war a release of 
great numbers of tank cars was 
effected through the employment 
of tank trucks in local distribu- 
tion up to 100 miles. Better use 
of tank cars will in some cases 
permit movement of more crude 
to refiners, resulting in a higher 
rate of refining operations. A 
study by each company of its in- 
dividual situation might reveal 
to it opportunities for aid in 
these respects. 

(c) Maximum use of barges 
and available products pipelines 
would release tank cars and thus 
increase the total volume of 
products transported to points 
where needed. 

(d) The present construction 
of barges in eastern ports should 
be rushed to completion to in- 
crease the movement of petro- 
leum products through inland 
waterways. 


2—Crude oil production in all 
fields should be held at maximum 
efficient rates. In some cases, if the 
fields are to produce at their maxi- 
mum efficient rates, bottlenecks in 
transportation, loading or refining 
equipment must be removed. The 
removal of such bottlenecks and the 
production of all fields at their max- 
imum efficient rates will provide ad- 
ditional quantities of both crude and 
products. 


3—The domestic supply of crude 
oil and products should be, as far as 
practicable, increased by imports in 
such amounts as are necessary to 
balance domestic supplies with the 
nation’s current demands. 


4—-Export of crude and products 
have a relative impact on petroleum 
supply situation in this country. 
They should be limited to the extent 
possible without disrupting relations 
with other nations. 


5—Demand for kerosine and heat- 
ing oils has risen more rapidly than 
demand for gasoline and industry 
has already responded by modifying 
refining procedures to take this into 
account. It should continue this pro- 
cedure to the extent necessary. 


6—Some petroleum refiners are 
equipped to meet the current compe- 
titive octane (antiknock) specifica- 
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tions for gasoline without incurring 
any significant losses of total raw 
petroleum processed due to the oc- 
tane level attained, but some other 
petroleum refiners are not’ so 
equipped and must produce present 
competitive octane quality gasoline 
by processes of deep reforming. Deep 
reforming reduces the total produc- 
tion of gasoline or other liquid prod- 
ucts by these refiners below the pro- 
duction that would be attained if 
lower octane levels were in effect. 
Further, some petroleum refiners are 
taking equipment originally designed 
for cracking oil to make gasoline 
and using it for the running of ad- 
ditional crude oil to help to meet 
the pressing demand for all petro- 
leum products. 


For the reasons suggested, any 
further increase in the octane qual- 
ity of gasoline at this time will ad- 
versely affect the total supply of 
gasoline and other liquid petroleum 
products in this country to the ex- 
tent that it requires any diversion 
of crude running equipment to 
cracking or reforming and to the ex- 
tent that additional reforming de- 
stroys some liquid petroleum. 


7—The industry has prepared and 
distributed booklets pointing out nu- 
merous means of encouraging the 
economic utilization of petroleum 
products. Such activities should be 
continued. 


By the public— 


1—-The public should comprehend 
that it is impossible to make avail- 
able, from crude oil processed, sub- 
stantially increased supplies of any 
one petroleum product except by 
making less of another. For ex- 
ample, increased usage of gasoline 
results, in the long run, in decreased 
availability of kerosine and heating 
oils and vice versa. 

2—-The consumer must recognize 
his responsibility. He must adopt 
economical practices incident to the 
utilization of petroleum products, 
and this applies to gasoline as well 
as heating oils. It must be recog- 
nized by the consumer that he must 
take every step possible to conserve, 
Whether such action be full utiliza- 
tion of storm windows, lower home 
temperatures, slower driving, can- 
cellation of unimportant trips, or 
any other action that can be taken 
to reduce consumption. Many such 
means of economizing in utilization 
of petroleum have been made avail- 
able to consumers in carefully pre- 
pared booklets. 


9 


3—One of the greatest difficulties 
in serving the fuel oil market is 
limited storage capacity in the hands 
of the consumer. This is even more 
Significant with the space heater 
ywner than with the owner of a cen- 
tral type heating unit, although 
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even in the latter case, many have 
inadequate storage. Limited stor- 
age results in tremendous distribu- 
tion difficulties, and compels the oil 
industry to provide the cushion 
against unusual demand periods. Do- 
mestic consumers of fuel oils must 
provide additional tankage capacity. 

4—Competitive fuels must accept 
and recognize their responsibility 
and carry their full portion of the 
heating load. It would seem that if 
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other industries were to adopt a pro- 
gram based upon equitable distribu- 
tion of limited supplies, the winter 
problems of petroleum would be tre- 
mendously modified. These power 
sources cannot expect, by continued 
preferential treatment of certain 
classes of customers, to throw the 
marginal volume of business on the 
oil industry for such time period as 
their supplies may be temporarily 
short for meeting total needs. 


First 2 of 50 T2 Tankers Refitted for Navy Use 


Sail from West Coast; Others Due in January 


NPN News Bureau 

WASHINGTON—The first two of 

50 T2 government-owned tankers be- 

ing refitted for Navy service sailed 

last week end from West Coast ports 

to pick up cargoes at California 
docks for the military. 


The tankers were recommissioned 
by the Navy which is putting in 
shape half of the 50 ships from the 
U. S. Maritime Commission’s laid up 
fleet. All 50—other half is being re- 
fitted by USMC—are expected to go 
into service by end of January. 


As ships are placed in service they 
free a like number of bottoms for 
commercial operation in domestic wa- 
ters. Already the Navy has cancelled 
nine cargo liftings, thus making that 
many more sailings available from 
USMC’s operating fleet to private op- 
erators. 


At present time, about 60 of 159 
T2’s in USMC’s operating fleet are 
hauling cargoes for Navy in foreign 
and domestic waters. 


The 50 ships going into Navy serv- 
ice will be operated by the Navy 
under plan similar to USMC’s gen- 
eral agency plan. Navy has selected 
four general agents, each of whom 
will operate 10 of ships. They are 
Union Oil Co., Pacific Atlantic 
Steamship Co., Pacific Tankers Inc., 
and Trinidad Corp. (Barber asphalt). 
Agent for operation of remaining 10 
will be chosen this week. 

Ship refitting program is proceed- 
ing at faster rate than originally an- 
ticipated, and USMC expects to 
transfer ships now in Navy service 
to East Coast commercial operation 
in time to make material contribution 
in meeting peak fuel oil demands this 
winter. 


27 Sales Approved 


Meanwhile, USMC has approved 
sales of 27 Liberty type tankers to 
American citizens for U. S. flag op- 
eration, leaving total of 44 unfilled 
applications for remaining 24 Lib- 
erty’s available for sale. 

Approved applicants and number 


of Liberty’s they are authorized to 
purchase by commission action last 
week include: 


Charles Kurz & Co., Philadelphia, 
2; Hillcone Steamship Co., 4; South- 
eastern Oil (Gordon Duke), 4; Ber- 
nuth Lembcke, 1; Coastwise Line 2; 
Stockard Steamship Co., 1; Paco 
Tankers, 2; First National Oil Co., 2; 
Sabine Transportation, 1; Pacific 
Tankers (Adm. A. F. Carter), 6; and 
T. J. Stevenson, 2. 


Commission has suspended action 
on applications for purchase of T2 
tankers until Attorney General Clark 
renders opinion on legality of con- 
tinuing foreign sales program, which 
has been protested by Senate Small 
Business Committee. 


It was reported that Clark’s opin- 
ion, requested by White House fol- 
lowing receipt of protest letter from 
Senate committee, will be handed 
down this week. USMC is confident 
that opinion will uphold its foreign 
disposal project. 


If this project is carried out, 
USMC reported that it will have 
available only 42 T2’s to meet appli- 
cations by American citizens for to- 
tal of 161 bottoms. 

Foreign sales program involves 100 
ships which USMC set up for alloca- 
tion to non-citizens following concur- 
rence by Navy, State, Interior and 
other government agencies. Of this 
number, USMC said 51 already have 
been sold or contracted for sale with 
“money changing hands.” 





Photo Credits 


Cover—Chicago Photographers, Chi 


cago 

Page 10 Richard Hanger Studios, 
Yankton, 8. D. 

Page 18 Chattanooga News-Free 


Press, Chattanooga, Tenn. 

Page 25—Cities Service Oil Co 

Page 27—-Tide Water Associated Oil 
Co. 

Page 56--Photographic Services, Cen 
tral Extension, Pennsylvania State Col 
lege, State College, Pa 











17 








News of the Oil Industry 











Pictured at an informal session of the Tennessee Oil Men's 
Assn. meeting are (left to right): Alfred T. Levine, associa- 


R. R. Mixon, association director, Carthage, Mixon Nollner 
Oil Co.; J. (Jack) F. Cummins, association president, Nash- 


tion counsel, Nashville: J. H. Moss, Jr., association director, ville, Cumberland Oil Co.; Frank P. Kendall, association 


Lewisburg, Moss Oil Co.; E. Pellettiere, association secre- 
tary, Nashville, Southern Oil Service; G. B. Dickey, associ- 


ation executive vice president, Nashville, American Oil Co.; 


Industry Needs Better Understanding 
Of Costs, Tennessee Jobbers Told 


Any Effort to Set Up Cost Standards on Voluntary 
Enforcement Basis Opposed by A. A. Stambaugh 


By HERBERT TAYLOR 
NPN Staff Writer 


CHATTANOOGA — Oil men at- 
tending the largest meeting in the 
22-year history of Tennessee Oil 
Men’s Assn. here Nov. 23-25 heard 
A. A. Stambaugh, vice president and 
sales manager for Standard Oil Co. 
(Ohio), urge every member of the 
industry to cultivate a better under- 
standing of his own costs, and 
Barney Majewski, vice president of 
Deep Rock Oil Corp., deplore the 
possibility of introduction of higher 
compression automobile engines at 
the present time. 


Mr. Stambaugh, speaking in place 
of Edwin S. Hall, general counsel of 
Standard Oil Co. of New Jersey, who 
was unable to attend, also called big 
and little business in distribution of 
petroleum products indispensable to 
the industry and to each other. 


“Beware of setting up so-called 
industry cost standards for volun- 
tary enforcement, either with or 
without government approval,” Mr. 
Stambaugh said. 


Mr. Stambaugh lauded jobber con- 
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ventions and the meetings being pro- 
moted under the auspices of Market- 
ing Division of the American Petro- 
leum Institute. “It matters not too 
much if, here and there, erroneous 
ideas are advocated or false theories 
advanced. All these tend to make 
the rank and file think and in the 
end the industry, as a whole, is near- 
er to a sound answer. 


“Furthermore even where errone- 
ous remedies are preached, there 
usually are real problems which lie 
at their bottom which deserve the 
attention and the consideration of 
the entire industry. For instance, it 
would be wrong from every angle 
for the industry collectively to pro- 
mote a price increase in order that 
all members of the industry might 
make a profit. On the other hand, 
it would be entirely in order for the 
industry to recognize the problem 
and to consider how these members 
might individually reduce their costs 
and thus achieve the same end.” 


Should Know Own Costs 


He continued: 
“Every member of the industry 
should better understand his own 


director, Chattanooga, Kendall Oil Co.; and H. M. Dougherty, 
association vice president, Chattanooga, General Oil Co. 


costs. . . Sound sales management is 
impossible without a clear under- 
standing of all of the factors in- 
volved. Trade organizations and 
others can be very helpful in pro- 
moting a better understanding of 
costs and in providing forms and 
systems for their accounting. To 
use these cost systems, however, in 
applying enforced standards to the 
members of the industry destroys in- 
centive to the ultimate injury of 
both the industry and public. 

“Our competitive system in. : 
marketing and distribution is a 
friendly contest in which’ each 
strives to serve the customer best in 
the interest of his own profits. Thus 
the industry exists primarily for the 
benefit of the public and only sec- 
ondarily. . .. to create jobs or pro- 
vide profits. 


Must Not Impair Incentive 


“In our own interest, as well as 
that of our customers, the incentive 
growing out of this contest must 
not become impaired by agreements 
in restraint of trade, mutual under- 
standings, or local arrangements, 
whether these have government ap- 
proval or not. In the long run, 
aside from being in violation of the 
law, such steps are _ self-defeating. 
What boots it if we join together to 
raise prices and reduce hours in a 
local community if our featherbed- 
ding invites new competition which 
takes away our customers and re- 
duces our profits, as it invariably 
does in the long run?” 

Mr. Stambaugh cited fallacy of 
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the National Recovery Act’s (NRA) 
“guide right’ system for achieving 
market stability and said its great- 
est contribution was that it was 
wrong on every count, and that any 
form of price fixing is futile even 
when supported by all of the pow- 
ers and prestige of government. 


Continuing, Mr. Stambaugh said: 


“It (NRA) convincingly demon- 
strated that neither the government 
nor those usually known as market 
leaders are leaders in any sense of 
the word, but rather that the thou- 
sand and one John Does throughout 
the land are indisputably entitled to 
that position. 

“Fortunately for the consumer at 
least, in every market there is some- 
one who prefers to make a profit of 
2c per unit on two units rather than 
3c on a single unit. Furthermore, he 
will continue this effort for increased 
volume to a point where his efficient 
competitor will make only a reason- 
able profit. 

“It is just as important from a 
long-run point of view that every 
marketer avoid pricing his products 
too high as it is to avoid pricing 
them too low. Any profit attained 
above or beyond an economic level 
must only be an illusion appearing 
in the form of a liquidating dividend. 
Market leadership of any form what- 
soever has no significance unless it 
travels at sound economic levels, and 
then it needs no significance, for, 
presto, you have market stabiliza- 
tion without an NRA. 


Competition with New Capital 


“Members of an industry, in the 
long run, are not in competition with 
each other so much as they are with 
new capital and new enterprise that 
is always ready to invade when the 
opportunity is afforded. 

“As marketers, we must, on the 
one hand, be conservative and real- 
istic in plant and equipment and 
must not toss away our resources in 
places which will not make an ade- 
quate return on the investment. On 
the other hand, however, we cannot 
long afford to operate with inade- 
quate or obsolete facilities when new 
opportunities or changing additions 
make lower costs possible through 
further investment. Such lack of 
progressiveness not only overlooks 
additional profit but invites disas- 
trous competition. 

“Historically it has been the priv- 
lege of dealers in a free market to 

harge the customer the _ highest 

rice that, in his opinion, he can af- 
rd to ask. The rub of this prob- 
em, however, is that it requires each 
iarketer to clearly understand the 
mitations which place a ceiling on 
he price which he really can afford 

oO ask. 

“Certainly in times like these, the 

anger of further inflation intro- 
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duces a factor which must be dealt 
with in setting prices. The judg- 
ment of marketers should be con- 
trolled by such considerations as the 
probable effect of the proposed prices 
on sales volume; the probable reac- 
tion of existing competition to such 
prices and the possibility of the en- 
croachment of future competition. 
Prices in each market should be tail- 
ored to their own economic environ- 
ment and should be built upon one’s 
estimate of the future based upon 
the systematic marshaling of rele- 
vant knowledge and price experi- 
ence. 


Competition Is Primary Factor 


“Competition, therefore, and not 
one’s costs is the primary considera- 
tion in setting prices in a free econ- 
omy. Of course one cannot sell long 
at prices below his cost; neither can 
one sell long at prices above those 
of his competitors. 

“This works little hardship to the 





Two Oil Associations Urge 
Wage-Hour Act Change 


NPN News Bureau 
WASHINGTON—National Petrole- 
um Assn. and Western Petroleum 
Refiners Assn. are recommending 
that Congress end confusion over 
interpretation of “regular rate’ of 
wages by amending wage-hour act 
to provide that weekly wage must 
be greater than an average of legal 
minimum for regular hours, plus one 
and one-half times the minimum 
for hours in excess of 40. 

“This would provide a well-defined 
standard and at the same time be 
consistent with the avowed purpose 
of the act to eliminate sub-standard 
or ‘sweat-shop’ wages,” associations 
say in statement being filed with 
House Labor Committee. 

If suggested change is not made, 
groups suggested, act could be made 
‘less burdensome’ by amendments 
which would: 


1. Define “regular rate’ so as to 
exclude bonus payments. 

2. Repeal Walsh-Healy Act. 

3. Provide legislative definitions for 
exempted employes identical to Taft- 
Hartley Act classifications for ‘‘exe- 
cutive,” “administrative,” ‘‘profes- 
sional,” “local retailing’ and “outside 
salesman.” 

At same time, associations protest- 
ed any applications to oil industry of 
charge made by labor spokesman 
that employers have asked for wage- 
hour act amendments because they 
“seek to gain the privilege to depress 
the conditions of their employes.” 
Not only does oil industry pay wages 
well above average for manufactur- 
ing industries, but it provides an 
“almost unequaled” regularity of em- 
ployment, they declared. 


News of the Oil Industry 





wide-awake marketer since there is 
no device in marketing or distribu- 
tion that is not available to every- 
one in case he desires to adopt it. 
If our competition is able to sell be- 
low us at a profit, it is up to us to 
locate the trouble and to bring our 
costs in line. If the accusing finger 
points to our supplier, it becomes a 
matter for negotiation. If it points 
to the method of our own operation, 
it becomes a matter for reorganiza- 
tion. 


Role of Small Business 


“There need be no real conflict be- 
tween big’ and little business in the 
distribution of petroleum products. 
On the contrary they are indispens- 
able to it, and to each other. Cer- 
tain functions in a free market tend 
to drift to larger companies while 
others tend to go to smaller con- 
cerns, depending entirely upon which 
can better perform those functions. 
It is no accident that the distribution 
of petroleum products has, to a very 
great extent, fallen into the hands 
of the so-called small business man. 

“Large institutions simply are not 
adapted to marketing at the ground 
level. Even my own company, which 
operates on a decentralized basis in 
one small state and which years ago 
started almost entirely on direct op- 
eration, now has, in addition to its 
jobbers, some 3,500 Independent 
dealers and, of its 875 company- 
owned service stations, almost 600 
are leased to Independent dealers. 
The so-called small business man has 
these unique advantages: 


a His personal acquaintance 
gives him a ready-made consumer 
acceptance. 


“2. He is close to the needs of his 
customer and knows how to capital- 
ize on those needs. 

“3. He is in immediate control of 
his operations and can afford better 
direction, thereby preventing waste 
and lost motion. 

“In a free market, such as we 
have in the distribution of petroleum 
products, functions tend to float 
around and to lodge where they can 
be most cheaply performed in the 
interest of lower costs to the con- 
sumer and the profits of those per- 
forming the different functions. 

“We must not forget that in the 
journey of a gallon of petroleum 
from the well to the consumer, 
everyone, big and litle, in his own 
interest is attempting to streamline 
that journey. If one member of the 
industry in that travel chain can 
best perform any function, it gets 
the job. 

“For instance, the ownership of 
gasoline pumps and their mainte- 
nance is essentially a retail function 
but it has been taken over by the 
jobber because operating on a larger 
scale he can purchase and maintain 
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such equipment at a lower cost in 
the interest of all concerned. Like- 
wise a dealer might haul his own 
supplies and in some instances he 
does, but usually the jobber, with a 
more extended and better organized 
distribution can take over this func- 
tion to the advantage of both him- 
self and the dealer. In a free econ- 
omy, these functions go where they 
belong in the interest of all con- 
cerned, especially that of the con- 
sumer. 

“Would the vast oil resources of 
the Middle East have ever been dis- 
covered if it had not been for some 
of our very large oil companies? 
Until recently they have been lying 
there a hundred _ thousand 
practically unknown. 


years 


Large Capital Needed for Research 


“Another function which requires 
tremendous volumes of capital and 
expensive organizations that can be 
only carried on by larger units in our 
industry and which benefit alike the 
small business man and the public 
is that of research. 

Mr. Stambaugh concluded by say- 
ing: 

“No marketer, at least in our in- 
dustry, as a practical matter of 
profit and loss, can sell below cost to 
drive out competition with the hope 
that he can thereafter enjoy a mar- 
ket to himself and recoup his losses. 
That is like trying to sweep the 
ocean back to get a dry spot on 
which to sit down. Enterprise, under 
our American system, never scares 
and never hesitates for long. In the 
aggregate, it is rather a composition 
of impersonal forces that. is al- 
ways lurking outside and always 
moves in when there is an opportun- 
ity for profit.” 


Would Dissuade New Engine 


Mr. Majewski predicted a contin- 
ued difficulty in supplying the huge 
demand for petroleum products and 
urged the oil men attending the 
meeting to join in dissuading Gen- 
eral Motors from the manufacture 
of cars with higher compression en- 
gines. 

He explained that only a very few 
refineries in the country have the 
equipment in which high octane 
gasoline can be produced efficiently. 
The other refineries would have to 
enter the octane race with old 
equipment which would waste crude. 


If this happens, Mr. Majewski 
said, “I predict that within five years 
the oil industry will be a_ public 
utility.” He decried the tendency of 
oil men to blame the present short- 
age on the steel industry. He point- 
ed out that the steel industry is giv- 
ing the oil industry more steel now 
than was purchased before the war. 
But, he said, the whole world and 
particularly the oil business is suf- 
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fering from a steel shortage. 

Mr. Majewski foresaw the day 
when this country would import a 
million barrels of crude daily, in- 
stead of 400,000 as at present. 

In a talk dealing with the petro- 
leum supply situation, Representa- 
tive Estes Kefauver advocated a 
government control program if 
shortages reach the point of an 
emergency. “But,” he said, “the first 
objective of the government, the in- 
dustry and the public must be to 
avoid such an emergency.” 


Urges Conservation Program 


Toward this end he suggested that 
the industry educate the people in 
conservation measures, make_ the 
fullest possible use of transportation 
facilities available, and make cer- 
tain that petroleum products are di- 
verted into the most important 
channels in both domestic and for- 
eign markets. 

Another oil man speaker, C. J. 
Guzzo, assistant division manager 
for Gulf Refining Co., New Orleans, 
La., told the meeting that in Ten- 
nessee those in the petroleum indus- 
try “have done right well.” He 
pointed out that better than 8,000 
individuals in the state are engaged 
as Independent business men in the 
marketing of petroleum. 

Mr. Guzzo urged the oil men as 
individual business men to refrain 
from running to Washington or state 
capitols every time “we get a tummy 
ache,”’ and instead “take our chances 
on continuing to do business in a 
competitive way—through which me- 
dium we will be able to do a better 
job for the public whom we are en- 
deavoring to serve and at the same 
time do a better job for ourselves.” 

John T. Gren, of the APIC, New 
York, told the oil men that federal 
excise taxes on gasoline and lubri- 
cating oil should be repealed in jus- 
tice to more than 34,000,000 motor 
vehicle owners in the U. S. 

Following Mr. Gren’s talk, the as- 
sociation adopted resolutions asking 
the elimination of federal tax on lu- 
bricating oil and gasoline. Another 
resolution reaffirmed the associa- 
tion’s interest in tax antidiversion 
activities. 

The Tennessee oil men also set up 
a committee, headed by G. B. Dickey, 
American Oil Co., Nashville, to 
study facts on shortage of petro- 
leum products in Tennessee with ob- 
ject of taking all possible steps in 
co-operating to prevent undue hard- 
ship. 

Another speaker, Harry B. Hilts, 
Empire State Petroleum Assn., pre- 
sented a slide story on East Coast 
oil markets. 

J. F. Cummins, president of Ten- 
nessee association, presided at all 
sessions, and Alfred T. Levine, gen- 
eral counsel, was master of cere- 
monies. 





Magnetometer Survey 
Is Completed of 


The Bahamas Area 


Special to NPN 
PHILADELPHIA — One phase of 


the survey being conducted by five 
major oil companies in a search for 
new oil fields in the Bahamas area 
has been completed—that of survey- 
ing the area by use of the flying mag- 
netometer (see NPN for April 16, 
p. 14; May 7, p. 41, and June 4, p. 
30). 

Aerial survey covered about 85,000 
square miles and was made by Aero 
Service Corp. 

Final results of the oil search by 


land, sea and air are not expected> 


to be known for at least three to 
five years. Aerial survey is esti- 
mated to cost about $850,000. 

According to Aero Service reports, 
mapping of the Bahamas area was 
a complex matter since about 10% 
of the area is land, 80% shallow water 
and 30% deep water. Existing charts 
are old and inaccurate. 

To guide its survey aircraft over 
the area precisely, Aero Service em- 
ployed another war-time device — 
Shoran. Shoran stations were set up 
aboard air-sea rescue type _ boats, 
which were anchored in pairs about 
20 miles apart. They provided con- 
tinuous triangulation to the plane in 
the area, Shoran operating a pilot di- 
rection indicator so the pilot could 
guide the plane accurately along a 
chosen path. 

Two flights daily of about six hours 
each were made, with two complete 
five-man crews operating the plane, 
alternating flights. Aero’s Bahamas 
stati numbered 35 engineers, techni- 
cians and flying personnel. In addi- 
tion, Overseas Navigation, Inc., which 
operated four Shoran mark-ships as 
sub-contractors for the survey, em- 
ployed a staff of about 30. 

An especially modified Douglas 
DC-3 was used as the survey plane 
with a second ship of the same type 
standing by for emergency needs. 

More than four miles of 10-inch 
wide recording tape was used in the 
survey and total of more than 100,000 
gals. of gasoline used by the survey 
craft. It is estimated that about 20,- 
000 man-hours will be required to 
translate the magnetic data obtained 
by the study into precise magnetic 
maps for use of oil companies’ geo- 
logists. 

Following oil companies jointly con- 
tracted for the magnetometer survey: 
Bahamas Exploration Co., Ltd. (Gulf 
Oil Corp.); Standard Oil Co., (Baha- 
mas) Ltd. (Standard Oil Co., N. J.); 
Shell Co. of Bahamas, Ltd. (Shell Oil 
Co.); Bahamas Oil Co., (Superior Oil 
Co.); and Anglo-Bahamian Oil, Ltd 
(Anglo-Iranian Oil Co.). 
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Oil Need Not Fear Good Profits and Prices 
lt Industry Tells Its Story to the People 


HE oil industry, especially the majors, seems to be 
having a bad case of jitters over its prices and prof- 
its, especially since Sun Oil Co. announced last week an 
advance of 50c a bbl. in its price for crude at all points. 
The jitters come from the failure of the industry 
leaders properly to value the public’s common sense, and 
to ascribe too much power to the bureaucrats and poli- 
ticians at Washington and to appreciate how fearful they 
are that they will not get enough votes next year to 
hold their jobs. 
The industry, and its leaders, are guilty of some faulty 
thinking, such as, for illustration: 
1—That one can get along with such officeholders 
as we have at Washington with kind words and happy 
thoughts and without any showing of the mailed fist; 


2—That major oil companies can hold back the op- 
eration of the law of supply and demand even though 
they insist that is one thing the bureaucrats try to do 
and cannot. Some of the majors have been trying to 
hold oil prices down despite the need for higher prices 
to cover higher costs and to stimulate greater search 
and drilling for new oil supplies; 

3—-Too many majors have so concentrated their at- 
tention on holding down tank wagon and retail prices 
that they have not seen that their own people have 
been stripping established production off the pipelines 
of their competitors with secret higher prices—premi- 
ums—rather than raise the public price which last 
would stimulate the general search and drilling for crude; 

4—-Some majors, and some in the industry generally, 
have felt they should be ashamed of their present bet- 
ter profits even though they are the first halfway fair 
profits for most of them in several score years and even 
though they need every dollar of those profits and much 
more in addition for improvements, rehabilitation and 
extensions that are immediately before them. If the 
‘ompanies fail to make those improvements the com- 
panies probably will find themselves slipping rapidly back 
down the procession of progress. 

All this does not indicate the thinking and acting of 
a courageous, venturesome and free enterprise industry 
that oil has always been. Today, it would appear, that 
the oil industry rather has its tail between its legs and 
its posterior faced toward Washington, not in derision, 
but only in preparation to scamper off to places where 
it thinks it will be safe. 

But there is no place in the whole U. S. where the 
oil industry will be safe from what it fears. Only by 
the straightforwardness of its conduct and by the celer- 
ity with which it prepares and starts a vigorous of- 
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fensive-defense can the industry make itself, and all free 
enterprise, safe. 


White House Will Find an Excuse for Control 


The White House has already demanded of Congress 
a law permitting it to exercise full control over oil prices 
and oil supplies as it may see fit, and its Interior De- 
partment has already let it be known it is rushing plans 
to get more money with which to employ upward of 
1,000 more people who would run the oil industry when 
the President takes over. The Department of Justice 
has made no secret about planning more suits against 
the industry and even in the last few weeks has had 
FBI agents about asking questions, including questions 
of Platt’s Oilgram about its price gathering methods, 
questions the FBI's could have found the answers to if 
they had read the explanations published with those 
prices every day. 


Now a major oil company has recognized the payment 
of premiums for crude by raising the price to the top 
of all present price rumors, with the result that the 
industry’s jitters have increased as the bureaucrats at 
Washington cluck away and wet their lips in antici- 
pation of using that as a reason for having the Presi- 
dent take over the oil industry and giving it to them 
to run, thus creating jobs of far greater importance 
than any of them now occupy. 


But if the prices for petroleum and its products did 
not go up the administration would undoubtedly find 
enough alleged justification for seizure in the shortage 
situation. But if not there then somewhere else, be- 
cause as Truman has proceeded in his administration 
and in his campaign for re-election, he is following in 
the footsteps of his predecessor in making big business 
the whipping boy. Political history shows that the oil 
industry makes a good whipping boy, not only because 
of its size, not only because of some foolish and unfair 
things it does in operating, but also because oil does not 
fight back when attacked, at least not so much as to 
make politicians worry about a crossing of swords. 


No matter how much the industry, and the majors, 
want to avoid attracting political attention by holding 
industry prices down, the fact is that present prices 
inevitably must go up in order to pay for the higher 
costs of more expensive and larger drilling equipment, 
higher labor costs (thanks to Truman), much deeper 
wells and the possibility of getting more dry holes to 
a well. 


No matter how secretly many of the premiums have 
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been paid, everyone in the oil industry has been watch- 
ing the battle for crude even since before the war when 
there came a let-down in the finding of flush new fields. 
Since the war the battle has been fought hard and in 
all fields. A major or two have tried to keep out of it, 
but the buyers for crude sought crude wherever they 
could find it and regardless of what the company losing 
that crude was forced to do. 

Some Independent refiners’ gathering lines have been 
so badly stripped that they have had to shut down and 
others have been forced to take “processing contracts” 
from major companies in order to keep going, but un- 
der those processing contracts the majors took back a 
part or all of the products so the refiners’ old customers 
were out of luck. This has hit the front pages during 
the recent Wherry hearings thus doing damage that will 
take a good many costly advertisements of the API’s 
Public Relations Committee to overcome. One Indepen- 
dent refiner was heard, even in the sacred area of the 
API's Chicago meeting, saying that if he could not get a 
few thousand barrels a day of crude right soon with a 50c 
a barrel premium he was going to jump straight to $1.00 
a barrel premium. 

Paying a premium for crude, then raising the price to 
that premium, then some one else offering another premi- 
um, is the way free competition has worked since the 
start of the oil industry with the result that the coun- 
try has been flooded with a surplus of oil far more years 
than a “tight” situation has prevailed. The one time 
Midcontinent grade crude got to $3.50 a barrel, which 
was in March of 1920, it only stayed there ten months 
and then dropped a whole dollar in a day, because that 
high a price, the highest in Midcontinent history since 
the piddling wells of the 1880's, brought in so much oil 
from so many fields that there were far more sellers 
than buyers of it. 

Where the oil industry has deluded itself for years is 
in believing that sweet words and acceptance of the kind 
promises of Washington officials is full protection for 
the industry against unfair political attacks. Even 
though the industry has suffered such attacks in the last 
dozen years the oil industry still hesitates to gird up 
its loins and prepare to give battle. All that most any 
public official really recognizes, especially those at Wash- 
ington, is the power of some one else to trip him up, 
to defeat him and make him like it. To protect himself 
from that fear most public officials diligently seek such 
power over their possible adversaries and especially over 
“big business” as Truman and his associates are now 
seeking. 

The only thing that stands any chance of keeping the 
present White House administration from unfairly at- 
tacking the oil industry for political purposes would be 
the fear (1) that the public would not believe the charges 
made in the attack; (2) that the industry might turn and 
fight so hard and intelligently as to show how far from 
law and the facts the Department of Justice might be 
in any cases it very evidently plans to bring; and (3) 





While the writer has his own convictions on the subjects 
discussed here, to express those opinions is not the chief reason 
for the existence of this page. The important purpose of an 
editorial opinion page is to advance constructive and independent 
thinking by the readers, each developing his own thought in the 
light of the facts at his command and according to his own 
point of view. Hence your comment, or criticism, on these 
discussions is warmly welcomed. Warren C. Platt. 
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that the oil industry would broadcast to the public any 
dumbness and incompetence—which are certain to exist— 
if the Interior Department undertook to operate the in- 
dustry with the almost certain inefficiency of bureau- 
crats. 


Oil Can Protect Itself by Striking First 


The only way the oil industry can protect itself in 
the present situation is to launch a campaign ahead of 
these anticipated attacks to educate the public, a cam- 
paign so frankly and thoroughly carried on regarding the 
industry’s position on today’s problems, as to put “fear” 
in the minds of the Washington administration that any 
unfair attack may back-fire and do the administration 
real harm. That campaign must be courageous, aggres- 
sive and full of hard facts and its managers must be 
prepared on instant notice to direct the campaign to 
every anticipated political attack that may be unfairly 
brought against the industry from now on, and at least 
to the end of the 1948 presidential campaign. Undoubt- 
edly, from all indications, “big business” will again be 
the whipping boy in that presidential campaign and, un- 
less the oil industry gets busy and shows that it can 
fight hard, oil may be the biggest and most whipped boy 
of the lot. 

NPN speaks of an offensive-defense against ‘unfair 
attacks” because NPN contemplates that in the light of 
present interpretations of today’s laws the industry, col- 
lectively and individually, is not knowingly guilty of any 
law violations. However what new sociological and eco- 
nomic theories may wring out of new court decisions re- 
main to be seen. But there are bad practices, even unfair 
practices, within the industry that should be cleaned up at 
once. If they are not they will feed the flames of the 
attackers. 

Here are some points that the industry might well 
consider in connection with its offensive-defense against 
Washington: 


1—Super Control for Blind Spots 


Every company, including the smaller ones, should at 
once set up some supercontrol over all policies and acts 
of all departments, officers and individual employes who 
might even remotely have to do with better relations 
with other companies and with the public. 

This control should challenge all current practices to 
see if they are sound in the light of a broad and sym- 
pathetic policy. 

This control should see that company operations at 
one point are consistent with operations at another; 
for instance is the company’s production department 
buying crude at a premium from a competitor who, 
when he loses the oil, has to strip an equal amount off 
the buyer or nick some other oil company for it at a 
still higher price? In short does the buying create more 
crude or just start a price raising fight? 

This control should see that when a company calls 
in some of its own crude from a competitor that the 
reverberations do not come from unexpected places, 
places where unexpected political damage has been done, 
if nothing more. 

This control would study all company actions that 
might or do prompt criticisms to the government to 
the end that any unfair acts may be discontinued and 


NATIONAL PETROLEUM NEWS 














those that are fair, but misunderstood, be properly ex- 
plained to the alleged injured. 


2—Fair Prices 


Each company should study its prices to see if they 
are high enough for crude to cover new high costs of 
wildcatting, drilling and labor; study the history of crude 
prices and what effect they have had upon crude sup- 


ply. Even though there is a steel shortage, what ef- . 


fect might sufficiently high prices have in spurring on 
peoples’ ingenuity and causing them to dig stuff out of 
junk piles, pull up casings from small wells and in other 
ways get equipment with which to find and produce more 
crude? We had a severe steel shortage at the start 
of the war with a government refusing to see the need 
for more oil and refusing the industry sufficient steel, yet 
the industry conjured up many plants and extensions to 
old plants from junk piles and old refineries and made 
it work. 

Are these rising oil prices being allowed to give fair 
margins to refiners, marketers and dealers because their 
costs also are rising? They are complaining right now 
to Washington having seemingly found deaf ears with 
some of the majors even though the industry’s two mil- 
lion dollar public relations campaign is on for next year. 

Oil companies should and will naturally condemn and 
refrain from speculative prices but they might as well 
try the broom on the tide as to hold prices down un- 
duly when they should go up by all the forces of eco- 
nomics. Too great a success at holding prices down 
might put the companies in just as bad a legal and 
political light as success at running them up. 


3—The Educational Program 


It should be in paid advertising, pamphlets and other 
literature that can carry a complete and convincing 
story; free publicity, if any, should be the result of the 
actual news value of any statements company or the 
industry may make. 

The campaign should be aimed directly at TODAY'S 
problems and dangers. Such as “Why prices must be 
ip,’ “Why heating oil is short,” “Why and how the 
motorist can use less gasoline and still meet his real 
needs this winter,” and “How the industry is spending 
ts profits—and your investing money besides—-to meet 
your needs for tomorrow.” 

There is a great wealth of facts for all these points 
ind many more. Such as the story of how higher prices 
ring in more crude. 

Briefly, taking Midcontinent 36 grav. crude as an ex- 
imple, 

From 1892 when the first real oil was found there 
to 1947 

The price of crude was BELOW 50c a bbl. for 9 years; 

The price was between $1 and $1.50 a bbl. for 23 years; 

The price was between $1.50 and $2.00 per bbl. for but 
t years; 

The price was above $2 for another 4 years (mostly 
it $2.19); 

The price was at its top of $3.50 for only 10 months 
n 1920. 

The price dropped one whole dollar from this peak 
n one day in February 1921 and by September was down 
to $1.25 per bbl. 
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The previously rising prices and the $3.50 top price 
brought in 20 important, and some very large South- 
west fields in that year alone. 


Then there is the story of the long struggle against 
one new field after another to get the price up to a rea- 
sonable level and how East Texas smashed it down, 
starting in 1930, to a low one month of even 25c. It 
climbed slowly to $1.19 where the war freeze caught it. 
Since the war it has climbed to $2.07 and now the Sun 
adds 50c to that price, still almost a dollar under its 
top. But today wells are drilled two and three miles 
against wells of half a mile and less in the days of 
previous $2 and less oil. Today wildcatting costs a 
fortune and the preliminary geological work another, 
whereas ‘“‘creekology” was fairly inexpensive the first time 
crude got up to two bucks. 

These facts are but a few out of thousands. What 
better material can the industry ask to prove the reason- 
ableness of crude price and the need for better prices 
today; to prove that its higher prices have nothing to 
do with any inflation because the finding of more oil 
will drop those prices back faster than they went up, 
and anyway today’s oil prices are way below all others 
in value of money? 

Yet in the oil industry there seem to be quavering 
knees because the bureaucrats—-yes the same ones who 
with hand over heart have sworn eternal allegiance to 
free enterprise—are solemnly wagging their heads in 
disapproval and are making plans to ask Congress for 
more money to hire upwards of 1,000 more people (and 
it will be many times that if they get the power to ra- 
tion and fix oil prices) and to give the Bureau of Mines 
$250,000 additional to get more figures and to tabulate 
inventories, whatever good that would do with inven- 
tories reported, including terminals, every week. It is 
the old build-up for more bureaucracies, bigger payroll 
and more power centralized at Washington. It doesn’t 
make any difference who may be there they all like it 
and want it. 

Bureaucratic mismanagement is a story the industry's 
campaign could well tell and you would not have to dig 
far into the OPA to get plenty of evidence of government 
inefficiency. 


As To Profits— 


Instead of apologizing for them tell how small profits 
have been over the years. Then tell how large they 
should be right now to permit the industry to do a rea- 
sonable job of paying for and financing the vast im- 
provements necessary properly to take care of the pub- 
lic’s needs tomorrow. Since 1935 oil has been paying 
nearer 6% to 7% while general industry has been pay- 
ing better than 10%. Oil now needs new money at the 
rate of two to three billion a year, many times its net 
profits after taxes. 

And in parceling out profits do not overlook the needs 
of the smaller companies for good profits in order to 
maintain their efficiency. 

Most people kick about profits because they think 
they are going into the pockets of the already wealthy. 
Oil should tell who owns the industry, that it is not 
“Wall Street” nor the “Rockefellers” but more than a 
million ordinary people. Each company should long ago 
have been bringing forth the identity of its stockholders 
so that the public could see that they live on the same 
street with every one else. 
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California Standard, Shell Reach Agreement 


With OWIU on West Coast; Pure Parley Continues 


By NPN Staff Writers 

Two West Coast oil companies 
Standard Oil Co. of California and 
Shell Oil Co., Inc.—have reached 
agreements with OWIU calling for 
an approximate 10c per hour basic 
wage increase. 

Meanwhile in Toledo, Pure Oil Co. 
representatives Dec. 2 received 
OWIU’s’ counter-proposal contract 
for settlement of the nine-month re- 
finery strike. At NPN presstime, 
Pure officials were studying the 
union’s proposal but had not revealed 
its contents. 

On the West Coast, just two and 
one half hours before a strike dead- 
line Nov. 28, California Standard and 
OWIU local at El Segundo reached 
an agreement providing for a 10c in- 
crease in basic hourly wage rates and 
conversion of the present cost of liv- 
ing allowance into a 10c hourly wage 
payment. (Of the total 20c increase 
in hourly rates, 9.8c constitutes an 
actual increase in pay because the 
cost of living bonus amounted to 
10.2c per hour.) 

Immediately after the El Segundo 
settlement, an identical agreement 
was reached at Richmond, Calif. 

The 10c hourly rate boost in the 
new Socal agreement will come in 
three installments: 5c per hour be- 
ing retroactive to Oct. 1; 2.5c being 
added on Dec. 15, and 2.5c being 
added on Jan. 15. The cost of living 
bonus will be converted from a 
monthly to an hourly rate basis Dec. 


15. The new agreements run until 
Aug. 31, 1948. 

Shell Oil and OWIU reached their 
agreement Nov. 29 on the same basis 
as that signed by Socal. Shell Chemi- 
cal Corp. agreed to the same terms. 
Shell agreement also extends to Aug. 
31, 1948, if ratified by OWIU mem- 
bership, and covers all Shell refiner- 
ies on the West Coast. 

OWIU President O. A. Knight has 
said that the West Coast contracts 
generally were under the level for 
the rest of the country so presumably 
the increases obtained this past week 
on the West Coast will not affect ne- 
gotiations in other parts of the coun- 
try. 

Reach Tanker Agreement 


Also on the West Coast, tentative 
agreements between American Pa- 
cific Steamship Co. and Pacific Tank- 
ers, Inc., and West Coast Masters, 
Mates and Pilots Union Nov. 30 
averted a threatened tie-up of 70 
tankers operating from Pacific Coast 
ports. One-year agreement calls for 
wage increases ranging from 5-10%, 
preferential hiring of union members 
and changes in working conditions. 

This week saw a personal repre- 
sentative of Ohio’s Gov. Thomas J. 
Herbert appear at negotiations be- 
tween Pure Oil and OWIU at Toledo. 
William J. Rogers of Columbus, state 
director of industrial relations, at- 
tended two sessions Dec. 1 and was 
on the scene again Dec. 2. 

Mr. Rogers’ entry into the picture 





U. S. Oil Exports for January-September, 1947, 
Total $482,462,917, Commerce Department Says 


NPN News Bureau 
WASHINGTON — This country ex- 
ported during first nine months of 
this year crude and products to ag- 
gregate value of $482,462,971, accord- 
ing to Commerce Department’s Fuels 
and Lubricants Section. Exports dur- 
ing corresponding period of 1946 were 
valued at $329,722,981. 
Shipments of lubricating oils, by 


far biggest dollar item, were worth 
total of $147,476,806, with motor gas- 
oline running second at $85,819,123, 
and gas oil and distillate fuel oil an 
easy third at $51,754,245. 

Item-by-item breakdown by Com- 
merce, with comparative figures for 
first nine months of 1946, was as 
follows (quantities in barrels except 
as otherwise shown): 








————- Quantity Value 
Ist 9 months ist 9 months Ist 9 months Ist 9 months 
Item 1947 1946 1947 1946 
DENNER: i ine ai aera ’e hermes a , ‘ 34,279,788 30,615,900 $ 71,027,126 $51,547,014 
Natural gasoline .......... : 3,687,175 2,004,528 12,443,363 4,518,805 
Lubricating olle ............- 10,891,395 8,248,682 147,476,806 85,827,459 
Blending agents ...... ee, 448,355 224,911 2,577,118 793,756 
Aviation gasoline ........ ea 2,868,999 1,236,514 13, f 5,131,750 
MEGOtOP PRGONMO ..nc cc csceces 25,622,734 28,904,755 85,819,123 76,700,334 
Naphtha, other finished 
light products ......... me 434,442 331,843 2,363,799 1,736,748 
ie RE ee 5,678,796 6,800,651 18,024,474 16,262,873 
Gas oil, distillate fuel oil .. 20,755,757 24,282,881 51,754,245 47,860,287 
Residual fuel oil rer 6,226,415 4,117,188 10,479,673 5,158,583 
Lubricating greases ......... 140,670,811 Ibs. 77,709,100 12,503,575 5,001,668 
Petrolatum, petroleum jelly . $0,039,090 Ibs 66,949,028 4,945,059 4,128,288 
Liquefied petroleum gas ........ 187,792,112 lbs. 172,807,298 3,246,276 2,546,993 
Paraffin wax—unrefined 90,087,331 Ibs. 60,149,668 7,190,498 2,985,991 
Paraffin wax—refined : 131,014,283 lbs 87,683,961 13,480,085 5,687,841 
SSS eee “4 431,158 tons 249,289 12,177,889 6,718,749 
oe EF. ea iy nee 268,194 tons 255,499 5,084,437 3,135,344 
Natural gas ....... 6,850,320 mcf 9,452,339 869,955 967,769 
Other products ere 159,896 7,643,539 3,013,729 
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is the result of an appeal by Gov. 
Kim Sigler of Michigan to Gov. Herb- 
ert, asking the Ohio governor to step 
into the dispute because Michigan is 
threatened with a severe fuel short- 
age. 

Meanwhile Gov. Sigler’s four-man 
Fuel Oil Commission was meeting 
this week to study results of recent 
conferences with oil company mar- 
keting and producing representatives. 

Though Pure and OWIU represen- 
tatives were continuing their nego- 
tiations, details of the OWIU coun- 
ter-proposal remained unrevealed. 
However, some indication of what 
the proposal might include may be 
gained from the statement of OWIU 
representatives to NPN last week 
(NPN Nov. 26, p. 18). So far three 
company proposals to reopen the 
plant on the basis of a 25c increase 
in hourly rates have been rejected by 
union membership. 

As negotiations continued, Pure 
proceeded with its program of re- 
moving products from plant storage 
and to date more than 150,000 bbls. 
have been shipped by water, rail and 
motor transport. 





Truman Anti-Inflation 
Program Is Termed 
‘Vague’ By Wolcott 


WASHINGTON The impression 
grew in Washington this week, as 
top administration spokesmen  pa- 
raded to Capitol Hill, that most of 
the President’s official family know 
as little about how he proposes going 
about implementing his anti-infla- 
tion program as does Congress. 

In the words of Chairman Wolcott 
(R., Mich.), never in 14 years of the 
House Banking and Currency Com- 
mittee had he had “so vague a pro- 
gram as this submitted to me.” 

He made the statement after hav- 
ing tried vainly to learn from first 
one administration big-wig and then 
another the exact nature of the con- 
trols proposed by Mr. Truman and 
how these would be used. Not one 
was able to answer with other than 
generalities, a fact that caused Wol 
cott to observe, with Commerce Sec 
retary Harriman on the stand, that 
he ‘“‘wouldn’t know how to begin writ 
ing a bill to effectuate your general 
proposals without giving blanket 
authority.” 

Apparently, so far as oil was con 
cerned, the requested controls wer 
to be designed for use more as 
threat than anything else. 

Acting Interior Secretary Osca 
L. Chapman pointed up that id 
last week when he told Wolcott’ 
committee that “the mere authoriza 
tion of stringent controls should hel 
to deter if not to avoid’ a seve! 
disturbance in the oil situation tha 
could create serious supply and pric 
problems. 
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WITH DU PONT TETRAETHYL LEAD COMPOUNDS 
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The locations of the five district offices listed at the right have been 
planned to give you the quickest possible solution to any problems 
you may have involving the use or handling of tetraethyl lead com- 
pounds or of other additives for fuels or lubricants offered by 


Du Pont. Each office is located in or adjacent to a major refining WILMINGTON 
center. Each is staffed by men who are specially trained to handle 
fuel or lubricating oil problems. 


TECHNICAL REPRESENTATIVES 


A large staff of technically trained men will operate from each of the five offices 
They will be available to consult with you or with your staff on the use of 
Du Pont Tetraethyl Lead Compounds or other Du Pont additives. They will 
bring to you the findings of Du Pont laboratories and interpret those findings in 
terms of your needs. 


DISTRICT LABORATORIES 


District laboratories located in Wilmington, Delaware; Houston, Texas; Chicago, 

[llinois; Tulsa, Oklahoma; and El Monte, California, will at all times be ready to 

supply helpful, cooperative service in the solution of specific fuel problems. 

Included will be such services as octane number determinations, evaluation of HOUSTON 
gasoline stability, color-blending assistance and like services. A road testing 

laboratory will be located at El Monte, California, and will be used as head- 

quarters for road tests of fuels and additives under conditions similar to those 

encountered in actual service. 


MEDICAL AND SAFETY SERVICE 


Because of its many years experience in the handling and manufacturing of TEL 


compounds, Du Pont is fully qualified to render the medical service and supervi- CHICAGO 
sion required by the industry. Trained safety service engineers operating out of 
the district offices will maintain direct contact with users of Du Pont TEL 
compounds and will make periodic inspections of equipment. They will be 


available at all times for supervision of maintenance and repair work, cleaning 


operations, and dismantling of equipment. 


CALL YOUR DU PONT PETROLEUM LOS ANGELES 


CHEMICAL REPRESENTATIVE 


r write for specific information to 
du Pont de Nemours & Co. (Inc.) 


Chemicals Division, Wilmington 98, Del. 


BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 














GASOLIN 


OIL SOLUBLE COLORS.. 
OlL ADDITIVES - - 
METAL WORK 
CORROSION | 


Du Pont has been manufacturing tetraethyl lead compounds for the past 24 years and 
in that time has produced over two billion pounds. Although up until now Du Pont 


has not been engaged in marketing this important commodity, on January 1, 1948, this 
Company will begin shipping Du Pont Tetraethyl Lead Compounds—Motor Mix and 


Aviation Mix—directly to refiners. 


TO MEET EACH REFINER’S SPECIFIC MARKETING PROBLEMS 


Du Pont will not place any restrictions upon 
the use of its tetraethyl lead compounds other 
than those required by safety and health. Fuels 
containing DuPont Tetraethyl Lead Com- 


pounds may be dyed any distinctive color 
selected by the refiner as long as they are sufh- 
ciently colored to meet the requirements of 
the Surgeon General. 


NO CHANGE IN PRESENT EQUIPMENT OR METHODS 


Since there is no difference between Du Pont 
Tetraethyl Lead Compounds and existing com- 
pounds, present equipment, which ts the prop- 
erty of the blender, may be used. Complete 
new units and replacement parts for existing 


OTHER DUPONT SERVICES AND 


In line with its well-established policy, Du Pont 
willengage ina broad program of fundamental 
research. Extensive chemical research labora- 
tories are available to carry on this work, and 


engineering and road testing laboratories are 


— OXIDATION INHIBITORS. - - 
“LUBRICATING 
FUEL OIL ADDITIVES 
ING LUBRICANTS . .- - 


NHIBITORS .- - 





BETTER THINGS FOR BETTER LIVING. 


equipment will be available from Du Pont. 
TEL will be shipped in standard containers 
and tank cars. Du Pont will have its own fleet 
of completely new tetraethyl lead tank cars. 


PRODUCTS FOR REFINERS 


being established in order to investigate all 
phases of fuel combustion and utilization. 

In addition to the line of additives that help 
produce better fuels and lubricants, Du Pont 
produces hundreds of products which find 
direct or indirect uses in the production and 


refining of petroleum. 


TETRAETHYL 
LEAD COMPOUNDS 


E.1,. DUPONT DENEMOURS & CO. (INC.) 


PETROLEUM CHEMICALS DIVISION + WILMINGTON 98, DEL. 





THROUGH CHEMISTRY 








Beginning... January [st 1948 | 


DU PONT TETRAETHYL LEAD COMPOUNDS 


I 


B 
tere 
Selv 
oil ¢ 
ing 
stat 
men 
pack 
sign 

y iy 
ed ( 
o., 
that 
sche 
and 

Bc 
en p 

e 
oper: 

9 
new 
they 

Ma 
ter a 
task 
house 
erabl 
taken 
static 


Bot 
tions 
schen 
test s 
Sales 
Two 
Favor 
increa 
public 
binati 
model, 

Tide 
develo 
was de 
tions 1 
test st 
or fiv 
Westfi 
three-¢ 

The 
Paintin 
compa 
industr 
probler 
stand-< 
would 
compar 
tions. 


Then 
scheme 


points j 


Decemt 








2 Majors Repaint with New Color Scheme 
To Push Profits and Better 


By NPN Staff Writer 

Bidding for greater consumer in- 
terest and increased profits for them- 
selves and their dealers, two major 
oil companies are making a market- 
ing experiment by repainting pumps, 
stations and transportation equip- 
ment. Containers and labels for 
packaged goods are also being rede- 
signed 

The companies, Tidewater Associat- 
ed Oil Co. and Cities Service Oil 
Co., both report concrete evidence 
that their new service station color 
schemes have directly increased sales 
and profits. 

Both majors are plugging the prov- 
en premise that: 

1. Cleanliness and efficiency of 
operation reflect directly in profits; 

2—Customers will be attracted by 
new paint jobs, but only so long as 
they are kept clean. 

Marketing executives of Tide Wa- 
ter and Cities Service state that their 
task of promoting better station 
housekeeping has been made consid- 
erably easier because of the pride 
taken by dealers in the newly painted 
stations. 


Test Stations Painted 


Both companies painted test sta- 
ons before final decision on color 
schemes. Cities Service painted three 
test stations in the East and checked 
sales records and customer reaction. 
Two more stations were painted. 
Favorable results at all five outlets, 
increase in profits and praise from 
public, led to adoption of color com- 
bination for nationwide use. Scale 
models of stations were also used. 

Tide Water’s new color plan was 
leveloped within the company and 
was designed to make company’s sta- 
tions uniform from coast-to-coast. A 
test station was painted in some four 
yr five successive combinations at 
Westfield, N. J., and a new standard 
three-color scheme was finally chosen. 

The design of Cities. Service’s re- 
painting program was worked out by 
ompany executives with a firm of 
ndustrial designing engineers. The 
problem was not only to design a 
tand-out color scheme, but one which 
vould enhance the appearance of 
ompany’s old as well as modern sta- 
tions 


¢ 


Uses Stripe Design 


Theme of Cities Service’s new color 
One of the key 
ints in the painting design was the 


cheme is stripes. 
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One of Cities Service’s repainted stations at Easton, Md. Company painted five 
test stations before deciding on new color scheme. Ethyl gasoline pump is fea- 
tured in new combination 


red-striped Ethyl pump. Company 
reports that in several instances 
where a station reported generally 
improved business after the repaint- 
ing job, increases in sales of Ethyl 
gasoline were far greater than those 
of regular-grade. 


Pumps are horizontally — striped, 
green for regular-grade and red for 
Ethyl, on a white background. Serv- 
ice station buildings are painted white 
to increase impression of size and 
bear three horizontal green stripes 
above the lintel line of the windows. 
Station roof and dado around base are 
painted the same distinctive shade of 
green. The green and white color 
scheme is purposely applied to every 
piece of stationary equipment ex- 
cept the Ethyl gasoline pump so as 
to make the red stripes of the latter 
stand out. 


Cities Service’s striped pumps are 
a distinct departure from normal 
practice, and company reports the 
new painting scheme has attracted 
much favorable public comment. The 
same stripes have been applied to 
packages and containers of some 400 
products, and company’s trucks and 
tank cars are being painted solid 
green with white lettering, except 


where local regulations of truck 
transports forbid. The new color 
plan will be extended into company’s 
advertising. When program is com- 
pleted, 1,700 tank cars, 1,000 trucks 
and 14,000 stations will be newly 
painted (approximate figures). Paint- 
ing is expected to be completed be- 
fore the next motoring season be- 
gins. 


In addition to pumps and exteriors, 
interiors of stations are also being 
repainted and special attention is be- 
ing given to the interiors of restrooms. 


Hired Local Contractors 


Local contractors were hired by 
Tide Water to speed the painting by 
having large numbers of crews work- 
ing simultaneously. All pumps are 
repainted spring green, Ethyl pump 
being differentiated by its decal and 
top globe sign. Body of stations and 
surrounding structures, fences, etc., 
remained cream color. Island lights, 
air dispensers, etc., are spring green. 
A four and a half inch band of green 
is painted around the station above 
windows and bay doors with the 
Tydol flying “A” insignia over the 
entrance door. 

The dado around the base of the 
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PRORIT-EATERS... : 
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Model “A” with With the heating season here you're probably 

Printing Register, doing a nice volume of business. But how about 

i yar 5 ib. the profit margin? Did you ever stop to think of 
the added revenue you could earn by curbing 
waste in distribution? 

Well, here's a tip. Install Pittsburgh Rotocycle 
tank truck meters on your trucks. Then watch 
the figures soar. For these meters will make your 
employees account for every gallon handled. 
They'll stop shortages and overages; prevent dis- 
putes with customers. 


Too, you'll find they speed up deliveries 
by eliminating time-consuming, back-breaking 
bucketing. And with ticket printing registers 
you can furnish certified delivery slips that ver- 


ify the gallonage delivered even when drops are 
made in the customer's absence. 

Now is the time to learn all about the profit 
building possibilities that accurate truck meter- 
ing, the Pittsburgh way, provides. Complete in- 
formation is yours on request. Write our nearest 
District Office. 

PITTSBURGH EQUITABLE METER DIVISION 
ROCKWELL MANUFACTURING COMPANY 


Pittsburgh 8, Pa. 


Atlanta Boston Chicago Houston Kansas City 
Los Angeles New York Pittsburgh 
San Francisco Seattle Tulsa 


PITTSBURGH TANK TRUCK METER 


Small Printing 
Register Register 
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tation is painted bright red and 
spring green. Interiors of the stations 
are being painted to harmonize with 
outside color scheme. 

Tide Water also is repainting its 
trucks a shade of red matching that 
on station bases. It is redesigning 
its cans, drums and packages to use 
the new shades of green and red. 


Demonstrations Made to Dealers 


Some dealers and distributors re- 
sisted the change. Tide Water set 
up key demonstration stations in vari- 
ous areas, and held meetings of deal- 
ers and distributors to visit them. 
Company says dealer acceptance after 
visual demonstration of the new color 
scheme was outstanding and fur- 
nished a clue as to public reaction. 

Kk. F. McCabe, general sales man- 
ager of Tide Water’s eastern divi- 
sion, cites the case of one Long 
Island dealer who was against the 
repainting scheme and consented only 
after company agreed to paint over 
the station in the old way if he didn’t 
like the new one. When the job 
was completed, the dealer told the 
company he had 16 new permanent 





How to Participate in Army’s 
Affiliated Unit Program 


POL men interested in as- 
sisting in development and or- 
ganization of the Affiliated 
Unit Program as outlined at 
the API meeting should get in 
touch with the area chairman 
of the API Defense Services 
Committee in their Army area. 
The chairmen are: 


Army Area 1: Sidney S. 
Smith, (temporary chairman), 
Shell Oil Co., 30 Rockefeller 
Plaza, New York City; 


Army Area 2: Paul Benedum, 
Benedum & Trees, Inc., Pitts- 
burgh, Pa.; 


Army Area 3: A. H. Hannah, 
Plantation Pipeline Co., At- 
lanta, Ga.; 


Army Area 4 (South): John 
M. Mettenheimer, (temporary 
chairman), Humble Oil & Re- 
fining Co., Houston, Tex.; 


Army Area 4 (North): Rex 
Smith, Skelly Oil Co., Tulsa, 
Okla.; 


Army Area 5: J. E. Boudreau, 
Ethyl Corp., 310 South Michi 
gan Avee., Chicago, II1.; 


Army Area 6: George T. Bal- 
lou, (temporary chairman), 
Standard Oil Co. of California, 
San Francisco, Calif. 
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Station Painting Program 
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This station at Westfield, N. J.. was repainted in four or five successive color 
schemes before Tide Water finally chose a new standard three-color combina- 
tion for its stations 


customers who had been living in his 
area but had never been in his sta- 
tion before. This dealer’s outlet was 
designated a key demonstration sta- 
tion. 


Cites Advertising Value 


Mr. McCabe says the company 
found the service station repainting 
program and the money involved to 
be as effective as a large scale ad- 
vertising campaign powered with the 
same appropriation. He said there 
was added advantage that this adver- 
tising effort was at the point of sale. 

Cities Service states that transient 
trade especially has picked up at sev- 
eral stations. 

One point not yet decided is wheth- 
er Cities Service’s plan for making 
the Ethyl gasoline pump stand out 
will result in a general and marked 
increase in premium gallonage. 


Report Describes Jap Output 
Of Liquid Fuels from Coal 


NP*‘J Now Bur 1 
WASHINGTON A report on sale 
by Commerce Department's Office of 
Technical Services describes Jap- 
anese development of liquid fuels 
from low temperature carbonization 
of coal during World War II. 
Prepared by P. B. Dettmer, scien- 
tific consultant with the U. S. Army 
in Japan, the report describes each of 
six systems by which Japanese plants 
produced ‘‘coalite’’ (as distinguished 
from high temperature coke) for do- 
mestic fuels, for gasification, as a 
fuel for portable gas producers on 
automotive vehicles, and to replace 
imported low-volatile bituminous coal 
in making metallurgical coke. 


All the carbonization processes 


which operated successfully in Japan 
were Known prior to the war, but 
little information on their perform- 
ance was known, the author points 
out, adding: 

“The information gained during 
the past five years and reported here 
will permit an evaluation of the suit- 
ability of these processes for the 
production of smokeless solid fuels 
in the U. S.” 

Japan made an all-out attempt to 
expand synthetic liquid fuel produc- 
tion before and during the war, in- 
cluding an intensive program to de- 
velop hydrogenation and_ Fischer- 
Tropsch syntheses, the report recalls. 
However, it says, between 1940 and 
1945 low temperature carbonization 
produced seven times as much liquid 
fuel as the other processes combined 

a total of 415,012 kiloliters as com- 
pared with 57,611 for the Fischer- 
Tropsch process, and 1,412 for the 
hydrogenation process. 


Mimeographed copies of the 87 
page report (PB-80744, Low Tem- 
perature Carbonization of Coal in 
Japan) sell for $3.50. Orders should 
be addressed to the Office of Tech- 
nical Services, Department of Com- 
merce, Washington 25, D. C., and 
should be accompanied by check or 
money order, payable to the Treas- 
urer of the United States. 


Canada Crude Output Rises 


Special to NPN 
OTTAWA Production of crude 
petroleum in Canada was 14,027 
bbls. higher in August, 1947, than in 
July. Output totaled 645,589 bbls. 
in August, 1947, compared with out- 
put of 623,287 bbls. in same month 
of 1946. 
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Jobber, Located Near Refinery, Plans 
Larger Storage, Speedier Unlouding 





Profit Points 

This story explains the ad- 
vantages seen by a fuel oil dis- 
tributor in taking these steps: 
1. Installation of larger storage 
2 Installation of faster trans- 
port unloading facilities. 
3. Use of a color scheme on cus- 
tomer card file. 











By FRANK C. STURTEVANT 
NPN Staff Writer 


Although favorably located less 
than 25 miles from Socony-Vacuum’s 
Trenton refinery, larger storage is 
an important part of the new bulk 
layout of Torrence Oil Co., Birming- 
ham, Mich. It will make the com- 
pany less dependent on continuous 
transport deliveries than was thought 
necessary in the days when volume 
was smaller and transportation less 
critical. 

At the same time larger capacity 
unloading pumps are being installed 
so that when the heating season hits 
its peak, turn-around time of sup- 
plier’s transport will be considerably 
reduced. 

Other improvements include a larg 
er loading dock, with more pumping 
capacity to serve it, and a mobile 
telephone unit on one of the com- 
pany’s fleet of 12 trucks. (See NPN 
Oct. 22, p. 34). 

Although the bulk plant was de- 
signed with outside help, the idea 
for faster transport unloading was 
originated by the Torrence people. 
The plan simply provides for two 
200-gal. per minute pumps to be 
installed in the unloading lines, in 
place of one smaller capacity pump, 
so that two transport trailers—the 


Layout of Torrence Oil 
Co.'s bulk plant at 
Birmingham, Mich. 


customary delivery——can be unloaded 


simultaneously. 


It is the intention of the Torrence 
Co. to continue to be one of its sup- 
plier’s more desirable accounts. With 
its new equipment, more product can 
be stored and transport deliveries 
from the refiner can be handled in 
much faster time. 


Unloading lines also have been 
laid to a siding, but more as a stand- 
by, since very little fuel oil is re- 
ceived by tank car. 


Only fuel oil is handled by the 
company and the territory served is 
a fairly compact suburban district, 
with its outer limits about eight 
miles distant from the bulk plant. 
The single truck equipped with a mo- 
bile telephone will be used to take 
care of emergency or other isolated 
dumps. The rest of the fleet will be 
dispatched on the most favorable 
routing possible, and can be worked 
full time on regular deliveries, with- 
out diversion for special calls. 


A duplicate customers’ file is main- 
tained, one being the usual set of 
ledger cards for a permanent office 
record. Half size cards (about 21/2 
x 8) in a range of colors are used 
for dispatching. They are made to 
fit a visible index rack. When the 
degree day book calls for a delivery 
to a customer, one of the half size, 
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colored cards is posted in one of a 
series of visible indexes hung on the 
wall of the dispatcher’s office. The 
color scheme identifies sections of 
the delivery area and helps the dis- 
patcher, as well as the drivers, to 
locate each customer, quickly and 
easily. For the drivers, these half 
size cards are placed in small holders 
designed to carry a few cards. 


J. W. Torrence is president of Tor- 
rence Oil Co. General Manager M. L. 
Ashby, who was at one time in the 
construction business, is supervising 
the construction work on the bulk 
plant. Company employes have been 
used on construction as much as pos- 
sible during the summer season, with 
the aid of local craftsmen where nec- 
essary. Most difficult job was pipe 
welding for pump manifolds, now 
nearly completed. New storage ca- 
pacity, all in place, handles about 
500,000 gals., or about 10% of com- 
pany’s annual distribution. 
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NEW TIMKEN “3 for 1” AXLES—another 
exclusive Timken Axle development—the 
greatest engineering advance in the com- 
mercial vehicle industry. Ask your truck 
dealer for the facts! 


December 3, 1947 





Buyers’ side 
of a truck! 


Unusual? 

Not at all! 

This is the side of the truck 
buyers must look to for lower 
ton-mile costs. 

Why? Because the axles carry, 
move and stop the load. 

If you want the most modern 
medium- and heavy-duty axles 
and brakes on the market to- 
day, specify Timken Axles and 
Brakes—“The Accepted Stand- 
ard!” 

Look under the next vehicles 
you buy! Be a wise buyer. 









—< Aven te, 
Sang Cented | 


TIMKEN 
AXLES 


THE TIMKEN-DETROIT AXLE CO., DETROIT, MICH. 
WISCONSIN AXLE DIVISION © OSHKOSH, WIS. 
TIMKEN AXLE BRAKE DIVISION © DETROIT, MICH. 
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Direct Mail Pays Off for Dealers 
And Is Economical, Study Indicates 


By FRANK C. STURTEVANT 
NPN Staff Writer 


CLEVELAND—Shell Oil Co., Inc. 
has found that direct mail is just 
about the only economical way Shell 
dealers can get their names before 
neighborhood car owners, according 
to H. O. Krass, division retail man- 
ager for Shell in Detroit. Speaking 
before the Direct Mail Advertising 
Assn. here recently Mr. Krass told 
about Shell's research into readership 
of direct mail advertising sent out 
by its dealers, which revealed these 
facts. 

Inquiring in 42 neighborhoods in 
15 cities, investigators found within 
10 days after release of the last of a 
series of six mailings: 

62% remembered the 6th piece, 
identified it and recalled it as a 
Shell mailing. 

51% recalled the name of the 
local Shell dealer who sent it. 

58% correctly placed the lo- 
cation of the dealer's service sta- 
tion. 

35% said they read every word 
of the copy. 

46% read more than 20% of 
the mailing. 

At the same time Mr. Krass said 
a check was made on recollection 
of previous pieces in the campaign 
with this result: 

No. 1—21% remembered it six 
months later. 

No. 2—i9% remembered it five 
months later. 

No. 3—21% remembered it 
four months later. 

No. 4—-19% remembered it 
three months later. 

No. 5--24% remembered it two 
months later. 

No. 6--62% remembered it 10 
days later. 

An additional 15% remembered the 
series generally. 


63% Receive Good Impression 


Among the readers of the direct 
mail campaign, Mr. Krass said, 63% 
said they have received a good im- 
pression of their Shell dealer as a 
result of the six friendly messages 
sent out thus far (36% said they had 
“no impression” so far, and 1° had 
specific complaints). Other responses 
showed: 

73% prefer to patronize a sta- 
tion in the neighborhood. 

72% said they believed they 
could be served satisfactorily by 
the Shell dealer who sent the 
mailings. 

59°) said they habitually go to 
only one station for service. 

34% said they had no prefer- 


30 


ence, at present, for any station. 
75% of the persons interviewed 
were women, 25% men. 

Interviews were made during day- 
time hours, at times when normal 
mail deliveries are made. An assump- 
tion can be made, said Mr. Krass, 
that in 75% of the homes, the woman 
in the family probably receives the 
mail. 

Mr. Krass quoted an average of 
3.2c per name per mailing as being 
the cost to dealers of the Shell Lo- 
cal Advertising Plan. Because their 
investigators found additional reader- 
ship in 46% of the homes visited they 
were able to project an average of 
2.08 readers per mailing. From these 
figures Shell concludes that the dealer 
pay 1.538c per reader for his local 
advertising program, and on the basis 
of the most up-to-date scientific 
measurements, comparable to those 
applied to other advertising media, 
he is getting results after readership 
from his advertising dollar. 


Reports Plan Economical 


“By all measurements of cost,’ said 
Mr. Krass, “the Shell Local Adver- 
tising Plan is an extremely econom- 
ical program.’ He added that Shell 
dealers mailed in 1946 4,200,000 
pieces which, on the basis of the 
survey readership, resulted in about 
8,700,000 impressions in car owning 
homes, at a cost per reader to the 
dealer of what amounts to postage 
only: 1.53c. 

Some indications, not conclusive, 
were said by Mr. Krass to indicate 
that “low pressure’ copy obtains 
highest readership and hence brings 
greater results. This factor, and 
others affecting direct mail values, 
will continue to be tested by Shell, 
he said, because so far general studies 
in the same field have not_been made, 
although it is common practice in 
connection with other media. 

The company considers direct mail 
as being one of the five modern media 
of advertising, the others being mag- 
azine, newspaper, radio and outdoor. 





Gasoline Consumption 


(Figures are from reports of state tax bu- 
reaus and include only taxable 
gasoline consumption) 


OHILO— 9.964% 
September, 147, 
in September, 1946 


increase—148,918,003 gals. in 
compared with 135,423,995 


PENNSYLVANIA—-12.206% increase—160, - 
165,565 gals. in September, 1947, compared 
with 143,008,655 in September, 1946 


MISSOU RL 13.27% increase 68,732,613 
gals. in September, 1947, compared with 60,- 
680,511 in September, 1946 








Shell dealers will probably use a to- 
tal of 6,000,000 direct mail pieces 
this year, said Mr. Krass, all of which 
is prepared and mailed for them by 
the company. 

“We have found, early in the busi- 
ness,” he said, “that it doesn’t pay 
to prepare material and ship it out 
to the dealer for local mailing. Deal- 
ers are understaffed, inexperienced in 
mailing operations, and generally too 
busy to keep up their mailing sched- 
ules. So we do everything for him.”’ 


LP-Gas Assn. *48 Convention, 
Trade Show Set for West Coast 


NPN News Bureau 

CHICAGO Liquefied Petroleum 
Gas Assn. has decided to hold its 1948 
annual convention and trade show in 
Sacramento, Calif., instead of at 
Kansas City as originally announced, 
according to Howard D. White, ex- 
ecutive vice president. 

Dates for the convention are May 
31 through June 6. Association head 
quarters will be at Hotel Senator 
but the 320 anticipated exhibitors 
will have displays at the State Fair 
Grounds. 


The trade show and convention 
will be the most ambitious the as- 
sociation has ever undertaken, Mr. 
White said, as there is a large con- 
sumer area in the immediate vicinity 
of the convention city, and it is ex- 
pected that many consumers will at- 
tend the trade show. The show will 
specialize in agriculture and outdoor 
displays of actual equipment in op- 
eration, such as water pumping, 
flame cultivation, dehydration of hay 
and other farm crops, poultry brood- 
ers, dairy and many other farm and 
ranch applications of LP-gas. Domes- 
tic uses also will be included in thi 
displays as there is to be a cooking 
school during the convention. 


Stock to Finance Expansion 


TORONTO, Canada— British 
American Oil Co. is financing a large 
expansion program by the sale to the 
public of $10,000,000 of 3.75% con- 
vertible preferred stock of $25 par 
value. The offering is being made 
through the investment banking firm 
of A. E. Ames & Co. of this city at 
$25.25 a share. The offering states 
the company in the eight months 
ended Aug. 31 last showed net earn- 
ings of $3,227,566 as against $3,319,- 
572 for the full year 1946. 


Stanolind to Build ‘Gas’ Plant 


TULSA—Stanolind Oil & Gas Co 
will build a natural gasoline plant in 
the Levelland Field, Hockey County, 
Texas. Plant will conserve gas being 
produced from the Levelland Field 
Other producers in the field will be 
given the opportunity to participat: 
in the plant ownership. 
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? a — NEW MODERN PLANT PRODUCING 
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THIS 


AERO BRAND 
STEARATES 


STORY SPEAKS FOR ITSELF! 


AERO* BRAND STEARATES ... Calcium... Zinc... Aluminum... Magnesium CYANAMID'S MODERN 
. are products of the finest manufacturing facilities of their kind. The FACILITIES BECOME 


YOUR DEPENDABLE 
SOURCE OF SUPPLY 
WHEN YOU SPECIFY... 


AERO BRAND 
STEARATES 


famous AERO BRAND seal on your stearate supplies means a fine, fluffy 
texture, uniformity and other recognized superior processing characteristics 
contributing basic advantages to the efficiency and economy of your oper- 
ations. For product quality... for service... for the all-around dependability 
on which economical operations rely...it’s] CYANAMID AERO BRAND STEARATES. 
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J. F. Winchester—After 33 years as Chief of 
Automotive Division Standard Oil of New Jersey, 
retired to hecome DAVISBILT President; brings to 
the Company his wide experience gained in the 
trensportation fieid. Organizer of the first Motor 
Truck Show, Winchester was Editor of the first 
Highway Transporter Year Book forerunner of 
today's Special Show Issue. 








Ervin Schwartz — Vice 
President in charge of 
Production—25 years. 
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€. H. Mailden—€Executive 
Vice President — with 
DAVISBILT 29 years. 
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Joseph S$. Keller-—Vice-Presi- 
dent in charge of Purchasing 
—26 years. 







Jim Feldman — Tank 
Welder—31 years. 


Charles Coote — recently ap- 
pointed as Research and Sales 
Engineer brings to his new duties 
a wide experience gained with 
various major oil companies. 





















Leonard Duerr — Vice 
President in charge of 
Engineering——25 yeors. 


IT TAKES EXPERIENCE TO BUILD GOOD TANKS 


Since the days of the first “All Welded” tank wagon 
right down to the modern transports of today, DAVIS- 


BILT has pioneered in Tank Engineering and Con- 








struction. 





GIVE US YOUR PROBLEMS TO SOLVE 


E DAVISBILT PRODUCTS COMPANY 


AFFILIATED. WITH LIBERTY PRODUCTS CORP. 
CINCINNATI, OHIO 





Strategically located, DAVISBILT plants are geared to 
serve modern business everywhere. Write for the new, 
complete DAVISBILT Catalog covering Standard Units, 
Special-built Units, Parts and Accessories. 
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Most Truck Makers Expected to Rate All Units 
On Gross Vehicle Weight, Net Horsepower Basis 


Snecial to NP* 

DETROIT Starting Jan. 1 most 

truck manufacturers will be prepared 

to rate their vehicles in terms of 

gross vehicle weight and net horse- 

power, Automobile Manufacturers 
Assn. reports. 


Truck manufacturers will file GVW 
and net h.p. ratings with state licens- 
ing authorities on request. 


Although a number of truck mak- 
ers have been using this method of 
rating for several years, the decision 
to recommend uniformity in the 
change from the old method of rat- 
ing in terms of tonnage capacity was 
made recently. As a result, it has 
been recommended that before initial 
registration, every vehicle to be used 
for transportation of property shall 


have permanently attached to it a 
manufacturer’s identification plate 
showing the manufacturer’s maxi- 


mum gross vehicle weight rating and 
the manufacturer’s certified net horse- 
power at specified r.p.m. 


Change is expected to have many 
benefits, including some to users of 
the vehicles. Identification plate will 
enable registration officials to deter- 
mine carrying capacity of the vehicle 
as established by the manufacturer. 
It also will help enforcement officers 
to determine whether any commer- 
cial vehicle is keeping within load 
limits for which registration fees have 
been paid. 


In addition, by dividing GVW ,rat- 
ing by the h.p. rating, the purchaser 


of the vehicle may easily get a meas- 
ure of performance for acceleration 
and speed on grades, which has been 
lacking in all methods of rating hith- 
erto employed. 


Decision to make the change, which 
now becomes operative, was made in 
an effort to comply with the ensuing 
requests of motor vehicle administra- 
tors and the Public Roads Adminis- 
tration. It was given impetus by the 
manufacturing industry’s wartime 
experience with gross vehicle rat- 
ings required by the military for gov- 
ernment reports. By the end of 1947 
legislative sessions, 26 states were 
using GVW rating, 10 were using net 
weight and 13 employed tare weight 
rating. 


New Radio Facilities Group 
Being Formed Within API 


NPN News Bureau 
NEW YORK New Central Com- 
mittee on Radio Facilities is being 
formed within API’s_ Division of 
Transportation, President Boyd an- 
nounced Dec. 1. Chairman is F. W. 
Littell, Shell Pipeline Corp., Hous- 
ton; vice chairman, J. A. Polhemus, 
California Standard, San Francisco; 
and secretary, Joseph E. Keller, Na- 
tional Petroleum Assn., Washington. 
D. C. Polhemus is also chairman of 
a temporary committee on member- 
ship which will select for membership 
men within industry familiar with 
new uses of radio. 


Forecasting widespread use of radio 





October Motor Truck Output Sets New '47 Mark 


Special to NPN 
DETROIT — Production of motor 
trucks hit a new high for 1947 
during October, totaling 118,365, 
according to Automobile Manufac- 
turers Assn. Best previous mark was 
recorded in April with 106,984 units 
listed as factory sales. 
Passenger car production also set 
a new 1947 mark during October with 
315,969 vehicles as compared with an 


5,000 Lbs. 5,001- 10,001- 
and Less 10,000 14,000 
Oct. °47 42,019 18,249 22,282 
Oct. °46 35,933 14,745 26,659 
10 Mos 
1947 ecoe 311,684 150,881 233,772 
10 Mos 
1946 .. 269,281 62,422 199,214 
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April factory sales figure of 423,399. 

Total factory sales of motor trucks 
from U. S. plants for ten months of 
this year were 1,031,454 as compared 
with 722,194 for the same period last 
year. For passenger cars the 10-month 
figure this year was 2,886,091 as com- 
pared with 1,612,931 last year. 

Breakdown of motor truck factory 
sales by gross vehicle weight from 
U. S. plants shows: 


14,001- 16,001- 19,500- Over 

16,000 19,500 26,000 26,000 Total 
25,025 3,836 4,548 2,406 118,365 
21,754 3,082 3,387 1,606 107,166 
242,663 34,318 35,633 22,503 1,031,454 
143,423 17,897 19,120 10,837 722,194 





in practically every phase of petro- 


leum operations, Mr. Boyd stated 
that Federal Communications Com- 
mission “has listened sympathetical- 
ly” to oil industry request for serv- 
ice governing radio stations used in 
production and pipeline operations 
under the pending industrial radio 
service. 


Oil Transport System Can 
Handle 11.5 Million B/D 


NPN News Bureau 


NEW YORK — Current issue of 
The Lamp, Standard Oil Co. (New 
Jersey) publication, declares that the 
nation’s oil transport system is now 
geared to handle an average of 11.5 
million b/d of petroleum and petro- 
leum products. But even this is not 
sufficient to meet present unprece- 
dented demands, publication says. 

Survey conducted shows that dur- 
ing the first six months of this year, 
pipelines, ocean tankers, railroad tank 
cars, barges and trucks moved an av- 
erage of 5,720,000 b/d of petroleum 
from sources of supply to refineries 
and terminals. In addition, 5,780,000 
b/d of refined products went from 
refineries and terminals to consum- 
ers, amounting to an over-all total of 
11.5 million b/d, or the equivalent of 
a tank car train 550 miles long. 

Citing increase in demand, The 
Lamp says use of petroleum products 
has risen from a rate of 469 gals. per 
person in 1941 to present rate of 574 
gals. To help meet these demands, 
the oil industry is spending $440 mil- 
lion this year and next on transpor- 
tation alone. 

Regarding transportation facilities, 
survey shows: 

1—-Petroleum moved by pipeline to- 
tals about 4,734,000 b/d. 

2—More than 1,300 tank barges on 
Mississippi River have total capacity 
of more than 11 million bbls. 

3—About 118,000 tank cars are now 
available to the industry. 


4—-Tank trucks hauling petroleum 
now number about 200,000. 


Export, Tanker Data Sought 


WASHINGTON — Rep. Edith Rog- 
ers (R., Mass.) has introduced three 
resolutions—H. Res. 380, 381, 383— 
requesting Department of Commerce 
to furnish Congress detaiied statis- 
tics on oil exports to Canada, and 
asking U. S. Maritime Commission 
for information on use of warbuilt 
government-owned tankships. 
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the NEAR EAST 


. .. and other leading oil 
centers throughout the 
world are on the routes 

of the Flying Clippers 


Today, going by Clipper, you 
can be at distant oil fields in a 
matter of hours. 

Or you can speed essential 
machine parts and other needed 
materials there by swift, sure, 
time-saving Clipper Express! 

When you fly by Pan Ameri- 
can, you travel with a world- 
wide transportation system 
which has logged over half-a- 
billion overseas miles, a record 
unequalled by any other airline. 
@ For reservations, please see 
your Travel Agent or the near- 
est Pan American office. 

@ For Clipper Express, call 


Railway Express Agency, Inc. 


WORLD’S MOST EXPERIENCED AIRLINE 


PAN AMERICAN 


Worip AIRWAYS 
The System of the Hying f; Iippers 





Chicago Tribune Lays Blame for Oil Shortage 
To Truman Administration's Policy on Tankers 


NPN News Bureau 

CHICAGO — Responsibility for oil 
shortage was laid at the administra- 
tion’s doorstep in a Chicago Tribune 
editorial Dec. 1, which called atten. 
tion to government’s policy toward 
release of tankers for commercial 
use. 

“Before giving authority to the 
President to ration petroleum prod- 
ucts and fix prices,’ the Tribune 
said, “Congress ought to consider the 
reasons for the condition and whether 
there are not bétter ways to bring 
relief. 

“Disparity between supply and de- 
mand in the Middle West is not 
great” Tribune continued, and the rea- 
son for shortage of oil at New York 
and nearby is “that the expected 
number of oil freighters have not 
been in service. . . . the administra- 
tion has been exceedingly slow in 
releasing (wartime laid up) tankers 
for commercial service. 


“With military use of oil down 
from 1,600,000 b/d in early 1945 to 
249,800 b/d, the oil shortage is the 
result mostly of official neglect and 
incompetence. The oil and gasoline 
rationing which the administration 
wants power to bring back was one of 
the less successful wartime expe- 
dients. There was always plenty of 
gasoline for anyone willing to pay the 
black market price. 


“By releasing tankers, expediting 
the repair of tankers in strike-bound 
shipyards, and limiting exports, the 
Truman Administration can solve the 
oil shortage by creating plenty.” 


If there isn’t enough oil in the 
Gulf states to fill the tankers, there 
is a lot more oil in Venezuela, second 
iargest producing country, which oil 
is two-thirds owned by Americans, 
the Tribune said, adding “every effort 
should be explored of creating abun- 
dance before thinking of sharing 
suffering.” 


Tire Prices Are Increased 
5-8% by Four Companies 


By NPN Staff Writers 

Increases in passenger car and 

truck tires, ranging from 5 to 8%, 

were put into effect during the past 

week by U.S. Rubber, Goodrich, Sei- 
berling and Goodyear. 


Nov. 28 U. S. Rubber put into im- 
mediate effect a 6-8% price boost 
for passenger car tires and 5- 
7% for truck tires. Farm tractor 
and implement casings were _in- 
creased 5-7%. Inner tube prices re- 
mained ‘virtually unchanged,” com- 
pany said, and price of its new low 
pressure type passenger tire re- 
mained unchanged. 


Goodrich’s price increase was ef- 


fective Dec. 1 and averaged slightly 
above 5% on passenger tires, 7.5% 
on farm service tires and 5.5% on 
truck tires. 


Goodyear’s advance, also effective 
Dec. 1, ranged from 5 to 7.5%. 


Seiberling Rubber increased its 
passenger tires about 6.5%, truck 
tires 5.5% and agricultural tires 
slightly more than 7%. 

Increases were aproximately the 
same as those announced on Nov. 24 
by Firestone. Rising costs of labor 
and materials were cited as reasons 
for the boost in prices. James J 
Newman, Goodrich vice president, 
called attention to the price reduc- 
tion which took place June 2 and 
which was made in anticipation of 
lower material and labor costs, but 
which, he said, had not been real- 
ized. 


Skelly Solicits Proxies 
To Fight Mission Merger 


NPN News Bureau 

NEW YORK-—Stockholders of Mis- 
sion Corp. here last week received 
letter from W. G. Skelly soliciting 
their proxies in order to prevent a 
merger of Mission and Pacific West- 
ern Corp. at special meeting to be 
held Dec. 6 in Reno, Nev., and setting 
forth his plans in the event he is 
able to secure control of majority of 
proxies. 

Mr. Skelly’s arguments against th« 
merger followed generally his state- 
ment to NPN (Nov. 5, p. 14) follow 
ing filing of suits in federal courts at 
Reno and Los Angeles. 


If successful in preventing th 
merger, Mr. Skelly proposes taking 
prompt action to “bring about th: 
liquidation of Mission Corp.” 


“If sufficient votes of Mission stock- 
holders to accomplish this objectiv: 
cannot be obtained because of any 
opposition by the large block of Mis- 
sion stock owned by Pacific and con- 
trolled by the Gettys, it is my present 
intention to institute legal proceed- 
ings to bring about such liquidation.’ 


Under liquidation, Mr. Skelly added 
each share of Mission would receiv: 
equivalent of 42.4% of one share of 
Skelly Oil Co. stock and 97.6% of 
one share of Tide Water stock, plus 
ratable portion of Mission assets othe 
than Skelly and Tide Water stocks. 
He expressed opinion that stock- 
holders who then chose to sell their 
holdings would realize a better price 
than they would for Sunray in mar- 
ket, and those who elected to hold 
“will have dividend-paying securities 
in corporations with sound capital 
structures and which will have no 
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such staggering amounts of prior 
iebt and preferred stock as Sunray 
vill have if merger is consummated.” 


Mr. Skelly also urged stockholders 
») execute an “objection to merger” 
orm as well as the proxy authoriz- 
ng him to vote stock against the 
nerger. This, he said, would not only 
lace the stockholder in favorable 
osition as a “creditor” of Sunray 
oming ahead of preferred stock- 
olders, but would deter the manage- 
1ient from voting the merger. If 
here is a substantial number of ob- 
ecting stockholders, he _ claimed, 
. the merger will not be finan- 
ially feasible since Sunray will not 
ave sufficient funds to pay dissent- 
ng stockholders the ‘fair cash value’ 
their stock in addition to meeting 
he tremendous obligations which 
ive previously been discussed.” 


Mr. Skelly stated that expenses of 
jliciting proxies, which he estimated 
it not more than $1,000, were being 
borne entirely by himself, and that 
licitation in addition to letters 
light be done by phone, telegraph or 
ersonal interview. 


Petrol Corp. Gets Contract 
For Venezuela Royalty Oil 


NEW YORK — Venezuelan Minis- 
try of Development stated by cable 
Dec. 1 that over the weekend it had 
awarded contract for 19,200,000 bbls. 
of royalty oil to ‘“‘Terminal Petroleum 
Corp., and its affiliate, Lehigh Valley 
Oil Co.” for delivery during two-year 
period beginning February, 1948. 

Announcement apparently referred 
to Petrol Terminal Corp. which has 
been negotiating with Venezuelan 
government since last August. Harry 
Fritsch, president of Lehigh Valley 
Oil Co., said that his company had 
been co-operating with Petrol, which 
he described as the principal in seek- 
ing the Venezuelan royalty oil, but 
was not contributing financially. How- 
ever, he added that Lehigh’s interest 
in the deal was directed toward as- 
suring itself of steady source of fuel 
oil. 

Venezuelan government, discussing 
terms of sale, stated only that, where- 
as Petrol’s original bid offering pre- 
miums of 8 and lic was rejected as 
unsatisfactory, contract as _ finally 





signed represented gains of more than 
20c per bbl. Petrol’s original request 
was for 19,180,800 bbls. of Anzoategui 
crude and 8,200,800 bbls. of Monagas 
crude. Final amount, however, was 
800,000 bbls. per month indicated to 
NPN last week by minister of devel- 
opment, Dr. Perez Alfonso. 

Closing of deal with Petrol, gov- 
ernment said, brought total sales of 
Venezuelan royalty oil to date to 26,- 
820,000 bbls. or 54% of royalty oil 
available for shipment at deepwater 
ports. Sales were stated to represent 
a profit to the government of ap- 
proximately $5,000,000 (presumably 
over what Venezuela would have ob- 
tained by taking royalty payments 
from producers in money rather than 
oil. This indicated that average 
premium paid by buyers was 15c per 
bbl.) 


Says U. S. Must Defend Arab Oil 


WASHINGTON Reporting on 
junket that took him into Middle 
East, Rep. Short (R., Mo.) has told 
the House that the U. S. “should by 
all means hold onto, protect and de- 
fend” its stake in Arabian oil. 


Record Attendance Marks St. Louis Public Relations Meeting 


The Nov. 24 oil industry public relations meeting in St. 
Louis drew the largest attendance to date at this type of 
Shown below are some of the 2,000 persons at- 
W. Wilson, manager, Kansas City Division, 
Standard of Indiana, is shown in picture at right telling 
the meeting that gasoline rationing and price controls will 
not solve the oil supply problem. Another speaker, R. C. 
Mueller, division sales manager for Shell, St. Louis, is at 
Alex Drier, radio commentator for Skelly 
Mr. Wilson said the oil industry can best 
serve the public interest by working in its own way. Dif- 
ference between supply and demand is small, he added. 
ind can be erased with a little voluntary effort by con- 
sumers to hold down their needs while the industry works 
diligently to provide more facilities 


meeting. 
tending. J. 


right of photo. 
Oil, also spoke. 
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WPRA Tells GM Delay on New Engine 
Would Help Oil Supply Problems 


NPN News Bureau 

TULSA — Postponement of the 
production of higher compression au- 
tomobile engines would help the oil 
industry lick its supply problems, J. 
C. Day, secretary of Western Petro- 
leum Refiners Assn., says in a let- 
ter to J. M. Crawford, vice president 
of General Motors Corp. 

The letter points out: 

1. Only a few refiners have fa- 
cilities to produce 91-93 octane (Re- 
search Method) gasoline. 

2. Modernization and expansion 
construction cannot be completed on 
refineries in less than three years at 
a minimum. 

3. Production of the high octane 
gasoline in the few large capacity 
refineries which can make it would 
seriously affect the already critical 
supply situation. 

4. National distribution of the 
higher octane gasoline would re- 
quire transportation, bulk plant and 
service station facilities which will 
take a long time to construct. 

5. It is unwise to bring out these 
new cars until suitable gasoline can 
be made available on a _ national 
basis. 

In the letter, Mr. Day says that 
he visited refiners having capacities 
in all categories—large, medium and 
small—and found that it would be 
impossible, with a few exceptions, 
for them to produce gasoline having 
an octane number of 91-93 Research 
Method. 

The letter states that all refiners 
have plans for construction of new 
facilities to improve gasoline and ex- 
pand capacities. However, most re- 
finers feel that construction pro- 
grams will not be completed under 
three years, Mr. Day says. 

He said that of aproximately 400 
U. S. refiners, 145 have daily capac- 
ity less than 3,000 bbls. and 56 have 
3,000-5,000 b/d. Less than 25 plants 
have capacities of 50,000 b/d, the 
letter to Mr. Crawford stated. 

The letter continues: 

“Without exception, refiners with 
whom I discussed this problem of 
producing gasoline required for en- 
gine with high compression ratios 
stated that they could not manufac- 
ture this grade of gasoline, and at 
the same time produce petroleum 
products in sufficient quantities to 
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meet the present high demand for a 
long period of time. 

“With the present heavy demand 
for petroleum products, all refiners 
are running very near to rated ca- 
pacity. The ability to obtain crude 
is one of the limiting factors... . If 
we have an exceptionally cold win- 
ter, it wiil mean that the refiners 
will not be able to build up gasoline 
stocks for next summer in amounts 
sufficient to take care of the de- 
mand. If octanes are increased, it 
would further reduce the yields of 
gasoline in varying amounts. 

“After discussing this with the re- 
finers, I then went to several con- 
struction companies to find out if 
possible what their ideas were in re- 
gard to building the plants, and 
probable dates of completion. Sev- 
eral companies stated that they 
would not accept any new work be- 
fore July, 1948. Several of them 
stated that, at this time, they would 
hate to make a guarantee that the 
plants would be completed within 24 
to 30 months, or even longer. 

“The majority of contractors would 
hesitate to commit themselves to a 
fixed cost of construction and pre- 
ferred to make a contract on a cost 
plus basis only. 

“. . .. The distribution problem is 

















one of the first that must be give 
careful consideration. First, wit!) 
the transportation problem as it 
at the present time and with ver 
little prospects of it being improve 
by the latter part of 1948 and 194: 
this situation in itself would mea 
that the distribution would be of 
spotty nature. 

“Furthermore, to equip bulk plant 
and filling stations with necessar 
facilities, such as tanks, pumps, and 
the additional construction wor! 
necessary for’ their installation 
would require a long period of tim: 
to complete. Again, steel for thes 
tanks and pumps would be one of 
the major contributing factors for 
delaying this work. After all, the 
production of this high octane gaso- 
line and the distribution of it must 
be on a national basis. 

“We believe it unwise to bring 
these new cars out until suitable 
gasoline can be made available on a 
national basis. 

“.... The petroleum industry 
and the automobile industry should 
work together on problems of mu- 
tual interest such as the present one, 
and co-ordinate their efforts more 
than in the past, so as to better en- 
able both industries to be prepared 
to supply the demand.” 

The letter commended GM’s invi- 
tation to the oil industry to meet 
with them at Milford (see NPN Oct 
29, p. 11). It also said WPRA 
would be very happy to discuss and 
work on the problem with GM. 


Higher Compression Engines and Effect on Oil 


Supplies to be Discussed at SAE Annual Meeting 


DETROIT -— Economic factors in- 
volved -in increasing compression 
ratios in passenger car engines and 
in producing the higher octane fuels 
required to operate them will be an 
important subject discussed at the 
annual meeting of the Society of 
Automotive Engineers, Detroit, Jan. 
12-16. 

“The Efficient Production and Utili- 
zation of Motor Gasoline” is the 
topic of a paper to be presented at a 
Jan. 14 meeting by W. M. Holaday, 
Director of Laboratories, Socony- 
Vacuum Oil Co., Inc., Paulsboro, N. 
J. Speaking on the same topic Oct. 8 
before the Detroit section of the 
American Society for Testing Ma- 
terials, Mr. Holaday said: 


“Before the automotive designer 


incorporates any sizeable increases 
in compression ratio he should re- 
cognize that further increases in oct- 
ane number may be obtained only by 
a sacrifice in the number of usable 
gallons of liquid products from 4 
barrel of crude. To provide an econo- 
mical advantage to the consume! 
therefore, the savings in fuel co 

sumption as a result of such i! 

creases in compression ratio must ! 

more than sufficient to offset tl 

additional cost of the improved gas 

line.” 

Urges Greater Efficiency 


Mr. Holaday went on to sugg‘ 
that the automotive engineers i 
corporate in coming models desig 
features which will lead to full: 
utilization of present octane ratin: 
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ver a greater percentage of the 
yperating time of the vehicle. The 
overdrive and automatic transmis- 
sion, he said, achieving economy 
hrough reduction of engine speed 
ind operation at or near full throttle, 
esult in greater utilization of fuel 
juality. On the other hand, super- 
harging and the use of high com- 
rression ratios are accompanied by 
arge increases in peak octane re- 
juirements. 


Will Discuss Paper 


Mr. Holaday’s paper at the SAE 
neeting will be discussed by J. B. 
Macauley, Jr., Ethyl Corp.; J. M. 
Campbell, Research Division, Gen- 
eral Motors Corp.; W. S. James, Ford 
Motor Co. and W. E. Drinkard, 
Chrysler Corp. 

The influence of Diesel fuel charac- 
teristics on engine exhaust smoke 
will be discussed by H. D. Young, 
Sinclair Refining Co. Another paper 
presented at the Diesel fuel sessions 
will be a preliminary report by H. 
M. Smith, U. S. Bureau of Mines, on 
the composition and physical pro- 
perties of Diesel fuels. 

Another paper of interest to oil 
company technologists will be “Full 
Scale Engine Performance Charac- 
teristics of Aviation Safety Type 
Fuels,” by W. J. Sweeney, J. F. 
Kune, Jr., W. C. Howell, Jr., and 
O. G. Lewis, Standard Oil Develop- 
ment Co. At the sessions on fuels 
and lubricants, “The Effect of En- 
gine Operating Conditions on Oil 
Contamination and Sludge Forma- 
tion,” will be discussed by C. W. 
Georgi, Quaker State Oil Refining 
Corp., and “Deposition and Wear in 
Light Duty Automotive Service,” by 
R. B. Greenshields and N. Kendall, 
Shell Oil Co. 


Co-Op Installing Catalytic 

Unit at McPherson Refinery 
Special to NPN 
McPHERSON, Kans.—National Co- 
yperative Refinery Assn. is building 
1 5000 b/d Perco catalytic reforming- 
catalytic desulfurization unit at its 
refinery here, according to E. J. 
Mary, general manager. The new 
init, licensed by Perco Division, Phil- 
ps Petroleum Co., Bartlesville, will 
rocess several possible feed stocks, 
icluding full range straight run and 
racked gasolines, straight run and 
racked naphtha, or mixtures of 
traight run and cracked gasolines 
nd straight run and cracked naph- 
1as. The unit will be fully equipped 
ith catalyst regeneration facilities. 


Koch Engineering Co., Wichita, 
mtracted for the engineering and 
le unit is scheduled for initial op- 
ration within 60 days. Unit was au- 
1orized by N.C.R.A. in line with the 
eneral program of the refining in- 
istry for production of improved 
lality motor fuels. 
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Oil Men on Program of ACS 
Regional Meeting at Houston 


Special to NPN 

HOUSTON .- An estimated 500 
chemists and chemical engineers 
from eight states are expected to 
participate in the third Southwest 
Regional Meeting of American Chemi- 
cal Society here Dec. 12-13. 

Research progress in petroleum and 
other fields of chemical science and 
technology will be reported in 50 
papers to be presented during ses- 
sions at Rice Hotel. 

Among oil men scheduled to pre- 
sent papers before the two-day ses- 
sions are: 

Dr. Otto Beeck, Shell Development 
Co., Emeryville, Calif.; Simon Miron, 
Pan American Refining Corp., Texas 
City; W. R. Purcell, Shell Oil Co., 
Houston; N. F. Chamberlain, J. A. 
Dinwiddie, J. L. Franklin, James A 
Anderson, Jr., and C. E. Zerwekh, 
Humble Oil & Refining Co., Baytown, 
Tex.; E. C. Daigle and J. H. Lee, 
Magnolia Petroleum Co., Beaumont, 
Tex.; R. W. B. Johnston, W. G. Apple- 
by and M. O. Baker, Shell Oil Co., 
Houston; J. H. Karchmer, J. W. Duna- 
hoe, R. M. Love, J. C. Shaw, E. O. 
Camp and C. Phillips, Humble Oil 
& Refining Co.; V. L. Lescher, J. S. 
Anderson and Van M. Davidson, Esso 
Laboratories, Baton Rouge; R. B. 
Perkins, Jr., and John A. Grant, Pan 
American Refining Corp., Texas City; 
E. J. Reeves, Magnolia Petroleum Co., 
Beaumont; Ernest W. Bowerman, 
Humble Oil & Refining Co. 

Titles of papers to be presented by 
these men were not revealed by ACS. 

D. V. Trew and A. R. Rescorla, 
Cities Service Refining Corp., Lake 
Charles, La., will present a paper 
on “A Review of Fuel Oil Stability 
Tests” on Saturday. Other oil men 
scheduled to appear at the Saturday 
session include: Daniel Milsom, W. 
R. Jacoby, T. W. Kirby and Jesse A. 
Wood, Cities Service Refining Corp. 

Preston L. Brandt of Pan Ameri- 
can Refining Corp., Texas City, is 
general chairman of the Committee on 
Arrangements for the regional meet- 
ing. 


Refining Equipment Barred 
To Soviet to Be Sold by WAA 


NPN News Bureau 
WASHINGTON—Between $6,000,- 


000 and $7,000,000 in oil refining 
equipment originally destined for 
Russia under lend-lease is being 
transferred to WAA by State De- 
partment for disposal as_ surplus, 
George Truesdell of State’s Lend- 
Lease Division said Nov. 28. 

Just what equipment consists of 
probably cannot be reported for a 
month or two—until voluminous rec- 
ords of Treasury’s Bureau of Federal 
Supply, government’s’ purchasing 
agent, can be transferred = and 
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studied, Mr. Truesdell added. He 
said it was his understanding, how- 
ever, that it includes some Houdry 
cracking facilities. 

Equipment was withheld from ship- 
ment to Russia when a Congressional 
stop order went into effect at end 
of last year. Also involved are items 
produced since then and held in this 
country under the Congressional ban, 
made final last summer. 

Congress banned shipment because 
of Soviet accounting failure and this 
country’s policy on communism. 


Natural Gasoline Assn. 
Program for Dec. 12 Set 
Special to NPN 

AMARILLO -— A divided program 
has been prepared for the Panhandle- 
Plains regional meeting of Natural 
Gasoline Assn. of America to be held 
here Dec. 12 at Herring Hotel. The 
morning session will feature papers 
and prepare discussion of special in- 
terest to natural gasoline plant op- 
erators. Afternoon sessions wll cov- 
er subjects of broad general interest 
to the natural gasoline industry and 
to related industries in the area. A 
dinner and floor show will conclude 
the one-day session meeting. 

The program includes: ‘Introduc- 
tion,’”” by NGAA President C. R. Wil- 
liams, the Chicago Corp., Corpus 
Christi; ‘“‘Water Treatment for Gaso- 
line Plants,” by J. C. Hutchinson, 
Shell Oil Co., Great Bend, Kans., with 
prepared discussion by J. S. Connors, 
Phillips Petroleum Co., Borger, Tex.; 
“Maintenance and Operation of Plug 
Valves,” by Roy Bush, Nordstrom 
Valve Co., Tulsa; “Plant Operations 
for Maximum Recovery of LPG,” by 
J. A. Craig, Skelly Oil Co., Skelly- 
town, Tex., and prepared discussion 
by B. O. Bentley, Hagy, Harrington 
& Marsh, White Deer, Texas. 

The afternoon session will feature: 
“Changing Times in the Natural Gas 
and Gasoline Industry,” by L. R. 
Hagy, Mayor of Amarillo and part- 
ner, Hagy, Harrington & Marsh; “Car- 
bon Black in the Texas Panhandle,” 
by Ira Williams, J. M. Huber Corp., 
Borger; ‘Progress of the Panhandle 
Gas Field,” by E. O. Thompson, Tex- 
as Railroad Commission, Austin, and 
“The Good Old Days of Natural Gas- 
oline,” by S. C. Carney, Carney and 
J. J. Hastings, Phillips Petroleum 
Co., Bartlesville, Okla. 


Engineering Symposium Set 
NPN News Bureau 
CHICAGO — Recent advances in 
heat control and their practical ap- 
plications in the manufacture of 
synthetic gasoline will be among 
topics discussed at 14th annual en- 
gineering symposium of American 
Chemical Society at Illinois Institute 

of Technology here Dec. 29-30. 
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Proposed Ban on Tin for Oil 
Hit by Can Institute Head 


NPN News Bureau 
CHICAGO — Proposed use of its 
tin-control power by Department of 
Commerce to ban manufacture of 
cans for oil, beer, coffee and pet 
foods was denounced Nov. 28 by R. 5S. 
Solinsky, president of the Can Manu- 
facturers Institute. 


The order would seriously affect 
business of many small manufac- 
turers and processors as well as 
wholesalers and retailers, he _ said, 
and add a greater burden to country’s 
already overtaxed transportation sys- 
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tem. It would accomplish negligible 
results, he declared. 


“The can manufacturing industry 
has had no formal notice of the de- 
partment’s intentions nor has it been 
given any opportunity to participate 
in the planning or to present its 
story, Mr. Solinsky said. He added 
that Secretary Harriman has been 
asked to call can manufacturing in- 
dustry advisory board, wartime in- 
dustry-government liaison body, to 
Washington to help develop a con- 
structive plan for accomplishing what- 
ever purpose government had in mind 

conservation of tin or steel. 

Mr. Solinsky observed that threat- 










































The Hendrickson equalizer 
beam and large ball and socket 
joints compensate for all road 
irregularities—this simplified 


feature: 


@ eliminates pitching and tossing. 
@ stops costly “load” shifting. 


® gives maximum flexibility without 
distortion. 


HENDRICKSON MOTOR TRUCK CO. 
CHICAGO 15, ILLINOIS 











ened ban would save only 1% of 
1948 steel supply and 2.5% of tin, 
while disrupting the businesses con- 
cerned. 


The Texas Co. Loses Fight 
On Stream Pollution Order 


NPN News Bureai 
WASHINGTON—A Supreme Court 
water pollution case ruling apparent 
ly will make it necessary for The 
Texas Co. and some others to de- 
fend more than $16,000,000 in dam 
age suits by Louisiana oyster fisher 
men, and for Texaco alone to cut 
back production an estimated 22, 
000 b/d in Gulf marshlands and ad- 
jacent waters while installing som« 
$800,000 in facilities for handling 
field brine or “bleed water.” 


Court affirmed a Sept. 26 judg 
ment of a three-judge federal court 
at Baton Rouge which upheld actio1 
of Louisiana officials in prohibiting 
Texaco and others from turning th: 
well waste into canals, bayous and 
coastal waters of 16 Louisiana parish 
es or counties on ground that wast: 
was damaging oyster beds. 


British Petroleum Chemicals 
Plant Still Being Planned 
NPN News Burea 
NEW YORK — Officials of Anglo- 
Iranian Oil Co. and Distillers Co., 
Ltd., at present in New York, report 
that the two companies are still ac- 
tively planning construction of a pe- 
troleum chemicals plant to be op- 
erated by a jointly-owned company, 
British Petroleum Chemicals, Ltd. 


Pending approval by British gov- 
ernment, site of the new plant has 
not been announced, company spokes- 
man said. However, present plans 
are for location next to Anglo-Iran- 
ian refinery at Grangemouth, Scot- 
land. Cost of the chemicals plant is 
estimated at $22,000,000. It will pro- 
duce derivatives of the lower olefins 
Anglo-Iranian plans large scale ex- 
pansion of the Grangemouth refinery, 
and total cost of joint enterprises is 
estimated to be about $52,000,000 


Distillers Co. has recently branched 
out into the chemicals and plastics 
field using by-products from its op 
erations as a whiskey distiller. 










Mid-Continent Petroleum 
Net Profits Increase 66% 


TULSA Net profits for nin 
months ended Sept. 30 of Mid-Con 
tinent Petroleum Corp. amounted t 
$12,763,617 as compared with $7,662, 
872 for the same period in 1946 
representing an increase of 66°. 
Gross sales, less returns and allow 
ances showed a 41% gain for th 
three quarters and net profit fron 
sales went up 67%, totaling $26,692, 
929 so far this year. 
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Peake Hits Price, Ration 
Control Proposals of U. S. 


CHICAGO—A. W. Peake, presi- 
dent, Standard of Indiana, lashed 
yut Nov. 26 in a public statement 
igainst proposed government ration- 
ng and price controls for the oil 
ndustry. He declared government 
rationing and price controls would 
it once throw the whole distribution 
ystem into a tangle. 

“No matter how well meant they 
iay be,” he said, “government ef- 
rts to ‘divide shortages fairly’ will 


ot produce a single extra gallon 

oil. They will only discourage 
the normal process of free compe- 
tion in which 34,000 oil companies 


ire now vying with each other trying 
to keep up with the greatest demand 
for oil products in all history. These 


companies are today giving Amer- 
cans more gasoline and oil than 
the whole world was consuming 10 
years ago. The margin between de- 


mand and supply is small and could 
be erased by only a little voluntary 
effort by consumers to hold down 
their needs while the industry works 
furiously to provide more facilities 
to enlarge the supply. 

“Government intervention is the 
way to make the situation worse. 
Rationing and price controls would 
at once throw the whole distribution 


Esperson 26 to 34 inclusive, Gilbert 
Ranch, Humble Light, Labelle, Name, 
North Winnie, Sour Lake 25 & above, 
Belle Isle, Chacahoula, Hackberry 
(East & West), and Vinton 26 & 
above, fields in Louisiana. 


Anahuac, $2.46 to $2.80: includes 
Anahuac Batson (New), Caplen, Elm 
Bayou, Esperson 35 & above, Fig 
Ridge, Hardin, Hull 26 & above, Kirby 
26 & above, Orange (Hackberry), 
Oyster Bayou, Saratoga 26 & above, 
Seabreeze, South China, South Esper- 
son, Turtle Bay, Turtle Bay East, 
West Orange 26 & above, and Willow 
Slough fields. 


Sweden, $2.46 to $2.80: includes 
Blucher, Dan Sullivan, Dee Daven- 
port, East, Flores, Frost, Garcia, 


Gyp Hill, Jay Simmons, Kelsey Deep, 


North Rincon, North Sun, Seeligson, 
Sun, Tijerina-Canales, and Weil 
fields. 

Delhi, $2.31 to $2.65: includes Big 
Creek, Delhi, West Delhi, and South 
Big Creek fields. 

Egan, $2.41 to $2.75: 
and East Moss Lake fields. 

Mirando, $2.61 to $2.95: includes 
Government Wells (North & South), 
Holland, Kelsey and Sarnosa fields. 

Guerra, $2.51 to $2.85: includes 
Guerra and Yturria fields. 

Following are Sun’s new postings 
for Texas fields where flat prices are 
posted 


includes Egan 


Clay Creek $2.40 
Conroe 2.83 
East Texas 2.65 
South Cotton Lake 2.75 





DEPENDABILITY 


MAKES GORMAN - RUPP 
PUMPS FIRST CHOICE 


system into a tangle. The idea should | 
not be entertained for a minute in 
peace time. The automatic mechan- 
ism of the market place will ration 





products better than the govern- 

ment can. Price controls will also OF OPERATORS OF MANY 
discourage production. They are not 

needed anyway. Oil prices are not LARGE FLEETS 


running wild, they are in fact lagging 
behind other commodities. In buying pumping equipment. dependability is your first 
consideration. You want a pump that is always ready to go -- 
one that provides long uninterrupted service without shutdown 
~- a pump you can install and forget about. 

That's why many operators of large fleets, such as F. J. 
Egner and Son Inc. of Galion, Ohio (illustrated above) are 
turning to Gorman-Rupp High Pressure Petroleum Pumps. 

Simplicity of design - only one moving part to wear - 
practically eliminates maintenance. The Gorman-Rupp self- 
priming principle means you start pumping when you start 


Sun Price Bulletin Lists 
New Postings for Crude 


| 
Special to NPN | 

PHILADELPHIA—Sun Oil Co.’s | 
advance in crude prices Nov. 28 was | 
straight 50c per bbl. increase in all | 
fields where it buys, new price bulle- | 
tin issued by the company disclosed | 


Manan the motor. With safety features added, Gorman-Rupp Petro- 
on “on somes leum Products Pumps are your best bet for long, safe, trouble- 
xcept for Coastal Grade “A “ " : dell 

crude, Which eats Gt 36 & Ghee free service, meeting increasing demands for faster distribution. 

gravity, Sun’s new schedules start 


with below 24 gravity and end with 

10 & above, with 2c differential per 
egree of gravity. New schedules 

with starting and ending prices fol- 
W : 


Illustrated at left is a typical 
installation on Egner vehicles 
of a Model 1303 Gorman-Rupp 
High Pressure Petroleum 
Pump which can always be 
depended upon to empty the 
4000 gallon Egner tank trucks 
or trailers in a matter of 
minutes with maximum safety. 


Coastal Grade “A” (segregated), 
‘2.64 to $2.76: includes Batson (Old) 
clow 26, Esperson below 26, Goose 
reek below 28, Hull below 26, Hum- 

below 26, Kirby below 26, Orange 

low 26, West Orange below 26, 

iratoga below 28, Sour Lake below 

fields in Texas; and Bayou Blue 
low 30 and Vinton below 26, fields 

Louisiana. 





Complete information on Gorman-Rupp High Pressure Petro- 
leum Pumps is available without obligation. Write Gorman- 
Rupp Company. Mansfield, Ohio for Bulletin No. 7 OE- 11. 





Texas and Louisiana Gulf Coast, THE GORMAN-RUPP COMPANY 
54 to $2.88: includes Cedar 
i1you, Cotton Lake, Cottonwood, = ee SS Se : Fe 
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e designed to reenforce the 
petroleum industry’s public 
relations effort to make 
people think well of us by 
telling them interesting 


facts about our business. 


This is the third of a series 

of advertisements scheduled 
for the last months of 1947, 

to appear in 142 newspapers 
and 16 farm papers throughout 
Standard’s territory, with 

a combined total circulation of 


16,395,782. Watch for them! 





STANDARD OIL COMPANY (INDIANA) 
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“Maybe you will meet 


the Man in the Moon” 








STANDARD OPERATES A JET FUEL LABORATORY to help develop 
fuels which will improve the performance of jet engines. We 
aren't “shooting for the moon", but we're making steady 
progress on the earthly level! It's part of Standard’s huge 
continuing research program, which brings you . . . 





IT WOULDN'T RUN WELL AT ALL. Today’s automobiles have been 
made possible largely through the co-operation of oil companies 
and automakers. Better gasoline for better engines means 
more speed and power, which in turn permits the heavier, 


more comfortable cars of today 


People now living may see the day when flights 





around the moon become possible. Rockets and jet 
propulsion have already accomplished speeds and 
distances called impossible a few years ago. 


As part of our contribution to such progress 
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BETTER VALUES AND HIGHER QUALITY in Standard’s more than 
2,000 petroleum products. The average price of all petroleum 
products, even with recent increases in cost, is still under 1926 
while the total cost of living is up 23%. We have also greatly 


improved quality. If your 1947 car had to run on 1926 gasoline... 





TODAY IS FAR BETTER THAN YESTERDAY. Standard research is 
helping assure that tomorrow will be even better than today The 
rivalry of 34,000 oil companies in America— producers, trans- 
porters, refiners and marketers—stimulates better products and 
better values, helps raise your standard of living. 


Standard Oil Company 
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Trade Sees Continued Spiral of Products Increases 
Threatened if Others Meet Sun Crude Advance 


Coming only six weeks on the heels of the last 20c 
general crude price rise, Sun Oil Co.’s 50c boost late 
last week left refiners and marketers stunned, and 
predicting another and stiffer round of products in- 
creases in most areas east of the Rockies if other 
large crude buyers meet Sun. 

By the end of the week, however, none of the 
larger buyers had met Sun, and, generally speaking, 
refined products markets marked time price-wise. 

Meanwhile, struggle for the nation’s crude and 
refined products continued the last week in Novem- 
ber as refiners in all areas reported near-capacity 
production to meet the anticipated record demand 
for heating oils this winter. Offerings continued 
negligible, and refiners and terminal operators in all 
areas east of the Rockies said their regular jobbers’ 
volume of business was expanded considerably. Some 





WESTERN PENNA. 
Lower Field Light Oils Range Higher 


Advances by three refiners in last week in November 
increased the lows of price ranges posted for most light 
products in lower Western Penna. field. Refiners gen- 
erally said they were still behind on orders for all prod- 
ucts, and inquiries for fuel oil were more urgent with 
first fall of snow throughout the area. Shipments of 
light products, lubes and scale wax, however, continued 
through regular business channels, according to reports, 
nd offerings on open market remained negligible. 
FRarly in week, one lower field refiner reported ad- 
incing all his light products prices 0.25c to 10c for 
gular-grade gasoline, 9.75c for No. 1 fuel, and 9.5c for 
s. 2, 3 and 36-40 fuels. Second refiner reported boost- 
g his price for untreated naphtha to 10c and to 10.25c 
Stoddard solvent. 

At mid-week, third lower field refiner said his new 
ice for Stoddard solvent and 45 and 47 w.w. kerosine 
is 10.5c, the same as his price for regular-grade gaso- 
le and all light fuels. 

Prices for lubes, scale wax and light products in Brad- 
rd-Warren district were reported unchanged. In spite 


colder weather, refiners said demand for gasoline 
tinued strong, and one was said to be so pressed for 


gular-grade as to be willing to exchange bright stock, 
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suppliers at New York Harbor and Boston said they 
anticipated difficulty in meeting their heavy fuel 
commitments during the month of December. 

At the Gulf, cargo of grade 91/98 aviation gaso- 
line was sold spot to domestic buyer at 13c, but gen- 
erally buyers on open cargo market still far exceeded 
sellers for all products. On other hand, shortage of 
tonnage was exerting influence on cargo market, 
some sources said, and several heavy fuel cargoes 
were said to be available “at less than going prices” 
provided immediate lifting were arranged. 

Throughout the nation, most refined products 
prices were reported unchanged, although gasoline 
and light heating oils continued particularly short in 
the Midwest. In lower Western Penna. field, most 
light products were up 0.25c on the lows with in- 
creases by several refiners. 





one of scarcest Western Penna. products, in order to 
help meet his gasoline commitments. 


Although prices for most light fuels now ranged from 
9.5 to 10.5c, some industrial plants in area were reported 
“importing” fuels at prices several cents over refiners’ 
postings. Refiners both in Bradford-Warren district and 
lower field said they were still receiving “premium” 
offers for all products. 


GULF COAST 
Cargo Market Unsettled Over Crude Rise 


Although one cargo of aviation gasoline was sold on 
open market during past week, trade sources in the 
Southwest generally said that confusion over Sun Oil 
Co’s action on crude prices had effect of temporarily 
halting what few cargo sales were in the negotiation 
stage. While Gulf suppliers’ prices generally remained 
unchanged, several said on Friday they faced possibility 
of complete revision of their quotations provided the 50c 
crude oil advance posted by Sun became general through- 
out the industry. 


Cargo sale of 125,000 bbls. of grade 91/98 aviation 
gasoline conforming to spec. AN-F-26 was reported by 
supplier to domestic buyer at 13c for late December lift- 
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Summary of Daily Gasoline Prices (Nov. 25 


U. S. Motor (ASTM octane) Monday 

78-78.5 octane Ethyl: Dec. 1 
Oklahoma (Group 3) ..... boas : (2)9.75-10.25(1) 
Mid-Western (Group 3 basis) ........... (1)9.75-10.25(2) 


(1)9.875—-11.6(1) 
(3)10-10.25(1) 


N. Tex. (For shpt. to Tex. & N.M. dest'ns) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) 


eS rrr (1)9.75-10.5(1) 
Comt. W. Tere. Ciruck Tap.) «.cccccccss 10(3) 
73-75 octane: 

Oklahoma (Group 3) ............ acne (6)9—9 .25(2) 
Mid-Western (Group 3 basis) ............ (4)9-9.25(1) 
N. Tex. (For shpt. to Tex. & N.M. dest'’ns) (4)9-10.5(1) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (5 ).25(1) 

a “COE ERD 06.00 0000600666086 (1)8.75—-9.5(1) 
Cant. W. Dem. CEORGE THOR) cccccccccce 9(3) 


63-66 octane: 
Oklahoma (Group 3) ... st 
Mid-Western (Group 3 basis) .......... 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) HEE 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)8.5—-8.75(1) 
Pes SO. CAEOGR TROD) 06cccceceseeseces 
Comt, We. Tem. CHEMISE THe.) .cccecececs 8°5(1) 


8.625(1) 


60 octane & below: 


CORIMGNER. COOUDOR) occ ncicccece nccececes (1)8-8 .625(1) 
Mid-Western (Group 3 basis) ........... (1)8-8 .875(1) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)8-9(1) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (2)8.25-8.5(1) 
ee es CE IL oc ciwccc coccoeccce (1)8-8 .5(2) 
Come. We. Bee. CEPUCE THSD.) cccccceses 8.25(3) 
Motor Gasoline, 78-78.5 oct. (Ethyl) (a) 
a. errr (1)10.6-12.4(1) 
New ZOPK MAFDOT, DATHOS ...cccccecccece 1)10.5-11.2(1) 
I Sc aad o6 bu 46.06 0018 0'00d0b6 eas (1)11.15-12.4(1) 
PRUMGGUe, DATHOO crccvccccccvceces aoc (1)11.05—11.2(1) 
SEE aid oe dale ee. tae ece006.40.0464406 (1)10.175-12(1) 
GS EN A ewaecacecwheaabec gees (1)10.075-10.85(1) 
Motor Gasoline 74-76 oct. 
eS ee ee (1)9.6-10.9(1) 
New York harbor, barges ...... cdanees (1)9.5-10.7(1) 
EN A atatinh on bednksne eu eend eevee (2)9.9-10.9(3) 
EERE, WOTBOD occ ccccccccecccccecs (1)9.8-10.2(1) 
EN SM Gc aic.ae Gcavae(aihe be bhemceeeee wee (1)9.175-10.5(1) 


PY, (NEES cciccacenccensees'oncés (1)9.075-9.6(1) 
Motor Gasoline: 
Western Penna., Bradford-Warren: 

IS = a Ge a he aah wpe gis oa060.ei0 
Western Penna., Other Districts: 

EOE) oars ahaa Wawa eslos 


(1)10.25-10.4(1) 


Friday 

Nov. 28 
(2)9.75-10.26(2) 
(1)9.75-10.25(2) 
(1)9.875-11.6(1) 
(3)10—-10.25(1) 
(1)9.75—-10.5(1) 

10(3) 


(6)9—9 ,25(3) 

(4)9-9.25(1) 

(4)9-10.5(1) 

(5)9-9.25(1) 

(1)8.75-9.5(1) 
9(3) 


oO 


"$25(1) 
(1)8.5-8.75(1) 
8.5(1 ) 


(1)8-8 .625(1) 
(1)8-8.875(1) 


through Dec. 


Wednesday 
Nov. 26 
(2)9.75-10.25(2) 
(1)9.75-—-10.25(2) 
(1)9.875-11.6(1) 
(3)10-10.25(1) 
(1)9.75-10.5(1) 

10(3) 


(6)9-—9 .25(4) 

(4)9-9 .25(2) 

(4)9-10.5(1) 

(5)9-9 .25(1) 

(1)8.75-9.5(1) 
9(3) 


8 .625(1) 
(1)8.5-8.75(1) 
8.5(1) 


(1)8-8 .625(1) 
(1)8-8.875(1) 


1) 


Tuesday 
Nov. 25 
(2)9.75-10.25(2) 
(1)9.75—-10.25(2) 
(1)9.875—-11.6(1) 
(3)10—-10.25(1) 
(1)9.75-10.5(1) 
10(3) 


(6),9-9 .25(4) 

(4) 9-9 .25(2) 

(4)9-10.5(1) 

(5)9-—9 .25(1) 

(1)8.75-9.5(1) 
9(3) 


8.625(1) 
(1)8.5-8.75(1) 
8.5(1) 


(1)8-8 .625(1) 
(1)8-8 .875(1) 





(1)8-9(1) (1)8-—9(1) (1)8—-9(1) 
(2)8.25-8.5(1) (2)8.25-8.5(1) (2)8.25-8 .5(1) 
(1)8-8 .5(2) (1)8-—8 .5(3) (1)8-8.5(2) 
8.25(3) 8 .25(3) 8.25(3) 
(1)10.6-12.4(1) (1)10.6-12.4(1) (1)10.6-12.4(1) 
(1)10.5-11.2(1) (1)10.5—-11.2(1) (1)10.5-11.2(1) 
(1)11.15-12.4(1) (1)11.15-12.4(1) (1)11.15-12.4(1) 
(1)11.05—11.2(1) (1)11.05-11.2(1) (1)11.05-11.2(1) 
(1)10.175-12(1) (1)10.175-12(1) (1)10.175—-12(1) 
(1)10.075-10.853(1 (1)10.075-10.85(1 (1)10.075—10.85(1 
(1)9.6-10.9(1) (1)9.6-10.9(1) (1)9.6—-10.9(1) 
(1)9.5-10.7(1) (1)9.5-10.7(1) (1)9.5-10.7(1) 
(2)9.9-10.9(3) (2)9 .9-10.9(3) (2)9.9-10.9(3) 
(1)9.8-10.2(1) (1)9.8—-10.2(1) (1)9.8—-10.2(1) 
(1)9.175-10.5(1) (1)9.175-10.5(1) (1)9.175-10.5(1) 
(1)9.075—-9.6(1) {1)9.075-9 .6(1) (1)9.075—9.6(1) 
(1)10.25-10.4(1) (1)10.25-10.4(1) (1)10.25-10.4(1) 
(2)10-10.5(3) (2)10—-10.5(2) (2)10-10.5(3) 


Note: Gasoline prices are reported in each day’s Platt’s OILGRAM Daily Price Service. Figures shown in parentheses indicate number of com 


panies quoting the lows & highs of the ranges. 


(a) Postings of one supplier at Philadelphia & Baltimore are for Min. 80 Oct. (A.S.T.M.) Ethyl. 





ing. Seller said he had originally expected to close sale at 
same price with foreign buyer provided export license 
could be obtained. 

Inquiry for all products continued active from buyers, 
but suppliers generally said their production was largely 
committed or that they were using available products to 
improve their crude supply through exchanges. 

Some easing in supply of products was noted by trade 
sources during week as tonnage remained key to prod- 
uct supply status. If tanker shortage continued, one 
trader said, many suppliers ‘‘may be long” before end of 
year. Symptom that some suppliers were pressed for 
storage because transport was unobtainable was _ indi- 
cated in report that several heavy fuel cargoes were 
available ‘‘at less than going prices” provided immediate 
liftings were arranged. 

In addition, export inquiry was curtailed, some sup- 
pliers said, with two large buyers, France and Argentina, 
said to be temporarily out of market. Quotas for this 
year’s Argentine shipments were reported used up, and 
French were said to be unable to make offers because 
of unstable monetary conditions 

On other hand, domestic inquiry for regular-grade 
gasoline, No. 2 and heavy fuels remained especially 
strong. Added to usual inquiries from East Coast buy- 
ers, direct inquiries from large consumers were reported 
in increasing numbers. 


No new offerings were reported during week, however, 


42 


and although most cargo offerings now are “tied t 
crude,” suppliers generally said they expected carg 
market would remain at standstill at least until question 
of crude oil prices is settled. 


ATLANTIC COAST 


Trade Anxious Over Crude Price Increase 


Although most East Coast prices were reported un 
changed the past week, leading marketers express¢ 
concern that Sun Oil’s surprise half-dollar crude increas 
might lead to another round of products advances alon 
Seaboard. With some sellers already unable to meet 
full their heating oil commitments, several suppliers 
timated government might feel time was ripe for “supe! 
vised” oil prices and allocation of heating oils for 1 
mainder of heating season. 

Refined wax prices for domestic business ranged high: 
as one major seller reported advancing his prices f 
all grades from 123 to 135 A.M.P. melting points. O 
all products, however, New York domestic wax pric¢ 
until this week’s increases, have failed to reflect crud 
price increases posted by leading purchasers this yea 

Shipments of gasoline and heating oils to jobbers an 
dealers continued for most part under informal quot 
system, according to suppliers’ reports, and offering 
on open market remained scarce. However, while mos 
suppliers said they had set up “allotments,” their est 
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mates as to extent they could meet heating oil commit- 
nents through balance of year varied sharply. 

At Middle Atlantic points, some suppliers said they 
were allowing in November and December 15% less than 
nid-summer average of gasoline takings. Several sup- 
jliers said their November heating oil shipments to job- 
bers ranged up to 110% of November volume year ago, 
but some marketers in metropolitan New York and 
Boston said their sales were off sharply from past years 
yecause sources they normally obtained supplies from 
ere not now available. 

Wax seller reported advancing his refined prices 0.45 
» 0.6c per lb. for all grades with new price of 7.05c for 
123-5, 7.15c for 125-7, 7.25c for 128-30, and 7.55c for 
33-5. His prices for white scale wax for export was 
nereased, supplier said, from 7.75 to 8c. 


MIDCONTINENT 


Most Prices Continue Unchanged 


Price ranges of most products remained unchanged in 
Midcontinent the last week in November. Sun Oil Co.'s 
)0c advance in crude came too late in the week to in- 

uence product prices, refiners generally said. Gasolin« 

mand continued abnormally high, inquiries for all light 
iels were “pouring in,’ and heavy fuel was “much 
rmer,” according to trade sources. 

Most refiners said gasoline demand had fallen only 

ehtly since October and stocks remained low. In- 
juiries from as far east as Ohio and South Carolina were 

ported, but most sources said they were able to sup 
ply regular customers only. 

Numerous calls and offers “up to 2c over Group 3 low” 
vere reported for heating oils. 

The following sales were reported: 10,000 gals. No. 3 
fuel to an institution in the state at 10c, delivered, by 
Oklahoma refiner; ‘about 20 cars” 73-75 oct. at 10c, 
F.O.B. refinery, to Midwest brokers in buyers’ cars, by 
Fast Texas refiner; and three cars No. 6 oil at $2.25 per 

bl. to Midwest broker, by Kansas refiner. 

No open spot sales of grade 26-70 natural gasoline 
were reported during the week. Quotations were re- 

rted at 7.125c, F.O.B. Group 3, and 6.625c, F.O.B. 
Breckenridge. 


CENTRAL MICHIGAN 


Burning Oil ‘Imports’ Rise 


Refiner and tank car marketer reports the last week 
November revealed domestic grades of fuel were en- 
ring Michigan in increasing amounts from as far away 
New Mexico. One refiner also reported negotiating 
r 200,000 gals. of No. 2 fuel a month from an East 
ast source at a laid-in cost of 14.75c, while cost of 
iterial coming from N. Texas refineries and New Mexi- 
was reported varying from 14.5 to 15.5¢c per gal. 
Refiner’s advance of 0.5c a gal. for straight-run gaso- 
and most grades of light fuel oil left price ranges 
changed. Although advance was reported Nov. 28, in- 
ase was not result of 50c advance announced by some 
yers of Michigan crude on that date, refiner said. 
Karly in the week refiners said cold weather had in- 
ased demand for burning oils to point where some job- 
rs were trying to borrow against December allot- 
nts tefiners generally said they were forced to turn 
deaf ear’ to these appeals. Refiners’ prices for No. 2 
el ranged from 9.625 to 10.625c, F.O.B. Central Michi- 


? 
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Slippery roads and cold weather, refiners said, failed to 
reduce demand for gasoline and none expected to have 
more than bare working stocks by Jan. 1, because of 
present short supply situation at refinery, jobber, and re- 
tail levels. 





MIDWESTERN (Chicago-E. St. Louis Area) 
Light Fuels Reported Up on Open Market 


Although refiners and some tank car marketers said 
they were “resisting” upward movement in prices for 
domestic grades of fuel oil, nevertheless, open spot prices 
of up to 12.5c, Group 3, for range oil in seller’s cars 
were reported being asked in some quarters. 

A refiner, who said ‘jobber margins held him down,” re- 
ported he had rejected a small amount of No. 2 fuel of- 
fered at 9c, Group 3, buyer's cars. A large marketer, 
reporting an earlier purchase of No. 2 fuel at 9c, Group 
3, said late in the week that the product “had no price”’ 
and indicated a willingness to pay considerably higher 
for material in seller’s cars. 

An offer of No. 2 fuel at 9.5c, F.O.B. Houston, was 
declined by a marketer as being “too high.” He said 
he had been paying 8.125c for this grade from his regular 
supplier. 

Sales totaling 50 cars, or more, of untreated kero- 
sine at 10.75c in seller’s cars, F.O.B. New Mexico, were 
reported by a marketer. Later in the week he had ad- 
vanced his price to 11.125¢c for balance of his original 
100-car order. Purchase of a “small quantity” of 42-44 
kerosine at 9.75c, Group 3, seller’s cars, was reported by 
another marketer, who added that his regular supplier 
continued to ship him a limited amount at 9.5c, Group 
3, in refiner’s cars. 
from 7.25 to 7.625c; 41-43 kerosine, 7.375 to 8.125c; and 
12-44 kerosine 7.5 to 8.25c. Range oil was up 0.125c 
on the low and ranged from 7.875 to 8c, Group 3, when 
one refiner withdrew his postings following announce- 
ment of 50c per bbl. crude advance by Sun Oil Co. 

Texas refiner’s offer of regular-grade gasoline at 10.5c, 
F.O.B. his plant, in buyer’s cars, was turned down by 
Midwest refiner because it was “too high.” Refiner said 


Refiners’ Group 3 posted prices for No. 2 fuel ranged 


he would pay 10c for regular-grade gasoline, lle for 
Ethyl, F.O.B. Group 3, for 50 cars, December delivery, 
in buyer’s cars. Midwest refiners’ prices for regular- 
grade ranged from 9 to 9.25c, for Ethyl 9.75c to 10.25c, 
Group 3. 

No. 6 fuel was “very firm” outside the Chicago dis- 
trict and open spot sales were reported at $2.21 per bbl. 
Group 3, by a tank car marketer; a refiner reported 
open~spot sales “in good volume” at $2.35. In the 
Chicago district, buying interest continued to lag, accord- 
ing to reports, but prospect of early curtailment of nat- 
ural gas to industries gave residuals a “firm tone,” 
sellers said. A marketer of residual fuels, however, said 
most industries appeared to be well supplied through the 
season. Midwest refiners’ prices for No. 6 fuel ranged 


from $2.00 to $2.35 bbl., Group 3. 





Crude Oil Prices 
Sun Oil boosts crude 50c in Southwest. 
Union Oil ups California prices 40c. 
Bay Pipe Line advances Michigan postings 50c. 
See story on p. 11. 
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OIL PRICE SECTION 


At Refineries and 
Terminals and by 
Tank Wagon 


Prices herewith are reproduced from Platt’s 
OILGRAM Daily Oil Price Service, associated 
with National Petroleum News, whose repre- 
sentatives in all NPN-OILGRAM offices de- 
vote their time exclusively to reporting oil in- 
dustry prices everywhere. 

Prices shown in tables are sales prices or 
quotations or general offers or posted prices by 
refiners, by pipeline terminal operators, and by 
tanker terminal operators; for current sales 
and snipments; for the business day or period 
stated; except Tank Wagon prices, prices are 
for bulk lots such as tank car, truck trans- 
port, barge; prices applying to barges or car- 
goes or truck transport lots only, so desig- 
nated; FOB refineries or terminals; in cents 
per gal., except per bbl. where $ sign is 
shown; wax and petrolatums in cents per 
pound; ex all fees and taxes; for crude oil 
and its products lawfully produced and trans- 
ported; reported as received by OJILGRAM and 
National Petroleum News but not guaranteed; 
for subscribers’ private use only and not for 
resale or distribution or publication. Octane 
ratings are ASTM unless otherwise noted. Par- 
enthetical figures before and after prices indi- 
cate number of companies quoting the lows 
and highs of the ranges. For further details 
of price conditions apply to any NPN—OIL- 
GRAM office or see back of any OILGRAM 
Price Service invoice. 

For complete price service delivered daily 
from nearest OILGRAM publishing office, New 
York, Cleveland and Tulsa, address Platt’s 
Price Service, Inc., 1213 West 3rd St., Cleve- 
land (13), Ohio. Annual subscription rate in 
U. S.: $125 per year, payable in advance. 





Refinery Gasoline 





Prices in Effect 
OKLAHOMA (Group 3) 
Dec. 1 Nov. 24 
8-78.5 Oct. 
Ethyl ....(2)9.75-10.25(1) (2)9.75-10.25(2) 


73-75 Oct. . (6)9-9.25(2) (6)9-9.25(4) 
63-66 Oct.. ee cece 
60 Oct. & 

below ..... (1)8-8.625(1) (1)8-8.625(1) 


MID-WESTERN (Group 3 basis) 
78-78.5 Oct 


oy aaa (1)9.75—10.25(2) (1)9.75-10.25(2) 
73-75 Oct. ..(4)9-9.25(1) (4)9-9.25(2) 
63-66 Oct. .. 8.625(1) 8.625(1) 
60 Oct. & 


below .....(1)8-8.875(1) (1)8-8.875(1) 
CHICAGO—(FOB Chicago district refineries & 


N. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
78-78.5 Oct. 
Ethyl ‘ciwet Det eer eee (1)9.875-11.6(1) 


73-75 Oct. - (4)9-10.5(1) (4)9-10.5(1) 
63-66 Oct. Saale 
60 Oct.& below(1)8- ‘9(1) (1)8-9(1) 
W. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
78-78.5 Oct. 

Ethyl .....(3)10—10.25(1) (3)10—10.25(1) 
78-75 Oct. ..(3)9-9.25(1) (3)9-9.25(1) 


63-66 Oct. ..(1)8.5-8.75(1) (1)8.5-8.75(1) 
60 Oct.& below(2)8.25-8.5(1) (2)8.25-8.5(1) 
E. TEX. (Truck Tnspt.) 

78-78.5 Oct. .(1)9.75-10.5(1) (1)9.75—-10.5(1) 
73-75 Oct. ..(1)8.75-9.5(1) (1)8.75-9.5(1) 





60 Oct.& below(1)8-8.5(2) (1)8-8.5(2) 
CENT. W. TEX. (Truck Tnspt.) 

78-78.5 Oct. . 10(3) 10(3) 
73-75 Oct. .. 9(3) 9(3) 
63-66 Oct. .. 8.5(1) 8.5(1) 
60 Oct.& below 8.25(3) 8.25(3) 


KANSAS (For Kansas destinations only) 
78-78.5 Oct. 


 . eee (1)10.3-11(1) (1)10.3-11(1) 
73-75 — . (2)9.3-10(1) (2)9.3-10(1) 
63-66 Oct 


60 Oct.& below(1)8.6-9.25(1) (1)8.6-9.25(1) 
ARK. (For shipment to Ark. & La.) 
78-78.5 Oct. 


Ethyl .... 10.25(1) 10.25(1) 
73-75 Oct. .. 9.25(1) 9.25(1) 
60 Oct.& below, 

unleaded .. 8.5(1) 8.5(1) 


WESTERN PENNA. 
Bradford-Warren: 


74-76 Oct. ..(1)10.25-10.4(1) (1)80.25-10.4(1) 
Other districts: 
74-76 Oct. ..(2)10-10.5(3) (2)10-10.5(3) 


CENTKAL MICHIGAN (FOB Central Michi- 
an refineries.) 


. 8. Motor: 
78-78.5 

Oct. ...(1)12.55-14.5(1) pe ea 13.5(1) 
73-75 Oct..(1)11.3-14.5(1) (1)11.3-13(2) 


Str. run gaso- 
line, excl. De- 
troit shpt.(1)10.3-12.5(1) (1)10.125-11.25(1) 
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SPECIAL NOTICE 
Owing to present short supply of many products, some sellers are withholding 
public quotationg or the posting of firm prices on some products but are giving 
OILGRAM the prices they otherwise would quote to trade in general and which 
today they confine mostly to their regular custemers only. 








Prices in Effect Dec. 1 Nov. 24 Prices in Effect Dec. 1 Nov. 24 
OHIO (S. O. Ohio quotations for statewide de- p> a ag MICHIGAN 
ian ea seal dimasavetiaedlicanaa kero. ..(1)10.5 13(2)- ee Hit ach tH 
: > WW dic ate 95-12.5(3 2 .25-10.5 ) 
73-75 Oct. . 13.25 13.25 ag yr ga (1)10.25-12.5(2) (2)10.20 
CALIFORNIA straw ..(1)10-12.25(1) (1)9.625-10.625(1) 
Los Angeles dist.: No. 3 straw(1)10—-12(1) (1)9.375-10.375(1) 
80-82 Oct. " U.G.I. gas oil(2)9.5-12(1) (1)9-10(1) 
Ethyl ...(1)11-13.35(1) = (1) 11-13.35(1) No. 5 fuel... (1)8.8—10(3) (3)8.5-8.875(1) 
74-76 Oct..(2)9.5-11.35(1) (2)9.5-11.35(1) No. 6 fuel...(3)8-10(1) (4)8-8.875(1) 
oo ee ouso (S. O. Ohio quotations for statewide 
Ethyl ...(1)12-13.85(1) (1) 12-13.85(1) elivery) 
74-76 Oct..(1)10-11.85(1) (1) 10-11.85(1) Kerosine .... 11.4 11.4 
CALIFORNIA 
" " San Joaquin Valley: 
Kerosine, Gas & Fuel Oils Heavy fuel ms 
(PS 400).. $1.75(1) $1.75(1) 
OKLAHOMA (Group 3) Light fuel 
41-43 w.w. es (PS 300).. 1.95(1) 1.95(1) 
kero. ...(1)7.875-8.125(1) (1)7.875-8.12% Diesel fuel 
2-44 “wow... (4)5-8.28 ()$-8.25(6) (PS 200).. 7.65(1) 7.65(1) 
Range oil C237. (D7: 5-8(2) Stove dist 
58 & above (PS 100) 9.15(1) 9.15(1) 
D.I. Diesel(1) 5(1) (1)7.625-8.75(1) man 
No. 1 p.w.. .(1)7,3 132) (1)7.375-7.875 (2 40-43 w.w. ..(1)8.4-10.15(1) (1) 8.4-10.15(1) 
No. 1 straw. rite : ‘1 (2)7.875-9(1) Heavy fuel 
No 2 straw. (1)7.: .75(1) ‘ 190) (PS 400). .(1)$1.75-1.85(2) (1)$1.75—1.85(2) 
No. 3 .. A)T.3" 5-7.5(2) (1)7.375-7.5(2) Light fuel 
No. 6 (1)$2.00-2.50(1) (1)$2.00-2.50(1) “(PS 300). .(1)$1.95-2.05(3) (1)$1.95-2.05(3 
14-16 grav. fuel $2.20(1) $2.20(1) Diesel Fuel jit 
a ESTERN (Group 3 basis) (PS 200). .(1)6.5—7.65(1) (1)6.5-—7.65(1) 
41-43 w.w..(1)7.375-8.125(1) (1)7.375-8.125(2) Stove dist. 
42-44 w.w...(1)7.5 §.25(1) (1) 7.5-8.25(2) (PS 100). .(1)7.25-9.15(1) (1)7.25-9.15(1) 
Range oil 1 (1)7.875 8(1) (1)7.75-8(1) San Francisco: 
58 & above 40-43 w.w...(1)11.55-11.65(1) (1)11.55—-11.65(1) 
D.1. Diesel(1)8—8.75(1) (1)8-8.75(1) Heavy fuel 
No. 1 p.w..(1)7.375-7.875(2) (1)7.3 375-7.875(2) (PS 400)..(1)$1.80-1.90(1) (1)$1.80-1.90(1) 
No. 2 straw. (1)7.25-7.625(3) (1)7.25-7.625(3) Light fuel 
mG, Mone kas (1)7.25—-7.375(1) (1)7.25-7.375(1) (PS 300). .(1)$2.00—2.10(1) (1)$2.00—2.10(1) 
me. BD svencen (1)$2.00—2.35(1) (1)$2.00—2.35(2) Diesel fuel 
CHICAGO—(FOB Chicage district refineries & “ine Pad .(1)7.95-8.15(1) (1) 7.95-8.15(1) 
Lay enews all fuel oil prices in cnt. per (PS 100)..(1)9.45-9.65(1) (1)9.45-9.65(1) 
No. 1 fuel... eece cove . . . 
No. 2 fuel... .... aa Lubricating Oils 
No. 3 fuel... ee ‘ane WESTERN PENNA. 
53-57 D.I. Prices are for sales made, or offers reliably 
—— eae aes coee reported, to jobbers & compounders only. 
58 & above Ta) ae riwy Ti » 
DI. Diesel. 9.75(1) 9.75(1) aac NEUTRALS—No. 3 col. Vis. at 70 
No. 5 fuel... 7.2(1) 7.2(1) . o i 
No. 6 fuel. ..(1)6.4-6.5(1) (1) 6.4-6.5(1) gion “eee 
N. TEX. (For shpt. to Tex. & N.M. dest’ns.) ere 44(1) 44(1) 
41-43 w.w...(1)7.25-8(2) (1)7.25-8(2) / |? See 43(1) 43(1) 
42-44 w.w...(1)7.75-8.75(1) (1)7.75-8.25(2) 25 p.t. . (1)39-—41(2) (1)39-41(1) 
BS Tks. o.260 (1)7.5-8.75(1) (1)7.5-8.75(1) 160 Vis. (143 a —? 400-405 fi. 
No. 2 straw. rer ° fj: Serer 43( 43(1) 
No. 6 fuel. ..(3)$2.00—-2.28(1) (3) $2.00-2.28(1) BD WS. ccccee 4201) 42(1) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns.) 15 p.t. ...... 41(1) 41(1) 
42-44 w.w... 8.5(1) 8.5(1) 25 p.t. ......(1)38-40(1) (1)38-39(1) 
No. 1 straw. 7.75(2) 7.75(2) CYLINDER STOCKS: 
No. 2 straw. 7.5(4) (1)7-7.5(3) Brt. stk., 145-155 vis. at 210°, 540-550 fi. No 
No. 3 7.25(1) 7.25(1) 8 eol. 
No. 6 fuel. ‘ (1) $2.41-2.50(1) (1)$2.41-2.50(1) ere 47(1) 47(1) 
E, TEX. (Truck trnspt.) 15 p.t. ...... 46(1) 46(1) 
41-43 w.w...(1)7.25-7.75(3) (1)7.25-7.75(3) 25 p.t. ...... (2)42-43(2) €2)42-43(2) 
42-44 w.w...(1)7.5-8(1) (1)7.5-8(1) 600 S.R. 
45 cetane filter’bl ...(1)33-34(3) (2)33-34(2) 
diesel ..... ae renee 650 S.R. ....(1)34-35(3) (2)34-35(2) 
58 & above ak, are 37(3) (1)36-37(2) 
D.I. Diesel(1)7.25—7.625(1) (1)7.25-7.5(1) ee Tey acccne 39(2) 39(2) 
U.G.I. gas oil 6. ER 6.5(1) MID-CONTINENT 
No. 2 fuel. 7.751 7.75(1) Neutral Oils (Vis. at 100° F. 0 to 10 P.P.) 
No. 6 fuel. | (2) $2. 00-2. 35(1) (2)$2.00-2.35(1) Pale Oils 
CENT. W. TEX. (Truck trnspt.) Vis. Color 
41-43 w.w...(1)7.75-7.875(1) (1)7.75-7.875(1) 60-85—No. 2.(1)10.5-11(1) (1)10.5-11(1) 
52 & bel. DI. 86-110—No. 2(1)11-11.25(2) (1) 11-11.25(2) 
Diesel .... 7.5(1) 7.5(1) 150—No. 3 ..(2)18-18.5(1) (2)18-18.5(1) 
58 & abv. D.I. 180—No. 3 ..(1)18.5-19(3) (1)18.5-19(3) 
Diesel .... 7.25(1) 7.25(1) 200—No. 3 ..(3)19-19.5(1) (3)19-19.5(1) 
U.G.I. gas... 6.375(1) 6.375(1) 250—No. 3 ..(2)20-20.5(2) (2)20-20.5(2) 
No. 1 fuel... 7.75(1) 7.75(1) 280—No. 3 ..(2)21-21.5(2) (2)21-21.5(2) 
No. 2 fuel... 7.5(2) 7.5(2) 300—No. 3 . 22(3) 22(3) 
No. 3 fuel. 7.25(1) 7.25(1) Red Oils 
No. 6 fuel. ..(1)$2.10-2.27(1) (1)$2.10-2.27(1) = tt 9 5 rg i IM gy 
0. 5 .5¢ 21.5 
—— ‘or Kansas destinations only) Bright Stock—vVis. at 210° (FOB Tulsa basis 
42-¢ (1)8.25-9(1) (1)8.25-9(1) 200 Vis. D. 35(1 35 
58 & abv. D.I. pe a) SOE) 
Die ‘\e (1)8.25-8.75(2) (1)8.25-8.75(2) 150-160 Vis. D: 
ne 0g aw eo ape apa he 404 0 to 10 p.p. 31(4) 31(4) 
No. 1 fuel...(1)7.9-8.625(1) (1)7.9-8.625(1) 10 : 30.5(1) 30.5(1) 
No. 2 fuel...(1)7.7-8.5(1) —— (1)7.7-8.5(1) es FF Eee, — 
No, 6 fuel. ..(1)$2.15-2.25(3) (1)$2.15-2.25(2) 150-166 Vis. 30(1) 3011) 
ARK, (For shipment. ce Ark, and La.) 120 Vis. D: 
42-44 W.w. 8. 8.125(1) 0 to 10 p.p. 30(4) 30(4) 
Tractor fuel. 3:5C) 8.5(1) 600 SR. 
Diesel fuel 52 (Olive green) 21(2) 21(2) 
& below 7.75(1) 7.75(1) Black Oil ... 12(1) 12(1) 
Diesel fuel 58 SOUTH TEXAS (Neutral Oils) 
& above .. 8(1) 8(1) Pale Oils (Vis. at 100° F. FOB refineries, 
No. 2 fuel... 7.625(1) 7.625(1) domestic shpt.) 
No. 3 fuel.. 7.375(1) 7: 375(1) Vis. Color 
WESTERN PENNA, 100 1%-2%. .(3)8.5-9.5(1) (3)8.5-9.5(1) 
Bradford-Warren: 200 No, 2-3.(3)11-12.5(1) (3)11-12.5(1 
15 Ww.w ...(€2)10-10.25(1) (2)10—10.25(1) 300 No. 2-3.(3)11.75-13.5(1) (3)11.75—-13.5' 
No. 1 fuel... 10(1) 10(1) 500 No. 
No. 2 fuel... 9,.75(2) 9.75(2) 2%-3% ...(1)12.5 (1) (1)12.5-14.5(1 
No. 3 fuel 9.75(1) 9.75(1) 750 No. 3-4..(1)13 1B. 5ti) (1)13-15.5(1) 
36-40 gravity 9.5(1) 9.5(1) 1200 No. 3-4. (1)13.75—-16(1) (1)13.75-16(1 
Other districts: 2000 No. 4...(1)14.5-16.5(1) (1)14.5-16.5(1 
45 w.w. ....(2)10-10.5(1) (1)9.5-10(2) Red Oils 
17 w.w wee e (1)9.75-10.5(2) (1)9.5-10.25(1) 100 No. 5-6. .(2)8.5—9.5(1) (2)8.5-9.5(1) 
N 1 fuel. ..(2)9.75-10.5(1) (2)9.75-10.5(1) 200 No. 5-6. .(3)11-12.5(1) (3)11-12.5(1) 
No. 2 fuel...(3)9.5-10.5(1) (3)9.5-10.5(1) 300 No. 5-6. .(3)11.75—-13.5(1) (3)11.75—-13.5 
No. 3 fuel... (1)9.5—-10(1) (1)9.5-10(1) 500 No. he a ar 14.5(1) (1)12.5-14.5(1 
36-40 gravity(3)9.5-—10.5(1) (3)9.5-10.5¢1) 750 No. 5-6. .(1)13-—15.5(1) (1)13-—15.5(1) 
ri ENTRAL MICHIGAN (FOB Central Michigan 1200 a. 5-6. (1)13.75—-16(1) (1)13.75-16(1) 
refineries. ) 2000 No. 5-6.(1)14.5-16.5(1) (1)14.5-16.5(1) 
Range oil. (1)11-13(2) (1)10.125-11.125(1) (Continued on next page) 
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Refinery Prices—continued 


Prices in Effect Dec. 1 Nov. 24 
CHICAGO (From Mid-Continent p.l. crude) 
Neutral oils vis. at 100° F. 0 to 10 p.p 
Pale Oils: 

Vis. Color 


60-85—No. 2. 12.25(1) 12.25(1) 
86-100—No. 2 12.75(1) 12.75(1) 
150—No. 3 .. 20(1) 20(1) 
180—No. 3 .. 20.5(1) 20.5(1) 
200—No. 3.. 20.5(1) 20.5(1) 
250—No. 3 .. 21.5(1) 21.5(1) 
Red Oils: 

180—No. 5 20.5(1) 20.5(1) 
»00—No. 5 . 20.5(1) 20.5(1) 
250—No. 5 21.5(1) 21.5(1) 
280—No. 5 22.5(1) 22.5(1) 
300—No. 5 23(1) 23(1) 

Note: Viscous oils, 15 to 30 p.p. are quoted 


5e lower; 60-85 and 86-110 No. 2 non-viscous 
ils, 15 to 30 p.p. 0.25c lower. 
Unfiltered Steam Refined (Viscosity at _? 
20.5(1 


a awesans 20.5(1) 
ie sen easee 21.5(1) 31:54) 
200 .. 22.5(1 22.5(1) 
Bright Stocks, 160 vis. at 210° No. 8 color 
0 to 10 p.p. 32(1) 32(1) 
15 to 25 p.p. 31.5(1) 31.5(1) 
30 to 40 p.p 31(1) 31(1) 
filtered Cyl 
Stock . 22.5(1) 22.5(1) 
Note: To obtain prices delivered in Chicago 


add 0.5c per gal. 


Natural Gasoline 


(Group 3 & Breckenridge prices are to 
blenders on freight Basis shown below. Ship- 
ments may originate in any Mid-Continent 
manufacturing district.) 

FOB GROUP 3 

Grade 26-70. ..7.125(Quote). 
FOB BRECKENRIDGE 
Grade 26-70 6.625 (Quote) 6.6 


LPG Prices 


(Of refiners, FOB refineries, in cents per gal., 
tank cars or transport trucks) 

Com- In- Com- Indus- 

mercial dustrial mercial trial 


7.125( Quote) 


25( Quote) 


District Propane Propane Butane Butane 
N.Y. Harbor.. 7.5(2) 7.5(1) 7.5(1) 7.5(1) 
Philadelphia . 7.5(2) coos re 
Baltimore .. 7.5(1) ee ine 
Hastings, W.Va.6.75(1) .... 6(1) 
New Orleans.. SCAB cece eee ceee 
Houston oe6 cans vee 

oledo .. 7.25(1) ee 7.5(1) 


(a) Tank cars only. 


Naphthas and Solvents 


(FOB Group 3) 


Stoddard 
Ilvent ..(1)9.375-9.625(5) (1)9.375-9.625(5) 
Cleaners 
naphtha (1)9.875-10.125(4) (1)9.875-10.125(4) 
V.M.&P. 
Npth . (1)9.875-10.125(6) (1)9.875-10.125(6) 
Mineral 
pirits ...(1)8.875-9.125(6) (1)8.875-9.125(6) 
Rubber 


solv. ...(1)9.375-10.125(4) (1)9.375-10.125(4) 
Lacquer 


dil. ...(€3)10.375-10.625(1) (3) 10.375-10.625(1) 
Benzol dil.(1)10 75-11.125(1) (1)10.75-11.125(1) 
WESTERN PENNA. 

Bradford-Warren: 
toddard 

solvent oe 

ther Districts: 

treated Nptl 10(1) 10(1) 


toddard 

lvent (2)10-10.5(2) 
OHIO (S. O. quotations for 
very); V.M.&P. naphtha D.C. 


(3)10—10.25(2) 
statewide de- 
naphtha, Var- 


lene & 
hio solvent 14.5 14.5 
Rubber solvent 14 14 


KE. TEXAS (Truck Trnspt. 
oddard Solv. (1)9.25—9.75 (1) 


Wax 


WESTERN PENNA. (Bbis. C.L.) 
White Crude Scale: 
22-124 A.m.p. (1)6.5—-9.25(1 (1)6.5-9.25(1) 
4-126 A.m.p.(1)6.5-9. 351) (1)6.5-9.25(1) 
MID-CONTINENT (C.L. FOB Refinery) 
ore refined : 
2-134 AMP, 
bbls. ° 
CHICAGO ‘(FOB Chicago district refinery of 
ne refiner, in bags, carloads. Carloads, slabs 
se, 0.75¢ less. Melting points are EMP 


(1)9.25-9.75(1) 


1 Sa methods; add 3° to convert into 
MP.) 
tully refined: 
2 See Sane. 2S 6.85 
-127 7.15 7.15 
7-129 7.4 7.4 
132 | A 
134 7.95 7.95 
137 8.6 8.6 
Petrolatums 
ESTERN PENNA, (Bblis., carloads; tank 
rs, 0.5c less.) 
White. (2)6.75-8(1) (1)6.75-8(1) 
White. .(2)5.75-7.25(1) (1)5.75-7.25(1) 
m White. (2)5.5-—6.75(1) (1)5.5-6.7 5(1) 
Amber. (2)4—5.5(1) (1)4-5.5(1) 
er (2)3.75-5.25(1) (1)3.75—5.25(1) 
(2)4-5.125(1) (1)4—5.125(1) 


ecember 3, 1947 


New Third Edition .... 
the technology of oil 


field development— 


*fundamentals 
*problems 
* methods 
* equipment 











Complete re f- 
erence book 
on the funda - 
mentals, 
problems, 
methods and equipment used in petroleum 
production. Presents a comprehensive review 
of the field to meet the f sand 
petroleum executives. 


Just published! 


Petroleum Production Engineering 


OIL FIELD 
DEVELOPMENT 


By LESTER CHARLES UREN 
Professor of Petroleum Engineering, 
University of California 
750 pages, 5% x 8%, 383 illustrations, $7. 


Covers in detail the range of processes from 

petroleum exploration methods, through 

principles of development, drilling equipment 

and methods, procedures in casing wells, 

water exclusion, well testing and completion, 

logging techniques, etc. This most detailed 

treatise on these topics available includes 

such developments as: 

@ drilling wells to greater depths than ever 
before, and at lower unit cost 

@ new and more efficient types of drilling 
equipment 

@ new methods of installing and cementing 
casing in wells 

@ new techniques of logging, testing and 
completing wells 

@ broadened application of engineering to 
oil field development 

Maiti your order to: 


NATIONAL PETROLEUM NEWS 
1213 West Third Street, Cleveland 13, Ohio 











SALESMEN WHO POSSESS A KNOWL- 
EDGE OF FUNDAMENTALS AND AP- 
PLICATION OF FUELS AND LUBRI- 
CANTS HAVE MORE CONFIDENCE IN 
THEMSELVES AND IN THE PRODUCTS 
THEY SELL AND THEREFORE ARE BET- 
TER ABLE TO BUILD OR STRENGTHEN 
THE BOND OF CONFIDENCE WITH 
CUSTOMERS AND PROSPECTS. 


A newly revised and enlarged home 

study course designed to give salesmen 

a practical training in the fundamen- 

tals and application of fuels and lubri- 

cants is now ready for enrollments. 
Write for information. 


PETROLEUM EDUCATIONAL 
INSTITUTE 


Drawer 6330 























BLACKMER ROTARY PUMPS 





HAND 
PUMPS 


1% to 25 GPM 
For barrel or 
tank service 


BULK 
PUMPS 


50 to 750 GPM 
Single or twin 






35—S0—90 GPM 
Double Bearing 


Write for Bulletin No. 102 
PUMPS FOR THE PETROLEUM INDUSTRY 


which explains why the 


“Bucket Design” 


(swinging vane 


principle) automatically compensates for wear and how the 
buckets, when finally worn out, are easily replaced and the 
pump restored to its normal capacity. 


BLACKMER PUMP COMPANY 


1880 Century Avenue 


Grand Rapids 9, Mich. 











SERVING THE PETROLEUM INDUSTRY FOR 40 YEARS 
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PRIVATE BRAND 
PACKAGING 


Our modern Philadelphia plant lo- 
cated to service the entire east, offers 
you a complete technical staff and 
highly skilled labor for packaging 
lubricating oils or other liquid chem- 
ical products on an attractive money 
saving basis. 


Check these advantages: 
V 21 car railroad siding. 
Vv Ample truck loading facilities 


VY Over 1,000,000 gallon storage 
capacity. 


\ Complete compounding and 
blending equipment. 


Vv Most modern filling, capping 
and cartoning machinery—4 oz. 
to 55-gal. 


V Daily packaging capacity over 
300,000 gals. 


\ Can service both Philadelphia 
and New York ports for export 
shipments. 


Production for coming year now being 
allocated. 


Write for details 


RADBILL OIL COMPANY 
1724 Chestnut Street 
Philadelphia 3, Pa. 














| ‘VALVE ? 


USE 
<S) 


x THE original 
Universal | nion 
Check Valve 


SAVE the LABOR and 
EXPENSE of install 


ing a new foot valve 


A” or angle check valve 
) 


by inserting valve in 


J union at base of pump 


No digging of driveways necessary 
GUARANTEED to HOLD PUMP PRIMI 
Successfully used for over 10 years 

Write for complete details. 


UNIVERSAL VALVE COMPANY 


Engineers — Manufacturers 
Elizabeth, New Jersey 
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Commercial or consumer 
tank car, tank wagon, dealer 
and service station prices for 
gasoline do not include taxes; 
they do, however, include in- 
spection fees as shown Delow. 
Gasoline taxes, shown in sepa- 
rate column, include 1.5c fed- 


Tank 


Wagon 
Prices 


eral, and state taxes; also city and county 


taxes as indicated in footnotes. Kerosine tank 
wagon prices also do not include taxes; kero- 
sine taxes where levied are indicated in foot- 
notes. Gealer discounts are shown in foot- 
notes. These prices in effect Dec. 1, 1947, as 
posted by principal marketing companies at 
their headquarters offices, but subject to later 
correction, 

Inspection fees per gal., included in both 
gasoline and kerosine prices, unless otherwise 
specified, are as follows: 

Ala. 1/40c on gasoline; Ark. 1/20c; FI. 
1/8c; Ill., 3/100c; Ind. 2/25c; Kans., 1/50c; 
La. 1/32c; Minn. 7/200c; Neb. 2/100c; Nev. 
1/20c; N. C. 1/4c; N. Da. 1/20c; Okla. 2/25c; 
S. Car. 1/8c; 8S. Da. 1/40c; Tenn. 2/5c; and 
Wisc. 3/100c. 

Kerosine inspection fees only: Ala. 1/2c; 
Fla. 1/8c: Iowa 3/50c; Mich. 1/5c per gal. 


Atlantic White Flash 
(Regular Grade) 





pon oan beep Dealer —- —— 
. bid T.W. T.W. Taxes T.W. 
Philadelphia, Pa. 11.9 11.9 1.5 13 
Pittsburgn 3 12.8 12.8 ».5 14.7 
Allentown 12.5 12.5 ».D. 14.4 
Erie ve 12.8 12.8 .5 14.7 
Scranton 12.8 12.8 >.5 14.7 
Altoona . 12.8 12.8 5.5 14.7 
Emporium 12.8 12.8 ».5 14.7 
Indiana 12.8 12.8 5.5 14.7 
Uniontown 12.8 12.8 5.5 14.7 
Harrisburg 12.5 12.5 ».D 14.4 
Williamsport 12.8 12.8 ».5 14.7 
Dover, Del i2.5 12.5 8 14.4 
Wilmington 11.9 11.9 .5 13.8 
Boston, Mass a ‘ 12.2 1.5 
Springfield .. sae 12.5 1.5 
Worcester . : 12.4 4.5 
Fall River oe 12.2 1.5 
Hartford, Conn 12.8 5.5 
New Haven me 12.5 5.5 
Providence, R. I.. 12.2 5.5 AG 
Atlantic City, N. J 11.4 4.5 13.7 
amden 11.4 4.5 ey 
Trenton .. 11.4 1.5 11.7 
Baltimore, Md 11.5 6.5 11.6 
Hagerstown . 12.5 6.5 12.2 
Richmond, Va. Pv 11.3 7.5 12.1 
Wilmington, N. C 11.5 7.5 12.5 
Brunswick, Ga 13.3 7.5 12.9 
Jacksonville, Fla. . sae de 12.8 8.5 12.4 
Mineral Spirits V.M.&P. 
T.W. T.W. 
Philadelphia, Pa..... 13.5 15.0 
Lancaster, Pa bates 14.5 16.0 
Pittebureh, Pa. .....- 16.0 17.0 
FUEL OILS—T.W. 
1 2 5 6 
Phiia., Pa. .. 11.8 10.3 7.75 6.98 
Allentown ..... 12.4 10.9 eee rr 
Wilmington, Del. 11.8 10.3 
Springfield, Mass ee 11.3 
Worcester ..... ome 11.0 
Hartford, Conn. . 11.0 
Taxes: 


Brunswick, Ga., 
clude 1c state tax. 
Discounts: 

Kerosine—Thru Penna. & Del., 2c off t.w. 
price on t.w. deliveries of 25 gals. or more at 
yne time, 

Notes: 

Mineral Spirits prices also apply to Stoddard 
Solvent; V.M.&P. prices also apply to Light 
Cleaners Naphtha. 


kerosine price does not in- 


Diesel 

Crown Gaso- Kero- Fuel 
Net line sine Net 
Dealer Taxes T.W. 


=) 
= 


Covington, Ky. ... 13.5 6.5 13.6 12.9 
Lexington ........ 14.2 6.5 13.8 13.1 
Louisville ........ 13.5 6.5 13.1 12.4 
Paducah ...ccccee 13.3 6.5 12.9 12.2 
Jackson, Miss. 12.9 7.5 12.5 11.8 
VicksSDUrG ....-202 12.5 7.5 12.1 11.4 
Birmingham, Ala. 13.0 8.5 13.1 11.9 
Mobile vere 12.5 9.5 12.6 11.4 
Montgomery 13.1 9.5 13.2 12.0 
Atlanta, Ga. 13.2 7.5 12.8 12.1 
Augusta 13.6 7.5 13.2 12.5 
Macon oe ascnwese Bee 7.5 12.8 i2.2 
Savannnah ....... 12.8 7.5 12.4 pe A 
Jacksonville, Fla. . 12.8 8.5 12.4 | 
Miami sive eee 8.5 12.4 rs 
Pensacola obcheee Ie 9.5 12.2 11.5 
pees 12.8 8.5 12.4 a2... 


Taxes: 

Gasoline tax column includes these city & 
county taxes: Mobile, 2c city; Birmingham, 1c 
county; Montgomery, 1c city & lc county; Pen- 
sacola, lc city. Other taxes not included in 
prices: Georgia, kerosine, 1c; Montgomery, 
kerosine & diesel, 1c; Mississippi, kerosine & 
diesel, 0.5c; Birmingham, diesel, Ic. 

Notes: 

Consumer t.w. prices are same as net dealer 

prices. 








CHEVRON : 
(Regular) Av. Gaso- Kero- 
Re- 80 line sine 








T.T. tail T.T. Taxes T.T. 
San Fran., Cal. 12.1 16.1 15.6 6.0 14.65 
Los Angeles 11.6 15.6 15.1 6.0 13.1 
POGNO. kdcrisaceoe 13. 17.1 16.6 6.0 15.6: 
Phoenix, Ariz... 14 18.7 18.2 6.5 16.25 
Reno, Nev. .... 14 18.3 17.8 7.0 16.8: 
Portland, Ore... 12 16.7 16.2 6.5 16.75 
Seattle, Wash. . 12. 16.7. 16.2 6.5 16.75 
Spokane ....... 15 19.3 18.8 6.5 20.3: 
Tacoma ....... 12.7 16.7 16.2 6.5 16.7 
3oise, Idaho 26:6 .cce DS F.8 om 3t 
Salt Lake, U. .. 15.6 i 18.5 §.5 7 
Honolulu, T. H. 13.1 17.6 16.6 7.5 is 6 
Fairbanks, 
Alaska 24.1 28.1 27.6 3.5 32.6 
Juneau 14.1 18.1 17.6 3.5 18.1 


Taxes: 

Boise 7.5c tax applies to motor fuel only 
avgas taxes are 1.5c federal, 2.5c state. Ren 
7c tax includes 1.5c county tax. Honolulu 7.5 
tax applies to motor fuel only; avgas taxes 
are 1.5c federal, 5c territorial; Hawaiian gros 
income tax also is excluded as follows: fron 
retail price 0.6c per gal., & from TT price 
1% to resellers, 2.5% to consumers. 


Notes: 

Resale & Commercial Gasoline: T.C. price 
for Chevron (regular) and Chevron Aviatior 
80 are 0.25c per gal. below posted net tani 
truck prices; Pearl Oil (kKerosine) T.C. prices 
3c per gal. below posted net tank truck prices 

Prices for Chevron Supreme (Ethyl) are 2 
above Chevron (regular), except at Salt Lake 
& Boise where spread is 1.5c. Prices fi 
Chevron Aviation 91 are 2c above Chevror 
Aviation 80; for Chevron Aviation 100, 
above Chevron Aviation 80. 


Blue Crown (3rd Grade) 
Red Crown (Reg. Grade) 
Red Red Blue 
Cr’n, Cr’n, Cr’n. Gaso- Kero 
Cons. Dir. Dir. line sine 
T.W. T.W. T.W. Taxes T.W 









Chicago, Ill. ... 15.9 13.9 13.4 4.5 14 
EPOGGEUE scccacee BOO 24.3 33.6 4.5 Th. 
PME cccccccces 20.9 BMA 1.9 64.58. 
eo BOP Tee 15.6 14.1 13.6 4.5 14.( 
Evansville, Ind.. 15.8 14.3 13.8 5.5 14.: 
Indianapolis .... 16.0 14.5 5.5 14.4 
South Bend ..... 16.4 14.9 56.5 14.8 
Detroit, Mich. .. 15.3 13.8 4.5 13 
Grand Rapids .. 15.3 13.8 4.5 13 
BOGIOAW ccccvccce 15.8 1.8 ccs 4.5 13 
Green Bay, Wisc. 16.2 14.7 14.2 5.5 14.¢ 
Milwaukee ..... 16.1 14.6 14.1 5.5 14:! 
La Crosse eooe 15.9 14.4 13.9 5.5 14.3 
Duluth, Minn. .. 16.2 14.7 .... 5.5 14.¢ 
Mpls.-St. Paul .. 15.9 14.4 13.9 5.5 14 
PEANRBtO 6.06 cvce 15.9 14.4 13.9 5.5 14 
Des Moines, Ia.. 15.3 13.8 13.3 5.5 13.7 
Mason City ..... aD.t 2.5 3e.4 &.5 134.1 
St. Louis, Mo. 15.3 13.8 13.3 4.5 13.7 
Kansas City .... 14.7 13.2 12.7 &.0 13.1 
St. Joseph one ed ED “acae. “ae” Bena 
Fargo, N. D. ... 16.9 15.4 14.9 5.5 15 
Huron, S. D. ... 16.4 14.9 14.4 5.5 14.8 
Wichita, Kans... 13.3 12.5 12.0 5.5 12 
Omaha, Neb. ... 15.3 13.8 as: aoe 


Stanavo Aviation Number 73 


Cons, T.W. Taxes 
Detroit, Mich. ....... 19.6 4.5 
Fargo, N. D. ain care 18.9 5.5 
Huron, S. D. es 18.4 5.5 
Indianapolis, Ind. .... 18.0 5.5 
Kansas City, Mo 16.7 5.0 


Oleum V.M.&P. Stani- 
Spirits Naphtha sol Taxes 
(Prices are base prices before discount 


CMIGRSO seccce 24 17.3 16.3 4 
Detroit ....... 19.4 18.6 19.9 4 
he ane CO «ce «6S 17.5 17.0 1 
ie DD usecase Been 18.1 16.6 1 
Milwaukee ... 17.9 18.9 18.4 5 
Minneap’ls FF 18.7 17.0 5 
Fuel Oils T. W. 
Chicago 
Standard Stanolex 
Heater Oil Furnace Oi! 
Bee En b.k6 4 ose 0 13.8 13.1 
100-149 gals. ....... 12.8 12.1 
150 gals. & over 12.3 er 
150-399 gals. ....... dass 12.1 
400 gals. & over .... ates 11.6 
Stanolex Stanolex 
Fuel A Fuel C 
Brees MOE. osicccvec 9.15 8.4 
750 gals. & over. Stee 8.4 7.65 
Stanolex Furnace Oil 
100 gals 
1-99 gals. & over 
e+ pala oveeeeee 13.2 12.2 
Detroit 00660006000 12.9 11.9 
Milwaukee .......... 13.2 12.2 
Minneapolis ........ 13.1 12.1 
St. Louis sone oe 06 12.5 11.5 
Kansas City ........ 11.9 10.9 
Taxes: 


Gasoline tax column includes these cit 
taxes: Kansas City, 1.5c; St. Joseph, & St 
Louis, 1c. Naphtha tax column includes 1 
federal & state taxes, Iowa kerosine prices © 
not include 4c state tax. State sales, occup 
tion, consumer & use taxes to be added wher’ 
applicable. 


NATIONAL PETROLEUM NEW 











New 





Oil Price Section SOCONY 
































VACUUM 
4 Tank Wagon Prices—Continued 
Mobilgas (Regular See 
Mobilgas Aircraft Com. Undiv Mobilfuel MOBILHEAT 
Gasoline Grade 80 Grade 91 Grade 100 Cons. Dir. Mobil Kerosine Diesel (No, 2 Fuel) 
— 7ames TH. CTW. TH. TH. FAL. T.W. F.C. T.W. T.W. T.C. Yard - Fie 7 ae Ss A T.C, Yard T.W. 
New York City: 
Manh 5.5 er 17.9 ca cece oses 11.9 12.4 ° os 12.7 11.1 eee see 10.8 
Bronx 5.5 +o 17.9 rr asa ene 11.9 12.4 TT ‘on 12.7 11.1 er sven 10.8 
Kings 5.5 jas 17.9 met ones a> 11.9 12.4 9.0 9.6 12.7 11.1 8.1 8.5 10.8 
Queens ; 5.5 — 17.9 a 6% bs ee 11.9 12.4 oz se 12.7 aa ee | es 10.8 
Richmond ......... 5.5 sis 17.6 cone 19.6 a 11.6 12.1 8.9 9.2 12.1 ape 10.9 8.0 8.4 10.7 
Albany, N. Y. 5.5 17.6 18.6 rr 20.85 11.1 Ry 13..3 9.2 9.4 12.2 8.6 11.0 8.4 8.6 10.8 
Binghamton 5.5 aibikn waa eae ee ine 12.8 13.2 13.7 11.2 11.4 14.2 om 12.6 10.2 10.4 12.4 
Buffalo 5.5 18.5 Beet 19.5 re 21.75 11.9 12.4 12.9 10.4 10.8 13.6 9.7 12.5 9.5 9.9 2.3 
Jamestown 5.5 owes ee ‘ 12.4 12.6 13.1 10.2 er 13.2 _ 12.5 9.9 sees 12.3 
Mt. Vernon 5.5 cee — 12.1 12.6 ens 9.9 12.8 11.2 ‘ 8.6 11.0 
Plattsburg 5.5 er iad vr 12.8 13.3 10.2 10.4 13.0 ct 9.3 a) 11.5 
tochester 5.5 18.4 19.4 12.4 12.9 13.4 10.5 10.5 13.7 aa 11.9 9 9.4 11.7 
Syracuse er 5.5 18.1 19.1 12. 12.5 13.0 10.3 10.7 13.5 9.4 11.7 9.2 9.4 11.5 
B dgeport, ‘Conn. 5.5 ake oe nun 11.9 12.4 9.0 9.2 ~~ ~ 8.3 10.5 
anbury ; 5.5 ; 12.6 13.1 Sane 10.2 és ia o2 9.5 11.5 
fartford 5.5 eee 11.5 12.3 12.8 9.7 9.7 wae 8.9 11.2 8.7 8.7 11.0 
5.5 17.3 11.3 12.0 12.5 9.0 9.0 Tre 8.3 10.6 8.1 8.1 10.4 
7.5 anak 18.4 ee : 11.6 12.6 13.1 9.9 o* 13.2 9.2 11.2 9.0 oe 11.0 
7.5 16.3 17.5 eats 18.5 , - 12.3 11.8 12.3 9.2 sae 12.5 8.5 10.9 8.3 10.7 
4.5 14.45 15.7 15.2 16.7 16.7 18.95 11.1 fe 12.2 9.1 ‘see 12.6 8.4 10.9 8.2 - 10.7 
5.5 ° ° 12.9 13.4 =* 11.0 14.2 11.9 2° 9.7 11.7 
incaster 5.5 14.1 14.6 oe 11.4 14.4 12.8 10.5 12.6 
PERMOMOREOE .cccwccevs 5.5 re ‘aew Sax 12.6 13.1 es 10.5 13.5 11.6 9.5 11.4 
Providence, R. I 5.5 16.7 dome i osee 11.1 11.7 12.2 ‘9 oa 9.7 12.4 8.4 10.8 §.2 8.6 10.6 
surlington, Vt 6.0 18.0 cara tne eat a 12.1 2.7 13.2 10.1 10.3 9.5 11.7 9.3 9.5 11.5 
tutland 6.0 ats eax ce 2. BL OURS ca) ee Gh. a 12.1 : 9.8 11.9 
fank Wagon Prices: Buffalo N.Y. City Rochester Syracuse Boston Hartford Providence 
__, 4 CER ere re 15.0 13.5 16.0 17.0 14.5 16.0 15.0 
M.&P. Ni: iphtha os 16.5 17.6 21.0 15.5 17.0 16.5 
Taxes: N.Y.C. prices do not include 2% city sales tax anateeitins to price of gasoline (ex tax). 


Discounts: Diesel—0.5c per gal. for single delivery of 800 gals. or more. 
Notes: Syracuse V.M.&P. price is in steel barrels. Jamestown t.c. prices are delivered prices; all other t.c. prices are FOB bulk terminals 


Esso (Regular Grade) 


. Sohio X-70 Gasoline 
Consumer Gaso- Kero- 


(Regular Grade) 


(N. B. Prices are Continental's 
‘*‘normal’’ prices. Current sell- 














Tank Dealer line sine Con- Re- Gaso- Kero- ing prices may be lower than 
Wagon T.W. Taxes T.W. sumer sell- line sine ‘‘normal’’ because of local com- 
Atlantic City, N. J. 11.4 11.9 4.5 11.4 T.W. ers S.S. Taxes T.W. —— ) = P 
NOMOEN: seccccce.., De FD £5 Its Ohio, Statewide. 17.0 13.75 17.5 5.5 13.0 ce ee a 
Baltimore, Md 11.3 11.8 6.5 11.4 Akron 17.0 13.75 17.5 5.5 13.0 N-tane (3rd Gaso- Kero- 
Cumberland 12.9 13.4 6.5 13.2 Canton 17.0 13.75 17.5 5.5 13.0 (regular) Grade) line sine 
Washington, D. C.. 11.6 12.1 5.5 11.9 Cincinnati ..... 17.0 13.75 17.5 5.5 13.0 a aS oe 
nville, Va. . 11.9 °12.4 7.5 12.5 Cleveland <2: :: 17.0 13.75 17.5 5.5 13.0 a oe +. ee ee lL hlCUe 
tersburg ns Ms 35 Ws Columbus ..... 17.0 13.75 17.5 5.5 13.0 pnw = June, o7 - : ‘0 oo 
folk 14.0 °H1.5 7.5 i2.8 Dayton ocoee 17.0 223.76 195 6.5 13.8 Bente : ; £<. 
n ond 11.3 1.6 7.5 12.1 Lima ... 17.0 13 75 17 5 5 5 13.0 Casper, Wyo 14.4 13.4 5.5 13.9 
e a9 ne 2 4 sig = = on >a ne > Cheyenne . oe 4.3 13.2 6.5 14.9 
noke . . 12.8 13.3 7.5 12.$ Mansfield 17.0 13.75 17.5 5.5 13.0 Billi N - a 14.9 
Charleston, W. Va.. 12.5 13.0 6.5 13.6 Marion é 17.0 13.75 17.5 5.5 13.0 ings, Mont. 15.4 14.4 6.9 >. 
Fairmont .......... 12.6 13.1 6.5 14.2 Portsmouth’ 17.0 13.75 17.5 5.5 13.0 woe TE a a s 
Parkersburg 12.4 12.9 6.5 13.3 Toledo . 17:0 13.75 17.5 5.5 13.0 Great Falls Ss 3S fs 2 
Wheeling .. 3 12.4 12.9 6.5 13.9 Youngstown 17.0 13.75 17.5 5.5 13.0 Helena ......... 16.1 15.1 6.5 16.5 
Charlotte, N. C 12:3 12.8 7.5 12.9  Zanesvilie ..... 17.0 13.75 17.5 5.5 13.0 Sok Lake U. ... 15.5 4.6 3.5 %-7 
Hickory 12.5 13.0 7.5 13.5 ; ; Twin Falls, Ida. 18.0 17.0 7.5 18.1 
Mt Airy 12.7 13.2 7.5 13.5 Aviation Gasoline—Statewide Albuquer., N.M.. 14.0 13.0 7.0 123.4 
Raleigh > 12.7 13.2 7.5 12.8 } r G li Roswell scoase Bese 12.4 7.0 12.8 
Salisbury 7 12.1 12.8 7.5 13.6 T.W. Taxes Santa Fe ....... 14.3 13.3 7.5 13.7 
Charleston, S. C. 11.6 12.1 7.5 ie Sohio Aviation Gasoline Muskogee, Okla.. 12.4 10.4 7.0 11.3 
Columbia. 12.8 13.3 75 62 Octane (Clear) ........ 18.5 5.5 Oklahoma City.. 12.4 10.4 7 0 11.3 
Spartanburg oe ee 6S CUTS Usso (Clear) Avia. Grade 80. 20.5 5.5 Tulsa seseeee 12.4 10.4 7.0 11.3 
New Orleans, La... 10.7 11.2 8.5 10.4 Aviation Grade 91 ..... 21.5 5.5 Taxes: 
Baton Rouge ...... 10.6 11.1 8.5 10.9 Aviation Grade 100 .... 24.5 5 Gasoline tax column includes these city 
Alexandria ........ 11.2 11.7 8.5 11.0 Naphtha—T.Ww taxes: Albuquerque & Koswell, 0.5c; Santa 
Lake Charles ...... 10.6 11.1 8.5 12.4 soi Statewide Fe, 1c; Cheyenne, 1c. 
Shreveport soeenee Bee 2.2 8.5 10.0 Pe, PE peices tan weae seeenad 18.5 Notes: 
New Iberia ........ 11.6 12.1 8.5 10.6 cn, a ee 19:0 T.W. prices are to consumers & dealers. 
Knoxville, Tenn 12.3 12.8 8.5 13.0 WM WER. os ca cs ns us ceacn 19.0 Effective Nov. 25 
Memphis ... e+. 11.6 12.1 8.5 11.6 Rick ss caer elas paren 19.0 
Chattanooga ...... 12.2 12.7 8.5 12.1 fe NE EEL ELS 19.0 
Nashville <8 3S Sh TE Fuel Oils—T.W ; : : 
ristol 8S 23 84 832 Ga ease... he ms = Thriftane 
Little Rock, Ark 12.3 12.8 8.0 11.2 Senens i . ac HUMBLE Humble (3rd Grade) 
——? (Regular) Gaso- 
. ; Effective Sept. 13, 1947, hangs era 3 OIL 
Mineral Spirits V.M.&P. enn Sutuhaee aviation pm a a be oe Tank Re- Tank Re- line 
. Wy T.W. State Road Wagon tai Wagon ta axes 
ite oad Tax by supporting purchase with Dallas, Te 11.5 16.0 10.5 13.5 5.5 
mewarm, BW. J. cescee 13.5 15.0 State Tax Exemption Form A-10 to supplier. Ft Worth 11.5 16.0 10.5 13.5 5.5 
eee, MA. .--- 2 ge nee Discounts: Houston .... 11.5 16.0 10.5 13.5 5.5 
shington, D. C. .. 16.0 Esso aviation—on contract to hangar opera- San Antonio. 11.5 16.0 10.5 13 . 5.5 
; ; tors and resellers, 2c off consumer t.w. Kerosin 
Fuel Oil—T.W. No, 1 No, 2 Fuel oils—Statewide prices are for t.w. & Tank Wagon ‘Retail 
antic City, N. J.. 11.4 10.0 drum deliveries of 50 gals. or more; pric es for DOMOS, TOR.. cocce 5 10.6 14.5 
I ie re 11.4 10.0 deliveries of less than 50 gals. are 0.5c higher. —*.. gre wi 10.6 14.5 
Baltimore, Md. ... 11.4 10.5 Naphthas—to contract consumers off t.w. OR rrr 10.6 14.5 
v hington, D. C. 11.9 10.9 prices—-Statewide: 300 to 999 gals., 0.5c; 1000 et ED 5 ce ccetcee 10.6 14.5 
p folk, Va. ...... é 11.8 10.1 to 2499 gals., 0.75c ; 2500 to 4999 gals., 1c; Notes: 
Petersburg re 3.3 10.3 5000 or more gais., 1.5c. Lucas County: Less T.W. prices are to all classes of dealers and 
Richmond .......... 12.1 10.3 than 50 gals., tank wagon price, 50 to 249 consumers. 
Charlotte, N. C. .... 12.9 11.1 gals., 0.5c; 250 to 499 gals., 1c; 500 gals. or 
PON sckanaaxess sala 11.4 over 1.5c. 
BN ie linia nidua 12.6 11.6 Notes: 
( rleston, S. C. ... Ae 10.3 Renown (third-grade) gasoline prices are Esso Gasoline 
( imb “iat eines eee wats 11.6 same as X-70 unless otherwise noted. S.S. (Regular Grade) 
tanbure ae ne 10.7 prices are at company-operated stations. Kero- 
a ae are subject to exceptions other Gasoline Gasoline sine 
Taxes: Louisiana kerosine prices do not in- . — T.W. Taxes T.W. 
e le state tax Hamilton, Ont. .... 19.0 11.0 21.0 
Discounts: TOPONCO 2.6 scccces 19.0 11.0 21.0 
5 si 7 : Brandon, Man. .... 24.0 9.0 26.0 
Fsso gasoline—to undivided dealers, 0.5c off Gasoline— Dealer T.W. Winnipeg .......... 22.5 9.0 24.5 
jealer t.w. fe — Indian Gasoline Regina, Sask. 24.0 10.0 26.0 
( __ eet 24 : 
Vaphtha—Newark t.w. prices are for de- ey 7 eS Senies oes Saskatoon ......... 26.8 10.0 28 .8 
ies of 200 gals. or more; less than 200 Dallas, Tex. ..... 11.5 10.5 5.5 Bementon, Alta. ... 22.6 9.0 24.6 
0.5¢ over posted t.w. prices; steel barrel Bt. Worth ...-.+ 21.5 10.5 5.5 Calgary ....+...++. 20.7 9.0 22.7 
veries, 2c over posted t.w. prices. Baltimore Wichita Falls .... 11.5 10.5 5.5 Vancouver, B.C. ... 15.0 10.0 24.0 
Washington prices are for t.w. deliveries Amarillo seve 11.5 10.5 5.5 Montreal, ee. coos 19.0 11.0 21.0 
5-99 gals., no discounts. re 11.5 10.5 5.5 St. John, N.B. ..... 16.5 13.0 20.0 
Notes: = mee . see te 2 we Halifax, N.S. ..... 16.5 13.0 20.0 
le : oe San Angelo oe 5 ‘ 5 Taxes: 
, itective Oct. 30, minimum retail resale ERROR 11.5 10.5 5.5 Gasoline taxes are provincial taxes. 
pree of 15.4c for Esso Gasoline posted BE Sions0s4 tne 11.5 10.5 5.5 Notes: 
ighout New Jersey. BED ccccces Been 10.5 5.5 Prices are per imperial gal. which is 1.2 
Mfifective Oct. 30, according to company San Antonio ..... 11.5 10.5 5.5 U.S. gals. T.W. prices are to divided & un- 
tion. Port Arthur ..... 11.5 10.5 5.5 divided dealers. 
ember 3, 1947 47 








Seaboard 
Export 
Coastwise 
Prices 


Albany 
Philadelphia 

, barges. . 
Baltimore 


Charlesten ... 
Savannah ... 
Jacksonville 

eee 
cee 
Pensacola ‘ 
EE. weeeas 
New Orleans. 
Portland .... 
eee 
Providence . 

New Haven 


(a) Postings of 


Philadelphia 
Baltimore 


Charlestown 
Savannah 
Jacksonville 
Tampa .... 


New Orleans ee 


Portland 
Boston 
Providence 
New Haven 





PEER coe cece 


SPECIAL NOTICE 


Owing to present short supply of many products, some sellers are withholding public quotations 
or the posting of firm prices on some products but are giving OILGRAM the prices they otherwise 


Oil Price Section 





would quote to trade in general and which today they confine mostly to their regular customers only. 


Atlantic & Eastern Gulf Coasts 


Prices are of refiners, FOB their refineries and tanker terminals, and of tanker terminal 
(operators FOB their terminals)—Prices in Effect Dec. 1 


MOTCR GASOLINE 


KEROSINE & FUEL OILS 





(Cargo prices are FOB ship at Gulf, min. of 20,000 bbls., 
export agents, 


Gulf Coast—New Orleans & West 


or tanker 


New Orleans & Lower 


Mississippi te Baton Rouge 


Prices in effect Dec. 1 


South & West of New Orleans 


Tank Cars Barges Tank Cars Barges 

AVIATION GASOLINE 
Grade 115/145 .... 

(AN-F-48) eeee 
Grade 100/130 

(AN-F-48) ‘ 
Grade 91/98 .. 

(AN-F-48) 
Grade 80... 

(An- F-48) 

Motor Gas, Leaded 
*78-78.5 Oct. Ethyl(1)9.2-9.75(1) (1)9.2-9.75(1) ee ere 
t78-78.5 Oct. Ethyl 10.05(1) 10.05(1) (1)10.5-11.5(2). 
Tt78-78.5 Oct. — carn ; 
*74-76 Oct. (28. "325-9(1) (2)8 238 9(1) o.b08 
t74-76 Oct. 9.05(1) 05(1) 9.5(3) 
70-72 Oct. .. 





°* ASTM & Tesearch Octane ratings are approximately same. 
+ Research Octane rating is minimum of 5 points above ASTM rating. 
tt Research Octane rating is minimum of 10 points above ASTM rating. 





(1)14.75- 


(1)13.25 


(1)9 


(1)9-10. 
(1)9-10. 


& are by refiners only to other refiners, 
terminal operations.) 


CARGOES 
Domestic & Export 
all Ports 


16.5(1) 


13(1) 


75-10.25(1) 
10.5(2) 
10.75(2) 

5(1) 
5(1) 


(1)8.5-10.5(1) 














Kerosine 
78-78.5 Oct. &/or No. 5 fuel No. 5 fuel 
74-76 Oct. Ethyl (a) No. 1 fuel No. 2 fuel (0-10 p.t.) (15-60 p.t.) No. 6 fuel 
(1)9.6-10.9(1) (1)10.6-12.4(1) (10)8.6-8.9(14) (12)7.6-8(9) (8)$2.92-3.25(1) $2.74(1) (6)$2.54-2.87(1) 
vat? 5-10.7(1) (1)10.5-11.2(1) (7)8.5-8.9(1) (9)7.5-7.9(9) (6)2.89-3.22(1) 2.71(1) cove 
-1(8) (2)12.1-12.6(3) (1)8.9-9.2(7) (1)8-8.4(6) 3.12(1) sous 2.869(1) 
(2)9- 9-10. 9(3) (1)11.15-12.4(1) (1)8.5-8.8(11) (1)7.7-7.8(11) (1)2.73-2.92(1) (6)2.54-2.67(1 
(1)9.8-10.2(1) (1)11.05—-11.2(1) (1)8.4-8.7(5) (1)7.6—-7.7(5) sees ess ° 
(4)9.175-10.5(1) = (1) 10.175-12(1) (1238, 8-9(9) 8(12) (1)2.71-2.81(1) (4)2.54-2.57(7) 
(1)9.075-9 .6(1) (1)10.075—-10.85(1) 8.7(3) 7.9(4) eees sess 
(1)9.2-9.7(2) (1)10.2-11.5(1) (5)8.7-8.95(1) (4)8-8.2(1) (1)2.68-2.71(1) (4)2.51-2.54(4) 
(1)9.25-9.7(1) (1)10.25-11.35(1) (8)8.65-9(1) (7)8-8.2(1) ose sees 
(1)9.1-10.2(1) (1)10.1-11.45(1) (5) 8.8-9(1) (4)8-8.1(1) (1)2.47-2.53(1) 
(7)10.2-10.5(1) (5)11.2-11.5(1) (8)9.4-9.6(1) 8.7(5) (2)2.50-2.53(2) 
Poteet ap ory (6)11.2-11.5(1) (8)9.4-9.6(1) gir (2)2.50-2.53(5 
(6)10.2-10.5(1) (6)11. 2- 11.5(1) (7)9.4-9.6(1) 8.7(4) eeee 
(7)10.2-10.5(1) (6)11.2-11.5(1) (7)9.4-9.6(1) 8.7(6) — 
eae . 8.2(1) cece ene ee 
(1)9.3-9.9(1) (1)10.3-10 9(1) 9.1(2) 8.5(1) aie 
(1)8.325-—9 .05(1) (1)9.2-10.05(1) (3)7.625-8 .1(2) (4)6.95-—7.4(1) (1)2.22-2.25(1) (5)2. "05-2. 08(4) 
11.1(5) (1)12.35-12.6(3) = (1)8.8-9.2(8) (1)7.9-8.3(7) vi ae 3.045(1) (1)2.265-2.715(1 
(1)10-11,1(9) (1)11-12.6(4) (1)8.7-9.1(14) (1) 7.8-8.2(13) (1)2.905-3 .055(2) 2.905(1) _ (1)2.565-2.715(2 
11.1(6) (1)12.35-12.6(3) (1)8.7-9.1(9) (1)7.8-8.2(8) 2.91(1) (1)2.875-2.925(1) (1)2.555-2.685(1 
11.3(4) 12.8(3) (1)8.6-9(7) (1)7.7-8.1(5) eke 2.575(3) 
one supplier at Philadelphia & Baltimore are for min. 80 Oct. Ethyl 
Bunker C Fuel Diesel Ot) Gas House 
Ships’ bunkers Ships’ bunkers Diesel Oil Gas Oil 
oe (Ex Lighterage) Shore Plants a tg Mid-Continent Lubes 
- (1) (1)3.316-3.36(2) 8(5) (1)7.9-8.2(1) (At Gulf; i k , FAS, New Orleans; tr 
“A aerate ae (2)8.2-8.6(1) 8 .6(1) bulk. FOB terminals) 
«+ (35)2.54-2.57(2) (2)3.32-3.444(1) 8(7) 7.8(1) : : te 
es 3 B4(S) (1)3.366-3.37(2) 8.2(5) 7.8(1) Prices in Effect Dec. 
2.51(4) (1)3.326-3.33(1) (3)8-8.2(1) 7.8(1) Bright Stock Steel Drums Bulk 
(2)2.47-2.50(1) (1)3.326-3.83(1) 8(3) see D color, Vis. at 210° 
2.50(2) 3.23(1) 8.7(3) eee (1)50-53(1) (1)40-42(1 
eter 3.65(3) 8.7(6) eee 
2.40(4) 3.65(3) 8.7(6) Bets ° 
2.05(6) 2.92(2) (1)7-7.525(1) pease Wax 
(1)2.265—-2.715(1) aaa 8.5(2) -5(1) (Melting points are AMP, 3° higher than 
(2)2.565—2.715(1) 3.36(1) 8.4(4) 8.4(1) EMP. Prices are FOB refinery; carloads 
(2)2.235—-2.685(1) (1)3.36-3 .528(1) (1)8.2-8.4(1) .3(1) scale in bags or bbls, fully refined slabs loose 
2.575(2) . (1)8.1-8.3(1) on Prices in Effect Dec. 1 


New Orleans x... N.Y. 
Crude Scale Export Domestic _Export 
Be BOON csccoe wasdee 7.75(1) 
124-6 White 7.75(1) (1)6.25-9.25(1)(1)7. 75-9.5 (1 
Fully Refined: 
123-5 ' (2)6.1-7.05(1) 
125-7. .7.8(1) (2)6.1-7.15¢(1) (1)7.8-7.85(1 
128-30.8.05(1) (2)6.4-7.25(1) (1)8.05-8.25(1 
130-2 . 8.3(1) 6.65(2) 8.3(1) 
133-5.. 8.55(1) (2)6.95-7.55(1) (1)8.55-8.8(1 
135-7.. 9.05(1) 7.2(2) 9.05(1) 
Naphtha 
Prices in Effect Dec. 1 
V.M.&P. Mineral 
Naphtha Spirits 
New York 
Harbor 13.5(4) 12.5(5) 
——— . 13.5(4) 2.5(5) 
Baltimore R ny Oe 12(4) 
Boston 14(4) 13(5) 
Providence saves 3(3) 


Export Prices 
Prices in Effect Dec. 1 
Mexican Gulf Ports 
U. 8S. Dollars per Bbi. 





Motor Gas, Unleaded wy nies’ 
bo Oct. meee Bunkers) Bunkers) 
Oct. ate an Tampico $2.05 2.69 
een . 8 "075 (2) 8.075(2) Veracruz... Tp Sekt a 205 4 89 
KEROSINE & LIGHT FUELS Minatitlan ............ 2.05 2.69 
41-43 w.w. kero.... (3)7.625-—8.1(2) (2)7.625-8.1(1) (1)7.6~-9(1) (3)7.75-9(1) Pacific Coast 
42-44 w.w. kero.... - ah Pee ee $2.66 $3.95 
No. 2 fuel Oil. x <0s.<: (496. 95-7 .4(1) 6.95(2) (1)6.8-7.8(1) (3)6.75-8.5(1) Manzanillo ee 2.66 3.66 
DIESEL & GAS OILS Salina Cruz ... 2.66 3.50 
Gera Gk ecscenss “Aes 7.075(2) 7.125(1) (1)6.875-8.5(1) Note: All bunkers sales subject to Mexican 
peers (1)7.075-—7 .2(1) 7.125(1) (1)6.875-8.5(1) stamp tax on 1.65% ad valorem. 
53-57 Gi. ... 000000 0(2)7.2-7 .625(1) (1)7.05-7.8(1) (1)7-8.5(1) 
BB & abv die ayy (1)7.225-7.75(1) ; 93°85 NPN Gasoline Index 
0. el oll...... 25 wees 2.95(1) tt Tank 
115-60 p.t. .......#t0-10 p.t. we Car 
Cents Per Gal. 
HEAVY FUELS gy — Pacific C Gee. 2... 13.16 i 
Cargoes (Ex. Lig rage a i i Month ago t 07 2 
All Ports A Pests Prices ; Pace 1 Fear ago +e “ 
Below 28 grav. 9)€2 65-2.95(1) (In Ship’s Bunkers, Diesel Fuel Bunker C Fuel Dealer index s an ‘average of undivided 
heavy diesel (2)$2.65-2.¢ = dealer prices, ex-tax, in 50 cities. 
2 & ohees or Deep Tank Lots) (P.S. 200) (P.S. 400) Tank car index is weighted average of fol- 
= 1)2.90-3.05(1) San Pedro, i acd - ; lowing wholesale markets for regular-grade 
grav. diesel (12.8 Calif . (3)$2.68-2.90(1) (1)$1.70-1.80(2) ; ; ° 1 
s. TT re 2\9 © OF ppg tn -. gasoline, FOB refineries or terminals: Okla 
Bunker C San Francisco. (3)2.89-2.95(1) (1)1.75-1.90(2) Mid-Western, W. Penna., Calif., N. Y. Har- 
fuel .....(3)$2.00-3.00(1) (11)2.05-2.75(1) Portland, Ore..(3)3.10-3.15(1)  (2)2.00-2.05(2) bor, Philadelphia Jacksonville, Boston and 
Seattle, Wash. .(3)3.10-3.15(1) (2)2.00-2.05(2) | aut c ’ ; 
sulf Coast. 
‘ ae RATES sii ai Lake Port Terminal Prices 
pproximate rates, ¢ per bbi.; Gult- Prices in Effect Dec. 1 
N. Atlantic, not east of N.Y. Rates Buffalo Cleveland Detroit Toledo 
are for vessels 14,000 DWT or over; 78-78.5 Oct. Ethyl ..... en 12.75(1) ne 
for vessels 9000/13,999 DWT, rates are CA.08 OM... kk cax SE ol 3)11. ‘9 “42. 15(1) 7 eaaee 11.25(1) 
15% higher. EEE 6 ciccvaee ee -(3)10.4-10.7(1) TTrT eT ores onse 
Heavy crude & fuel, 10-19.9 grav. 43.8 Diesel Fuel .......... (1)9.7-10.9(1) 10.5(1) ie (1)9.5-10.5(2 
Light crude, 30 grav. or lighter.. 39 PE PE ccekireiehe. esas 11.25(1) 10.5(1) (1)10.2-11.25 
Gasoline ... 2... 0- see cece ce eeees 32.9 SS &  Beeaeeeeer e+ -(1)9.5-9.8(1) PF 10.05(1) 10(1) 
Kerosine ... 1... eee cece ee cecenes 36 No. 3 Fuel ..... nates Senses 10.5(1) 9.8(1) (1)9.2-10.5(2 
No. 2 fuel .. . 38 No. 5 Fuel . bOSSSRO. . web eee 8.9(1) 9.2(1) 8.25 
= rere (1)7.9-8 .95(1) 8.5(1) 8 .35(1) 8(3) 
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CRUDE PRODUCTION AND RUNS TO STILLS 


(MILLIONS OF BARRELS DAILY) 


a 
SERES 


y FMAMJJASONDJFMAMJJASONDJUFMAMJJASOND 41) 25 | 8 152229 6 132027 
1945 1946 47 oct. NOV. DEC. 














RESIDUAL FUEL OIL STOCKS 


(MILLIONS OF BARRELS) 





Daily Average, Penna. Crude 
Runs to Stills 


Figures showing the daily average 
runs to stills of Pennsylvania crude 
oil for week ended Nov. 22 were 
not received at NPN press time. 
These statistics will be published in 
a later issue. 





Crude Oil Stocks 























45 (Bureau of Mines figures in thousands of bbls.) 
Change 
from 
Nov. 15 Nov. 22 Nov. 15 
Pennsylvania Grade 2,170 2,128 — 42 
Other Appalachian 1,383 1,356 27 
Lima- Michigan 899 927 + 28 
Illinois-Indiana 10,525 10,188 — 337 
$ ¢ sas 9 O¢ 9 O56 ” 
aT FMAMJJASOND. 4 ie 25 1 8 152220 6 132027 — oc toe a 
Louisiana : 11,766 12,353 + 587 
CRUDE OIL STOCKS North . 3.271 23,278 4 4 
(MILLIONS OF BARRELS) Gulf 8,495 9,078 + 58S 
Mississippi ‘ 2.970 2,665 — 305 
New Mexico 6,295 6,257 — 38 
Oklahoma 26,837 26,469 — 36% 
Texas 112,249 113.376 +1,127 
East Texas 17,612 17,900 + 28S 
West Texas 40,873 41,538 + 66. 
Gulf Texas . 29,219 29,168 - 
Other Texas 24,545 24.770 + 22 
Panhandle 3,102 3,017 — 8 
North 7,199 7.172 2 
South 5,966 5.825 - 141 
Other . 8,278 8.756 4 47% 
Rocky Mountain 9,347 9,300 - 4 
California 23.775 24,225 1 
Foreign 4,022 3,958 - 64 
Total gasoline bear 
ing in U.S 222.901 224,005 +1.104 
Heavy in California 5,382 5,487 It 
Total located in Bu- 
reau of Mines’ East 
Coast District 12,698 12.555 
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, REFINERY OPERATIONS 
American Petroleum Institute figures in 
housands of barrels of 42 gallon each Gasoline 
Figures include reported totals plus es- Production at Gas Oll & 
mate of unreported amounts and are Crude Runs to Stills Refineries Inc. Kerosine Dist. Fuel Ol) 
therefore on a Bureau of Mines basis.) Daily Average % Operated Natural Blended Produetion Production 
Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Nov. 22 Nov. 15 Nov, 22 Nov. 15 Nov. 22 Nov. 15 Nov. 22 Nov. 15 Nov. 22 Nov. 15 
Bast Coast . 763 768 93.2 93.8 1,824 2,035 292 237 1,345 1,037 
Appalachian (Dist. 1) 93 SS 75.6 71.5 260 27 51 51 79 76 
Appalachian (Dist. 2) 70 58 107.7 89.2 224 175 30 27 56 44 
Ind., Ill Ky. 878 877 92.5 92.4 3,017 2,989 389 396 953 922 
)kla., Kans Mo 457 438 100.7 96.5 1,603 1,506 148 131 572 564 
Inland Texas 242 263 83.4 90.7 1,048 1,053 131 143 105 145 
Texas Gulf Coast 1,329 1,284 101.5 98.1 4,022 3,940 648 709 1,72 1,722 
Louisiana Gulf Coast.. 394 373 111.9 106.0 1,152 990 347 285 558 443 
No. La. & Arkansas 67 74 59.3 65.5 192 185 54 55 43 S4 
Rocky Mt. (Dist. 3).. 12 12 92.3 92.3 42 42 3 11 11 
tocky Mt (Dist. 4).. 127 134 74.7 78.8 389 430 15 17 129 158 
ilifornia : : action oul 797 860 78.8 85.0 2,365 2,467 84 56 1,002 953 
Tot U. 8 RB. of M. Basis. - 5,229 5,229 92.2 92.2 16,138 16,086 2,192 2,107 6,574 6,159 
S B. of M. Basis, Nov. 23, 1946... 4,612 15,188 1,896 5,691 
. Residual Total Total Stocks Total Stocks Stocks of Per Cent Dally 
Fuel Oil Stocks Gas OH! and Residual Finished and Un- Refining Ca- 
Production Kerosine Distillates Fuel Oil finished Gasoline pacity Reported 
Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Nov. 22 Nov. 15 Nov. 22 Nov. 15 Nov. 22 Nov. 15 Nov. 22 Nov.15 Nov. 22 Nov. 15 Nov. 22 
ast Coast 1,696 1,486 8,181 8,331 18,259 18,768 8,635 9,164 18,605 18,103 99.5 
Appalachian (Dist. 1). 75 79 431 459 784 796 419 435 f 2,087 90.6 
Appalachian (Dist. 2) 95 20 133 141 262 253 209 228 3: SS5 100.0 
Ind., lll Ky 1,113 1,181 3,007 3,059 9,116 9,129 5,581 5,715 4,625 14,102 91.2 
Okla Kans., Mo. 471 451 1,287 1,215 3,806 3,911 1,732 1,723 7,444 6,771 82.6 
Inland Texas 408 417 693 690 557 581 720 741 2,815 2,695 9 
Texas Gulf Coast ; 1,748 1,681 5 3,780 10,732 10,538 8,252 8,418 14,529 14,903 95.1 
Louisiana Gulf Coast... 464 454 2,193 3,230 3,490 3,084 3,010 5,167 5,243 97.6 
N. La. & Arkansas 90 116 430 442 428 226 233 1,572 1,473 66.9 
Rocky Mt. (Dist. 3)........ 22 22 25 24 23 33 30 84 79 24.3 
Rocky Mt. (Dist. 4) 257 290 147 907 931 668 660 1,524 1,467 78.2 
California =a ies bts waa 2,008 2,289 1,003 14,527 14,435 27,215 27,470 15,490 15,233 87.1 
Total U. S B. of M. Basis. ‘ — 8,447 8,556 21,218 21,473 62,646 63,283 56,774 57,827 °*84,777 83,041 90.3 
= B. of M. Basis, Nov. 23, 1946.... 7,872 21,038 68,846 59,744 t87,620 


Unfinished gasoline stocks included are: * 8,897,000 bbls.; + 8 


U. S. Crude Oil Production 


(American Petroleum Institute figures) 
WEEK ENDED 
Nov. 22 Nov. 15 








Barrels Barrels 
(Daily Average) 
"New York-Penna 45,800 44,050 
Florida 950 750 
Vest Virginia 7,300 7,400 
*Virginia 150 150 
*Ohio—Southeast 7,450 7,250 
Ohio—Other 2,150 1,900 
Indiana 17,400 18,050 
linois 178,450 176,650 
Kentucky 27,350 26,250 
Michigan 48,000 43,500 
Nebraska ee 550 550 
Kansas **296,100 298,650 
Oklahoma **410,700 411,300 
Texas 
District 1 24,550 24,550 
District 2 162,150 162,150 
District 3 486,850 486,850 
District 4 253,750 253,750 
District 5 41,550 41,550 
East Texas ; 304,000 304,000 
Other District 6 117,450 117,450 
District 7-B 41,350 41,350 
District 7-C 41,700 41,700 
District 8 643,400 643,400 
District 9 133,550 133,550 
District 10 88,100 88,100 
Total Texas 2,338,400 2,338,400 
rth Louisiana 105,950 105,750 
t Louisi: ina 345,200 345,200 
al Louisiar 451,150 456,950 
insas 78,950 79,350 
Sissipp 110,850 106,800 
ibama ji 1,250 1,200 
Ww Mexice Southeast 119,800 119,800 
ew Mexics Other 450 400 
ming 125,100 
tana 24,550 
1dc 48,600 
rnia 925,500 
tal 1 Ss .. 5,275,300 5,257,100 
na. Grade crude incl 60,700 58,850 
* Okla Kansas, Neb. figures are for week 
ed 7 a.m. Nov. 20, 1947 
vs ecember 3, 1947 





,622,000 bbls 





GAS OIL AND DISTILLATE STOCKS 


(MILLIONS OF BARRELS) 
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Pennsylvania Oil Other Than Lubes at Refineries 


(Compiled By National Petroleum Assn. from reports of oil region 
refiners. Figures in bbls.) 
Sept., Aug., 
1947 1947 
1. Naphthas and Gasoline’ 
(1) Straight run, unblended and/or unleaded 
for sale as motor fuel.. 1,807 2,179 
(2) Naphtha and gasoline for sale for blend- 
ing or further refining or held at refinery 
for further distillation, reforming, blend- 


ing or leading 
Below 65 
(2) above 


(3) 


octane, 


(4) 65 octane and above 


not 


3. Kerosine 


2. Salable naphthas other than motor fuel 
include refinery process naphthas) 


4. 36/40 gas oil (including furnace oils) 


5. Fuel oil (not 


reported above) 


not included in (1) or 


(does 


6. Oils held as cracking plant charging stocks 


7. Non-viscous 
8. Wax distillate 
9. Crude 


10. Wax 


petroleum 


(Ibs. ) 


neutrals 


186.696 


1,436 2,118 
232,200 183,486 
14,517 14,564 
93,101 81,339 
6,561 56,146 
43,964 38,283 
254,158 250,540 
27,248 22,686 
127,701 119,238 
$2,195 35,441 
2, 791,231 2,391,198 





Pennsylvania Lubricating Oils 


(Compiled by 


1. Raw long residuum 

2. 600 steam refined stock.. 
3. Other steam refined stock 
4. Finished dewaxed long 


5. Bright stock 


6. Viscous neutral (below 180 vis.) S84 


7. Viscous neutral 


National 


Petroleum 
refining Pennsylvania Grade 


(180 vis. 


at 


residuum 


100) 


Assn. from reports of companies 
crude oil. Figures in bbls.) 
Pro- In- Pro- In- 
duction ventory duction § ventory 
Sept. Sept. Aug. Aug. 
1947 1947 1947 1947 
6,264 7,340 13,222 15,177 
243,861 209,040 251,502 196,401 
85,268 50,502 76,018 41,044 
4,536 31,193 30,650 36,747 
174,877 168,373 165,182 151,307 
136 116,004 88,583 120,485 
119,129 87,645 17,976 87,630 





Midcontinent Lubricating Oils September, 1947 





(Western Petroleum Refiners Assn. figures in bbls. of 42 gals.) 
Steam 
Bright Viscous Paraffin Refined Blended 
Stocks Neutrals Oils Stock Oils 
Production 255,422 $88,974 76,146 35,518 580,168 
Shipments: 
Domestic 248,780 177,264 98,122 29,235 534,644 
Export 35,944 4,970 S36 660 25,941 
TOTAL 284,724 482,234 98,958 29,895 60,585 
Inventory Sept. 30 157,598 $94,819 70,872 91,900 361,362 
Days Supply 17 28 
Pacific Coast Demand 
(Bureau of Mines figures, total deliveries, thousands of b/d) 
Gas Oil Heavy All 
Gasoline & Diesel Fuel Oil Products 
1946 1947 1946 1947 1946 1947 1946 1947 
January 248 313 139 177 432 $20 17 1,035 
February 283 320 129 142 $36 $25 47 1,012 
March s00 304 106 117 446 0 962 932 
April : 274 336 101 125 76 3S5 S51 OSS 
May 323 332 7s S85 1 7 S64 912 
June 326 385 76 10 343 62 S71 978 
July 329 335 72 SS 32 60 S59 935 
\ugust 325 370 67 100 Dd 62 S85 OR5 
September 318 370 i7 11 339 SSE S60 =—1,030 
October 320 100 26 S70 
November 293 128 563 896 
December 308 146 i1¢ 993 
Jan.-September 3038 341 4 7 S S90 O78 
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Dealer & Service Station Prices for Regular-Grade 
Gasoline in 50 Representative Cities 


City 


Average U. S 
Portland, Me. 


Manchester, N. H.... 


Vt. 
Mass, 


3urlington, 
Boston, 
Providence, R. I. 
Hartford, Conn. 
Buffalo, N. Y. 

New York, N. Y. 
Newark, N. J. . 
ra. 


Philadelphia, 
Dover, Del. 
Baltimore, Md. 


Washington, D. C. 
Charleston, W. Va 
Norfolk, Va ; 
Charlotte, N. C 
Charleston, S. C 
Atlanta, Ga. 
Jacksonville, Fla 
Ala, 
Miss. 
Tenn 
Ky. 
Ohio 
Ind 


3irmingham, 
Vicksburg, 
Memphis, 
Lexington, 
Youngstown, 
South Bend, 
Chicago, Il. 
Detroit, Mich 
Milwaukee, Wis 
Twin Cities, Minn 
Fargo, N. D 
Huron, S. D 
Omaha, Neb 

Des Moines, Ia 
St. Louis, Mo 
Wichita, Kan 
Tulsa, Okla 

Little Rock, Ark 
New Orleans, La 
Houston, Tex 
Albuquerque, N. M 


Denver, Colo 
Casper, Wyo 

3utte, Mont 

3oise, Ida 

Salt Lake City, Utal 
Reno, Nev 

Phoenix, Ariz 

San Francisco, Calif 
Portland, Ore 
Spokane, Wash 


Includes City Tax of lc 


Includes City Tax of 0 


\PI 


November 1, 1947 








Dealers’ Indicated Gasoline Tax Service 
Net Price Dealer (Ine. 1.5¢ Station 
¢Ex. Tax) Margin federal Tax) (Inc. Tax) 

13.03 4.76 6.28 24.07 

12.00 4.50 7.50 24.00 
12.80 4.70 5.50 23.00 
12.80 4.00 6.00 22.80 
11.90 4.50 4.50 20.90 
11.90 4.60 5.50 22.00 
12.50 4.60 5.50 22.60 
12.50 4.80 5.50 22.80 
12.10 5.80 5.50 

11.40 5.00 4.50 

11.90 4.50 5.50 

12.50 5.00 5.50 

11.30 4.80 6.50 

11.60 5.30 5.50 

12.50 6.00 6.50 

11.00 6.10 7.50 

12.30 5.40 7.50 

11.60 6.20 7.50 

12.60 4.90 7.50 

12.20 4.80 8.50 

12.40 5.10 8.50 

11.90 5.60 7.50 

11.60 4.90 8.50 

13.40 4.80 6.50 

13.75 3.75 5.50 

14.90 5.10 5.50 

13.90 4.13 4.50 

13.80 4.58 4.50 

14.60 5.00 5.50 

14.40 5.10 5.50 

15.40 4.00 

14.90 +.00 

13.80 3.50 

13.80 4.20 

13.80 5.00 

12.50 4.50 

12.40 , 60 

12.30 5.20 

10.70 9.70 

11.50 5.00 

14.00 5.00 

13.50 4.50 

14.40 6.10 

15.50 4.00 

15.50 1.70 7 
15.60 4.90 26.00 
14.00 4.00 25.00 
14.50 4.00 25.00 
12.00 4.00 22.00 
12.50 4.00 23.00 
15.00 4.00 6.50 25.50 
per gal 

5e per gal 


figures as reported by 


The Texas Ce 





Net Stocks of Pennsylvania Crude Oil 


(Compiled by 


National 


Petroleum Assn. Figures in 


Sept. 30, Aug. 31, 





bblis. 


Sept. 30 




















1947 1947 1946 
At Refineries 268,424 270,558 298,61s 
Pipeline and Tank Farms 1,606,397 1,694,750 1,449, 0¢ 
Total 1,874,821 1,965,308 1,747,6 
Production of Natural Gasoline 
Figures showing the production of natural 
gasoline in September were not received from 
the U. S. Bureau of Mines at NPN press time 
These statistics will be published in a later is- 
sue. 
NATIONAL PETROLEUM NEW 

















Change from previous year: 


Total Change 


Percentage change in 


Daily 


Average.. 


Gasoline Consumption By States, August, 1947 























API Figures** 











+-225,176,000 


+8.05% 


Tax Ratet Month of 

August July, 1947 Aug., 1947 Aug., 1946 % 
Cents Gallons Gallons Gallons Change 
Alabama 6 38,132,000 37,930,000 35,604,000 + 6.53 
Arizona 5 16,265,000 15,576,000 13,919,000 $-11.90 
Arkansas 6% 26,807,000 27,613,000 25,213,000 +. 9.52 
California i 258,237,000 296,671,000 276,639,000 i. 7.98 
Colorado 6 40,858,000 39,875,000 38,318,000 + 4.06 
Connecticut 4 37,368,000 39,798,000 37,190,000 + 7.01 
Delaware : 4 7,491,000 7,157,000 6,720,000 + 6.50 
Dist. of Columbia 14 14,810,000 13,273,000 12,566,000 + 5.62 
Florida 7 ,761,000 51,029,000 15,626,000 +11.84 
Georgia 6 3,114,000 52,120,000 19,352,000 + 5.61 
Idaho 6 3,865,000 18,018,000 16,466,000 4. 9.43 
Illinois 3 2,234,000 159,522,000 144,439,000 +10.44 
Indiana 4 168,000 83,928,000 78,163,000 + 7.38 
lowa 4 4,000 70,716,000 65,348,000 + 8.21 
Kansas 4 78,574,000 59,502,000 52,249,000 +13.88 
Kentucky 5 447,000 40,372,000 36,855,000 + 9.54 
Louisiana 7 3,899,000 35,195,000 34,348,000 $+ 2.47 
Maine 6 21,369,000 22,345,000 20,571,000 + 8.62 
Maryland 5 5,701,000 37,687,000 35,683,000 + 5.62 
Massachusetts 3 319,000 77,920,000 69,182,000 $12.63 
Michigan 3 2,098,000 154,222,000 140,418,000 + 9.83 

Minnesota 4 , 725,000 74,453,000 74,807,000 am oe, 
Mississippi 6 ,135,000 30,896,000 26,247,000 $17.71 
Missouri 2 683,000 76,602,000 72,883,000 + 5.10 
Montana 5 22,047,000 22,768,000 22,561,000 } 92 
Nebraska 5 38,477,000 35,631,000 33,030,000 . ¥.87 
Nevada 4 6,781,000 6,796,000 6,324,000 +- 7.46 
New Hampshire 4 12,958,000 13,132,000 11,823,000 4-11.07 
New Jersey 3 94,879,000 99,132,000 91,843,000 1 7.94 
New Mexico 5 ; 16,685,000 15,898,000 + 4.95 
New York 4 4 210,283,000 192,435,000 ‘. O27 
North Carolina 6 63.513,000 61,137,000 61,415,000 — .40 
North Dakota” 4 25,516,000 28,699,000 31,968,000 —10.23 
Ohio $ 167,840,000 158,973,000 150,286,000 + 5.78 
Oklahoma 5% 59,350,000 51,226,000 45,959,000 +-11.46 
Oregon 5 42,992,000 43,543,000 39,517,000 $10.19 
Pennsylvania 4 168,156,000 168,265,000 156,366,000 + 7.61 
Rhode Island 4 14,608,000 14,111,000 12,494,000 +-12.94 
South Carolina... 6 31,054,000 30,884,000 28,539,000 .. $.23 
South Dakota } 23,838,000 24,733,000 24,331,000 + 1.65 
Tennessee 7 46,950,000 47,020,000 41,334,000 +.13.76 
Texas Hy 223,995,000 210,806,000 179,927,000 4-17.16 
Utah 4 17,212,000 16,830,000 15,418,000 + 9.16 
Vermont 4% 8,351,000 9,629,000 8,719,000 +10.44 
Virginia 6 56,662,000 55,196,000 52,877,000 1. 4.39 
Washington 5 56,136,000 56,898,000 53,675,000 4+. §.00 
West Virginia 5 27,959,000 24,425,000 24,032,000 +- 1.64 
Wisconsin 4 §2,733,000 77,645,000 74,285,000 }- 4.52 
Vyoming i 12,642,000 14,045,000 11,874,000 +-18.28 
Total oa 3,080,104,000 3,020,912,000 2,795,736,000 + 8.05 
Daily Average 99,358,000 97,449,000 90,185,000 + 8.05 








t These are state tax rates per gallon. 
t Includes 1c increase effective Aug. 1, 1947. 


In addition there is the federal tax of 1.5c per gal 


§ Includes approximately 2,500,000 gals. lost due to destruction of a tanker, in June 1947. 


** In general, these figures include all gasoline sold or consumed within the confines of the state, 


ntaxable purpose. 


_ 


——8 Months Ending With 


Aug., 1947 





, 700,398,000 


+-8.59% 


Statistics 








Aug., 1946 





c 
Gallons Gallons Change 
283,665,000 255,600,000 4-10.98 
124,603,000 111,742,000 411.51 
196,746,000 177,514,000 1.10.83 
§2,233,332,000 2,061,298, 000 8.34 
249,787,000 230,764,000 1. 8.24 
277,202,000 251,358,000 4.10.28 
50,809,000 46,333,000 9.66 
103,741,000 95,910,000 8.16 
431,640,000 374,930,000 1.23.13 
396,111,000 353,872,000 +-11.94 
109,875,000 98, 000 +-11.64 
1,191,080,000 1,083, 000 9.90 
634,868,000 590,729,000 7.47 
539,197,000 506,: ,000 6.52 
435,168,000 409,341,000 6.31 
292,851,000 266,396,000 9.93 
264,132,000 243,610,000 8.43 
131,304,000 121,460,000 8.10 
274,350,000 249,106,000 1.10.13 
539,181,000 488,283,000 10.42 
1,072,025,000 951,964,000 +-12.62 
506,245,000 469,209,000 1. 7,89 
224,517,000 197,524,000 4-13.67 
584,991,000 538,047,000 8.72 
130,635,000 121,862,000 1 7.20 
239,160,000 220,085,000 t. 5.67 
42,491,000 39,960,000 6.33 
74,758,000 68,344,000 + 9.38 
668,097,000 620,561,000 . 7.66 
118,480,000 108,774,000 8.92 
1,394,650,000 1,278,127,000 i 9.12 
454,269,000 416,702,000 90 
158,209,000 59,132,000 58 
1,162,637,000 1,064,425,000 9.25 
386,464,000 354,085,000 9.15 
284,737,000 249,482,000 +.14.13 
1,117,212,000 1,083,779,000 i 8.62 
97,820,000 88,293,000 4.10.79 
228,469,000 202,411,000 12.87 
145,208,000 143,484,000 1.20 
344,440,000 312,559,000 10.19 
1,502,325,000 1,497,478,000 4 32 
109,898,000 99,316,000 10.65 
55,765,000 50,681,000 4.10.00 
399,499,000 368,255,000 8.48 
380,812,000 350,156,000 1. 6.7% 
183,531,000 167,097,000 9.83 
531,845,000 488,318,000 + 8.91 
73,003,000 64,686,000 1.12.86 
21,491,834,000 19,791,436,000 + 8.59 
88,444,000 81,446,000 8.59 


regardless of whether it was for a taxable or 





EQUIPMENT PERSONALS 





Erie Meter Systems has_ estab- 
lished larger quarters in Tulsa, Okla., 
at 3622 East 11th St. Jack Dicker- 
son, in charge at Tulsa, reports the 
new Erie Meter building is_ five 
times larger than the previous store. 
The company is now prepared to 
tock its broad line of petroleum 
torage and dispensing equipment for 
ervice stations, farms, and airports. 
Facilities have been installed to per- 
iit overhauling, re-building, repaint- 

ig and general servicing of all Erie 
eter products. 


oO - oO 
Henry C. Szesny, formerly with 


eck Oil Co., Chicago, and Shell Oil 
»., is now district manager in Chi- 
ago for Dayton Pump and Manu- 
icturing Co. 

oO o ° 
R. W. “Dick” Henderson has been 
ppointed West Coast ‘division man- 


ecember 3, 1947 


ager for the Prest-O-Lite Battery Co. 
He will make his home in Los Angeles. 
Mr. Henderson was formerly man- 
ager of the Southern California dis- 
trict for the Auto-Lite Battery Corp. 


° ° © 


Russell Wilks has been named 
director of public relations for the 
U. S. Rubber Co. He was formerly 
manager of publicity. 


° c ° 


B. B. Baines, assistant to the pres- 
ident of Buckeye Iron and Brass Co., 
Dayton, is back on the job after sev- 
eral months illness. 


° oO ° 


C. J. Morgan, recently named 
special divisional manager of the Fisk 
Division of the U. S. Rubber Co., has 
now been appointed assistant sales 
manager of Fisk. 


Roger S. Firestone has been named 
president of the Firestone Plastics 
Co., a new subsidiary of the Fire- 
stone Tire & Rubber Co. A new 
plastics laboratory was recently com- 
pleted for research and development 
work at Pottstown, Pa. This is in 
addition to production facilities at 
Pottstown and Paterson, N. J. 


° oO ° 


Larry H. Coffin has become assis- 
tant to George K. Hinshaw, vice pres- 
ident of the foreign operations of 
the Goodyear Tire & Rubber Co., 
following eight years of overseas 
service in the Goodyear Sao Paulo, 
Brazil, plant. 

° ° oO 

G. M. Scott has been appointed 
district manager of the newly estab- 
lished West Virginia direct factory 
division of Service Station Equip- 
ment Co., Muskegon, Mich. The dis- 
trict office will be located in Charles- 
ton. 
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CLASSIFIED 








For Sale 


CORYELL & SON are not selling out, but we 
are reducing some of our holdings in which 


we have several good bulk storage tanks fo! 
sale at a reasonable price L. L. CORYELI 
& SON, Lincoln, Nebraska. 


For Sale 


BULK OIL BUSINESS FOR SALE, 49,000 gal 
storage. Good farm and resale business in 
southwestern Wisconsin. For particulars write 
Cc E. KELLOGG, Cobb, Wisconsin 





STORAGE TANKS 
Vertical and underground Underwriters 
labeled. Shipments from Philadelphia, 
Cleveland, Birmingham, and Kansas 
City. 

RALPH ROBB COMPANY 

Socony-Vacuum Bldg. Chicago 5, Il. 

Tel.: Wabash 1632 





FOR SALE 
We have for delivery from stock— 
Two—4201—-No. 90 Bronze fitted 90 
gallon per minute Blackmer twin 
pumps with 3 HP 3 Phase Explosion 
Proof motor Also two Roper twin 
units, same specifications. 
H. A. BURGE & SON 
340 Madison Ave Memphis, Tenn. 
Phone 80191 











FOR SALE 


1 4500 gallon tank, 1 compartment 


1 1500 gallon tank, 3 compartment 
Used 3 months, (being traded for 
larger units.) 

TRAILER COMPANY OF LANCASTER 


Phone 6101 Lancaster, Pa. 


HYDRAULIC BRAKE FLUID 
Premium Heavy Duty Quality. Castor 


Oil type Meets highest SAE specifi- 
cations Comparable with leading 
brands Unconditionally guaranteed 
5 and 55 gallon steel containers Pre- 
inventory liquidation. Big profit possi- 
bilities Priced to move at once 


BOX 322 














STEEL STORAGE TANKS 


9 SOO-Gallon S° x 26° 


) 
2-—-7,800-Gallon, 7’ x 27’ 
Located in Oklahoma 


Other Tanks Toe 


RON & STEEL PRODUCTS, ING 


12 years’ experience 
General Oftice New York Oft 
156A S. Brainard Ave. 120 Liberty St 
Chicago , Bas w York 6, N.Y 
Phone: BAY $456 hon Ik $2 


“ANYTHING containing IRON 


or STEEL 


FOR SALE 


Model 60 Wayne Computing Pumps 
$125.00 each 

Model 70 
$145.00 each 


Wayne Computing Pumps 


Most other makes and models comput- 
ing pumps $100.00 to $145.00. Guaran- 
teed to be in good working condition 


Painted Mobilgas and Shell colors. 
Ww. C. MOORE 


Socony-Vacuum Bldg. Chicago 5, Ill. 














FOR SALE 
25—35,000 BARREL STEEL STORAGE 
TANKS 


Have Available Also Various Other Ca 
pacity Storage Tunks 


WE WELCOME ALL INQUIRIES 


WANTED 
Plants for Dismantling at any Location 


EMPIRE TANK & SALVAGE CO. 
1451 Broadway, New York 18, N. Y. 
Telephone: Lackawanna 4-5760 


GARAGE AND GASOLINE BUSINESS 


\bout 28 miles east of Cleveland on 


iin highway Including garage 50’ x 


65 and warehouse 30’ x 35’ And 

very modern seven room home on 

icres of land Also one truck and all 
ck and tools with the exception of 


ctor and implement business. Priced 
$25,000.00 
DESBERG REALTY CoO. 
Norman Beck, Salesman 
FAirmount 1407 
1661 Rydalmount Rd., Cleve. Hts., O. 

















FOR SALE 


One Fruehauf 3555-gallon tank trailer 
7-compartment, equipped with flow type 
meter and valve 


One International DS-50 1940 3 to 4 ton 
tractor. Both in excellent condition 


One 1937 model Ford (new 125 h.p 
motor operated less than 2000 miles 
equipped with 3-compartment 1500-gal 
lon tank Baumis-Warford drive, ex 


cellent condition Priced for quick 


sale, 


For further information, call Water 
ville, Maine 2000, or write P. O. box 
Waterville 


32, 95 College Avenue 


Maine 








FOR SALE 
STEEL STORAGE TANKS 
5—74,000 Barrel, 115’ x 40 
1 »,500 Barrel 
Available at Once 
IRON & STEEL PRODUCTS, INC. 
42 years’ experience 
13456-A S. Brainard Ave., 
Chicago 33, Hlinois 
‘ANYTHING containing IRON 
ee 
or STEEL’’ 


Phone: BAYport 3456 











To Buy or Lease 
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TANK CARS 
Will Lease or Buy! 


Must be in I. C. C. condition, various 
zes needed immediately to transport 


industrial alcohol 


BOX 323 





WANTED — EXPERIENCED ACCOUNTANT 
for complete charge bulk plant, service statior 
and 


Situations Open 


related sales company. Expanding oper 


ation with good working conditions and op 


portunity for advancement. 


family status, references, business history an 


salary desired. 


BOX 320. 


ONE OF THE LARGER independent oil com 
panies requires the services of engineers capa 
of supervising refinery utilities, including 
generation of steam at high pressure, water 


ble 


treatment, 
and 


water cooling and conditioning 


electrical and air distribution systems 


Applicant should furnish outline of education 


experience, 


previous employers, salaries re 


ceived and photograph. BOX 318. 


ONE OF THE LARGER independent oil com 
panies requires the services of several tech 
nically trained supervisors thoroughly familiar 
with catalytic cracking and also having experi 
ence 
thermal cracking, gas recovery and polymeri 


zation. 
outline of 
previous 


with the operation of distillation units 


Applicants should 
technical 
employers 


furnish complete 
education, experience 
Salaries received, an 


photograph. BOX 319. 








Independent oil jobber now operating 28 
service stations in Southeast needs an 
able, aggressive young man to expand 
operations. Applicants must know mer- 
chandising and be able to train person- 
nel. Salary plus commission, to progress 
as the business expands. 


fications including references. 


Nashville 3, 


Write quali- 


PEOPLES OIL COMPANY, INC. 


Tennessee 


Please give age 








To Rent or Buy 


WANT TO RENT OR BUY in Northern Ind 


preferably near Goshen 
Wayne Reply immediately BOX 321, 


I 


] 


il 


1a 


any part of 100,000 gallon tank storag 
South Bend or For 
Natio: 


Petroleum News 


Wanted to Buy 





Wanted: 
CAUSTIC SODA 
Top premiums paid 

SANDERS & SLOAT, INC. 
180 Broadway 
New York 7, N. Y. 

















WANTED 


Plants for dismantling. Any Location. 
WEINSTEIN CO. 


610 West 8th St. Jamestown, N. Y. 
Phone 6154 





Professional Services 





ACCURATE LABORATORY TESTS 
GASOLINE OIL 
Standard Methods Employed 
Octane Ratings by A.S.T.M. CFR Unit 
THE DETROIT TESTING 
LABORATORY 
554 Bagley Avenue, Detroit 26, Mich. 
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New Book Helps You 
Understand Foreign Oil Operations 


Every well-informed American oil man 
needs a good, over-all working knowledge 
of our foreign oil operations. . . to under- 
stand what is going on from day today... 
to see more clearly what these develop- 
ments mean to the oil business, 


Leonard M. Fannixg’s new book 
“AMERICAN OIL OPERATIONS 
ABROAD” gives the background story 
needed for a clear understanding of 
today’s foreign oil developments. 


It’s not a ‘dry’ historical record, but an 
interesting, fast-moving portrayal of 
American oil company operations in all 
foreign countries .. . Nearly 100 pages of 
photographs, and a liberal use of simple 
charts throughout the text, make the book 
easy to read and the facts easy to under- 
stand and remember . An extensive 
Appendix provides further valuable sta- 
tistics and data for reference use. 

270 pages, 51% x 8, stiff covers. Price $5.00. 
(Ohio purchasers, please add 3% sales tax) 


Order your copy today from: 


NATIONAL PETROLEUM NEWS 


1213 West 3rd Street Cleveland 13, Ohio 








Classified Rates 





‘For Sale,” “‘Wanted to Buy,” “Hel 
Wanted,” “Business Opportunities,” 
Miscellaneous” classifications, set in 
type this size without border—20 cents 
a word. Minimum charge, $5.00 per in- 
sertion. 

Position Wanted”—10 cents a word. 
Minimum charge $2.00 per insertion. 

Advertisements set in special type or 
with border—$7.00 per column inch. 

Copy must reach us not later than 
Wednesday preceding date of issue. 

All classified advertisements are pay- 
able in advance. 

No agency commission or cash dis- 
counts on classified Advertisements. 
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About 
Oil People 








John M. Brice, assistant co-ordina- 
tor of producing of Standard Oil Co. 
(N. J.) has been appointed to succeed 
L. F. McCollum as co-ordinator of 
all producing activities, company an- 
nounced Nov. 19. 

Mr. Brice has 
been _ associated 
with Standard and 
its affiliates for 20 
years. Like McCol- 
lum, he started 
with Humble Oil 
& Refining Co. as 
a geologist after 
graduating from 
University of Tex- 
as in 1927. He 
served with Jersey 
affiliates in Vene- 
zuela, and later be- 
came executive vice president of Car- 
ter Oil Co. He came to New York 
in 1945 as assistant co-ordinator un- 
der McCollum. 


Mr. Brice 


* * * 

Edwin J. Jennings, Jr., Abilene. 
Tex., has been awarded the annual 
scholarship award of the API's Hous- 
ton chapter as an outstanding junior 
engineering student at Rice Univer- 
sity. 


Herbert F. Beardmore, chief engi- 
neer, Barnsdall Oil Co., Tulsa, joined 
Warren Petroleum Co., Nov. 1. W. 
L. Horner, head of Barnsdall’s sec- 
ondary recovery operations, suc- 
ceeded Mr. Beardmore. 


° o ° 


John S. Wertz, secretary-treasurer, 
Vickers Petroleum Co., has_ been 
elected president. James J. Brown, 
superintendent of the geological de- 
partment, was elected vice president, 
and M. C. Lyons, former assistant 
secretary-treasurer, was made sec- 
retary-treasurer. 


° ° oO 


C. C. Inglefield, South Bend man- 
ager for Standard Oil Co. (Ind.), was 
recently elected president of the 
South Bend Assn. of Commerce. He 
is a past president and director of 
the Community Chest drive in South 
Bend. 


° oO 2 


Barney Schwalm, Union Oil Co. of 
California, was recently elected to 
the board of governors of a newly- 
formed chapter of the Society of 
Automotive Engineers, Honolulu. He 
will also serve as editor and chair- 
man of the SAE publications com- 
mittee, Hawaii section ; Mr. 





Schwalm recently welcomed a new 
son, Christopher, at the Schwalm 
home. 


Several new appointments in the 
scouting department of Stanolind Oil 
Purchasing Co. have been announced 
by President Ralph O. Dietler. At 
Tulsa, H. A. Weatherby has been 
named manager of scouting, J. T. 
Perkins, chief scout, J. C. Mytinger, 
Jr., assistant chief scout, and H. H. 
Kauerz, assistant chief scout. J. W. 
Shoemaker has been made represen- 
tative with headquarters at Tyler, 
Tex. 


P. O. Howard, for 13 years deputy 
oil and gas conservation officer, petro- 
leum engineer and petroleum geologist 
for the oil and gas conservation de- 
partment, Oklahoma Corporation 
Commission, has joined Warren Petro- 
leum Corp. as natural gas engineer. 
He will assist J. T. Oxley, manager 
of the gas division, in handling such 
gas matters as evaluation, new areas, 
reserve studies, and gas-oil ratio 
tests. 

A graduate of the University of 
Oklahoma in 1928 with a B. S. de- 
gree in geology, Mr. Howard is a 
past president of Oklahoma Geologi- 
cal Society, a member of American 
Assn. of Mining and Metallurgical 
Engineers, American Assn. of Pe- 
troleum Geologists, and Oklahoma 
Society of Petroleum Engineers. 


3° 3 ° 


Among those attending a luncheon 
preceding a White House premiere of 
the new television safety film, “In 
the Driver’s Seat,” was L. T. Kit- 
tinger, vice president, Shell Oil Co., 
Inc. The group was later the guest 
cf President Truman at the television 
preview of the film. 





Oil men read the “About Oil 
People’ section because they 
generally like to read about 
people they know. The ac- 
tivities of hundreds of  pro- 
gressive oil people recorded 
here comprise a weekly sum- 
mary of petroleum people pro- 
moting progress. Send items 
about yourself or your friends 
in the industry. Address Her- 
bert Taylor, About Oil People 
Editor, .1213 W. Third St., 
Cleveland 13, O 
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Clarence E. Motte, operations man- 
ager of the North Carolina Divis.on 
of the Standard Oil Co. of New Jer- 
sey, retired Dec. 1 after nearly 50 
years service. . .. Mr. Motte was 
given his retirement papers and his 
50-year service emblem at a dinner 
meeting Nov. 21. William Nadcen, 
New York, a director of the Stand- 
ard Oil Co. of New Jersey and head 
of its employe relations department, 
made the presentation. 


° ° ° 


R. Cubicciotti, member of the ex- 
ecutive department of L. Sonneborn 
Sons, Inc., New York, Nov. 21 ad- 
dressed. student body of National 
Farm School at Doylestown, Pa., 
stressing the specialization of the pe- 
troleum industry and explaining how 
this specialization has helped sup- 
port a high U. S. standard of living. 


° ° ° 


Douglas Orme has been elected vice 
president in charge of traffic of Cos- 
den Petroleum Corp. Becoming 
associated with Cosden in 1929, he 
has served in the traffic department 
since that time, being promoted to 
traffic. manager in 1935. Prior to 


coming to Cosden he was with The 
Texas and Pacific Railway Co. 
During the war Mr. Orme served on 
the Joint Tank Car Subcommittee of 
PAW. 


Recent visitor at The Texas Co.'s 
Beacon, N. Y. laboratories was A. J. 
Moore, technical officer from the Tri- 
bophysics Section of the Council for 
Scientific and Industrial Research, 
Melbourne, Australia. 

Mr. Moore is making several stops 
at laboratories in the United States 
where fundamental studies of friction 
have been made. He is on his way 
back to Australia after spending two 
years working under F. P. Bowden 
in the Laboratory for the Study of 
the Physics and Chemistry of Rub- 
bing Surfaces at Cambridge Univer- 
sity in Cambridge, England. 


o - ° 


Fred A. Chapman, in charge of Il- 
linois district lubricating sales for 
Ohio Oil Co., and veteran Ohio Oil 
marketing man, retired at the end 
of November. He started in the oil 
business in 1900 with Republic Oil 
Co. at Dayton, Ohio, as a tank wagon 


driver (horse drawn). Two years la- 
ter he joined the Indian Refining Co., 
at Dayton, and was with Indian for 
16 years, advancing to district sales 
manager at Birmingham. The next 
six years he was with National Re- 
fining Co., at Indianapolis, as trans- 
portation and station superintendent. 
He joined Ohio Oil in 1927, and ada- 
vanced through various sales jobs to 
his present position. 

Congratulations to John D. Beards- 
ley, assistant treasurer of Ohio Oil 
Co., on joining the ranks of Ohio Oil 
people who wear the 40-year service 
emblem. 


Both George Krieger, of Ethy! 
Corp., N. Y., and Harry Kuhe, Ethyl 
Corp., Chicago, are authorities on 
amateur cookery. Some of the dishes 
they describe sound out of this 
world. 


The Raven Rock Petroleum Co., 
Winchester, Ky., has been incorpo- 
rated with 2000 shares of no par 
value stock. Incorporators are Bev- 
erly P. White, Charles E., and Lil- 
lian Ledford. 








ig 


Among oil men attending the second annual short course 
for motor vehicle maintenance supervisors at Penn State 
College Nov. 3-7 were the following (left to right): Front 
row —Frank E. Shaw, field supervisor, Atlantic Refining 
Co., Philadelphia: Arnold Bulterman, Jr., supervisor, auto 
repair shop, Atlantic Refining, Philadelphia; Frederic A. 
Mansmann, salesman, Standard Oil Co. of New Jersey. 
Philadelphia: J. S. Paxson, garage foreman, Standard Oil 
Co. of New Jersey. Norfolk, Va.; T. A. Hied, technical 
service engineer, Freedom Valvoline Oil Co., Butler, 
Pa. Second row— John W. Scott. chief motor inspector, 
The Texas Co., Indinapolis;s D. W. Oswald, commercial 
sales and service, Standard Oil Co. of Pennsylvania, Phila- 
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delphia: James H. Lumpkin, Jr., automotive superintendent, 
Standard Oil Co. of New Jersey, Richmond, Va.; Daniel 
H. Green, manager, automotive engineering department. 
National Carbon Co., New York. Back row—W. C. Connor, 
garage foreman, Socony-Vacuum Oil Co., White Star Divi- 
sion, Detroit: Jay Vinton Ross, superintendent of transpor- 
tation, Socony-Vacuum, White Star Division, Detroit; Charles 
M. Simpson, operations department. Standard Oil Co. 
(Ohio), Cleveland; Paul H. H. Snyder, assistant to auto 
motive superintendent, Atlantic Refining, Philadelphia: J. 
Willard Lord, safety and fire prevention division, Atlantic 
Refining, Philadelphia; J. A. Carr, field supervisor, Atlantic. 
Philadelphia 
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PETROLEUM’S BEEN ON THE WING! 


NE DAY in 1903, the Wright 
brothers flipped a coin to decide 
who would get the chance for the first 


airplane flight in history. 


Nothing else was left to chance! 
Years had been spent in researc h—a 
new engine built. And to assure its 
pe rformance, we had supplied a spec ial 


petroleum lubricant. 


Since then, the petroleum industry 
and Socony-Vacuum have smoothed 
the way for aviation’s greatest feats. 
Mobiloil flew with Lindbergh, Byrd, 
Wiley Post, Amelia Earhart! 


After Pearl Harbor, the petroleum 
industry united to turn out countless 
barrels of 1 octane aviation fuel and 


revolutionary new lubricants that as- 


81 YEARS’ LEADERSHIP in a 


Progressive Industry —PETROLEUM 


SOCONY-VACUUM OIL COMPANY, INC. 


and Affiliates: 
MAGNOLIA PETROLEUM COMPANY, GENERAL PETROLEUM CORPORATION 


sured top performance and satety under 


all combat conditions. 


Poday, with ject planes topping the 
speed of sound, Socony-Vacuum has 
set up a special laboratory to develop 
new fuels and lubricants for jet pro 
pulsion and gas turbines. 


Phere’s no ceiling on what aviation 


can do with petroleum as a partner! 
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INTRODUCES THE WORLD'S FINEST 
GASOLINE PUMP...THE 4% Md 





The new Gilbarco “996” is 58 inches low! Yet it is an 

Easy Reach pump—with a standard length of hose on the side of the 

pump for normal servicing and additional iootage inside which can be extended 
to serve hard-to-reach cars. 

The “996” is new in conception and appearance .. . new in added refinements . . . 
but a pump with mechanisms already field-proven, tested in actual use as 
rigorously as any gasoline pump ever was tested. This is a pump you can 

depend on today, tomorrow and for years to come. 





GILBERT & BARKER MANUFACTURING COMPANY e¢ WEST SPRINGFIELD, MASS. e TORONTO, CANADA 





